Gne Dollar a Year 


In Monthly Journal Devoted to the 
and Manufacturers of Mill, Mine and Supplies 


In This Issue: 


Editorials 


Efficiency Behind Direct Advertising 
Kenneth C. Cardwell 


The Mill Supply Outlook 


A. E. Pharo 


Many War - Made Opportunities 
J. Crow Taylor 


Waste Elimination a Sales Argument 
G. D. Crain, Jr. 


Cleveland Mill Supply Men’s Mecca in 


May A Foursome 


To You, Mrs. Salesman 
Frank Farrington 


Clear Statement Covering Income 
Taxes Ralph H. Butz 


Machine Tool Builders Meet in New York 
Views of The National City Bank of Chicago 


Activity Follows Final Fixing of Steel 
Prices Edwin Irvine Haynes 


Direct Advertising Field 
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DETROIT LUBRICATORS 


Have Given Satisfaction | | 
For Forty Years | 


Built in a sufficient variety of styles to lubricate 
properly every type of steam engine, pump, gas 
engine, air compressor, etc. | 


Send today for catalog L-1. The information on lu- 
bricating devices contained in it will be valuable 
to you. 


G Their Efficiency Holds Over 
©) Half the World’s Trade 


Makers of the _ DETROIT |UBRICATOR (OMPANY 


Perfect in pulley contact, uniform in_ tensile 
strength, powerful in construction, enduring in 
quality. 


towers majestically and supreme as the driver of 
mighty industries. 


LIGHT PACEMAKER for small pulleys and highest speed. 
HEAVY PACEMAKER for unusual conditions on heavy, hard 


drives. 


HEAVY PACEMAKER is con- LIGHT PACEMAKER is built 
structed of extra heavy duck of specially light, hard twisted 
made of long staple cotton and _ cotton duck, impregnated with 


the finest quality of Para fric- the same excellent friction that 
tion. Especially adapted to un- is used in Heavy Pacemaker. 
usual conditions where heavy Particularly recommended for 
hard drives exist. small pulleys and high speeds. 


The Cincinnati Rubber Mfg. Co. 


Belting—Packing—Hose—Molded Specialties 
CINCINNATI, OHIO, U. S. A. 


bo 


When writing to Advertisers please mention MILL SUPPLIES. 
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LEATHER BELTING 


HEN you sell your customers Sea Lion Waterproof 

Leather Belting they feel the same good will for you 

that you feel for a manufacturer whose product is 
superior and where service is satisfactory. We have earned 
the support and good will of our dealers, and they have 
earned the good will of their customers because Sea Lion 
Belting is a superior product, guaranteed water- 
proof —made by experts who are proud of 
their product. 


Write for Free Data Book and {¢ ‘atalog 


of pale to all dealers in mill supplies 


New York . 4 San Francisco 
Cleveland Chicago Belting Co. Los Angeles 

Rockford, Ill. Portland, Ore. 
New Orleans 119 No. Green St., CHICAGO, U. S. A. Seattle, Wash 


a 


12” to 36” Diameter 


Pulleys 37 to 83 inches in diam- 
eter are constructed in this man- 
ner; 84-inch diameter, and larger, 
are built with such additional j 
arms as the diameter of the 

pulley makes necessary. Block Pulleys, 6” to 11” diameters 


A PULLEY FOR 
EVERY NEED 


The Ohio Valley Pulley Works, Inc. 


(Nothing but pulleys for 31 years) 
Maysville, Ky. 


When writing to Advertisers please mention MILL SUPPLIES. 3 
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“SATISFIED” 


That Is What You Will Say After Trying 


C.D. RAILROAD UNIONS 


The Unions With the Brass Valve Seated Disc 
UNIONS THAT CANNOT LEAK NO GASKETS REQUIRED 
DURABLE, ECONOMICAL AND SAFE 


ILLINOIS MALLEABLE IRON Co., CHICAGO, ILL. 


For Sale by C. J. RAINEAR & CO., Philadelphia, Pa. 


Made of Heavy Pattern Air Manufacturers of a Complete Line of MALLEABLE AND 
Furnace Malleable tron CAST IRON PIPE FITTINGS Write for Catalogue 


sHA 


The Highest 
Grade File Made 


‘* The File You Will Eventually Use’ 
DELTA FILE WORKS, PHILADELPHIA, PA., U.S. A. 


W.O. Davey & Sons 
Friction Board and Oakum 


of time-tested, time-proven 
75 Years QUALITY are back of 
every piece of goods bearing the DAVEY stamp 


Davey’s 


means 
satisfaction 
or your 
money 
back 


% 


You are assured you are giving your customers the BEST when you sell them DAVEY’S 
goods. You protect yourself, at the same time, against “‘kicks” and “sore,” dissatisfied trade. 
Try us with a sample order—your others will follow. 


W.0O. DAVEY & SONS, 160 Laidlaw Ave., Jersey City, N. J. 


LEIGH H. DAVEY, President Wm. O. DAVEY, Secretary 


When writing to Advertisers please mention MILL SUPPLIES. 
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“TOLEDOS” ARE HELPING 
BUILD AMERICA’S SHIPS 


America’s great ship- building campaign, 
to replace these losses, is demanding tools 
and equipment that will speed production 
and reduce labor to the minimum. 


It is no wonder then that hundreds of 


‘“TOLEDO”’ PIPE THREADERS 


are being rushed to ship-building plants through- 
out the country. This demand, together with 
government needs in other directions for 
“Toledos,” is making it increasingly difficult for 
us to take care of the ordinary demands. 


Three years ago 


We, therefore, wish to again urge jobbers to antici- Bet say = | 
i sed iin floating 

pate their stock requirements, as far as possible, the Hendon Hall 

throughout the coming vear. 


St. Lawrence. 
Today she lies a 


THE TOLEDO PIPE THREADING MACHINE CO. victim of Gere 


man “kultur.” 
TOLEDO, OHIO New York Office: 50 Church St., 369 Hudson Terminal 


COCHECO LEATHER BELT CEMENT 


The cement which has been used in 
making Cocheco Belting for over 70 years 
and which we are now offering for general 
sale. 


This is not a cheap preparation prepared for 
outside sale, but is guaranteed the same as that 
we use ourselves in making our own Cocheco 


Belts. 


It is made by a formula perfected through 
75 years of belt making, and belting buyers 
everywhere know that Cocheco Belting has no 
superior, if an equal. 


We put it up in attractive cans in 14, |, 2 and 


5 lb. sizes and can make prompt deliveries from 
stock in our stores in Boston, New York and Chicago. 


When cement is needed, we suggest a 
trial of Cocheco Leather Belt Cement 


I. B. WILLIAMS & SONS, DOVER, N. H. 


71-73 Murray St.,. NEW YORK 157 Summer St., BOSTON 14-16 N. Franklin St., CHICAGO 


When writing to Advertisers please mention MILL SUPPLIES. 


ae 
Mi 
Oth Attacks Within : 
ission Vessels. ay. AM 
Sweat? first SUbmap;, jn chart 
| sta The seco, the sea 
| yyy, fed tog the Brit. 
GZ 
\ 
| 
| | 
i 
| } 
| 
j 
| | 
5 


To readily identify “NATIONAL” 
material and as protection to m 
facturer and consumer alike, the prac- 
tice of National Tube Company is to 
roll in raised letters of good size on 
each few feet of every length of 


awanven Welded pipe the name 


gic “NATIONAL” (except 
GRAN smaller butt-weld sizes, on 
@PRize which this is not mechan- 


ically feasible: on these smaller 
butt-weld sizes the name 
“NATIONAL” appea 
the metal tag attac 
each bundle of pipe) 
J When writing specifications 
or ordering tubular goods, al- 


When 


writing 


Name Rolled in 

Raised Letters on 
National Tube 
Company Pipe 


to 


proce 


(highe 


ways specify “NATIONAL” pipe, 
and identify as indicated 

addition, 
“NATIGNAL" wel 
and under are subjected to a roll- 

ling process known as Speller- 

to lessen the tendency to awarpen 


corrosion, especial 
form of pitting 
izing proces: 


National 


This Speller- 
x peculiar to 
| “NATIONAL” pipe 
Com- 
pany has exclusive rights. 
NATIONAL” 
awarded the GRAND PRIZE 
t possible award) at 
1ama Pacific International 
Exposition, 1915. 


all sizes of 
ded pipe r in. 


ly in the yar 


»,towhich “mat 


pipe was 


Advertisers 
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please 


mention MILL 


SUPPLIES. 
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—-and it was subjected to a torsional test of nearly 
three-quarters of a million inch pounds. 


@ Nor is this ordinary pipe. This is eight inch 
“NATIONAL” line pipe—weighing in the neighborhood 
of 28 pounds per foot—and the walls have a thickness 
of approximately five-sixteenths of an inch! 


@ You pipe users who never believed that eight-inch 
pipe could successfully bear such extraordinary punish- 
ment NOW have—BEFORE YOUR EYES—actual evi- 
dence that IT CAN BE DONE. IT CAN be done—if the 


pipe is “NATIONAL.” Because the material in 
“NATIONAL” Pipe is first-class material. 

@ “NATIONAL” Pipe has something more than high 
tensile strength—it has wonderful DUCTILITY. And 
this test PROVES IT, even if there were not hundreds 
of other evidences in the field today. 


@ And this strength—and this absence of brittleness— 
are uniform throughout every length of “NATIONAL” 
Pipe. 

@ NOW you men who want torsional strength combined 
with ductility in Pipe know where you can get it— 
because you have the evidence before you. 


National Tube Company, 


Genera! Sales Office: 
Frick Building, Pittsburgh, Pa. 


DISTRICT SALES OFFICES: 


Atlanta Boston Chicago 
Philadelphia Pittsburgh 


Salt Lake City 
Pacific Coast Representatives: U. S. STEEL PRODUCTS CO., San Francisco, Los Angeles, Portland, Seattle 
: Export Representatives: U. S. STEEL PRODUCTS CO., New York City 


New York 
St. Louis St. Paul 


Denver New Orleans 


When writing to Advertisers please mention MILL SUPPLIES. 
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Portion of 


Stock Room of 
Ne ill-La | Te lle 
Supply Co., 

Louisville, Ky 


REAL 


and a Constantly 


Overwhelming Demand 


for 


WOOD 
SPLIT 
PULLEY 


—would cause any dealer to more than 
double his stock investment. This has been 
the happy experience of Neill-LaVielle 
Supply Co., Inc., Louisville, Ky. 


Twenty-five years ago last February, 
while struggling along in their little one- 
horse store, they were furnished their first 
handful of “REEVES” Pulleys. From that 
time on they began to flourish and progress 
wonderfully fast until now they are one of 
the liveliest and most up-to-date mill supply 
dealers in the middle west. 


Their customers always like to deal with them, not only because of the superior quality of 
“The Reeves” Pulley, but because of their well and hard earned ability to make immediate motor 
truck delivery. 


If it happens to be an order for an odd or special size pulley, not carried in stock — word is 
immediately despatched to the factory, and through its quick and well-organized factory system, 
the pulley is delivered to their customer’s door in an unbelievable short time. 


Don’t lose another second in earning your share of the handsome profit as a “REEVES” 


agent. 
REEVES PULLEY COMPANY 
Chicago Branch: Cor. Clinton & Monroe Sts. Columbus, Indiana 


When writing to Advertisers please mention MILL SUPPLIES. 
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VAS 


Al eC re | of the 
Times 


best describes the engineering, manufacturing and 
production facilities of the T. B. Wood's organization. 


Anticipating industrial future needs with respect to trans- 


mission equipment, 
LINE 


SONS CO. 


THE 


is being constantly subjected to service tests and applications 
under modern and expected future conditions. 


Regardless of whether your power transmission needs are regular 
or special, consult our Service Department and obtain the 
benefits of 60 years ex perience in the successful working out of 
similar problems for thousands of manufacturers. 


B. WOOD'S SONS CO 


CHAMBERSBURG, PENN. 


al 
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REDFACE 
PULLEYS 


PYOTT FOUNDRY CO. 


CAST IRON PULLEYS 
SHEAVES ano FLY WHEELS 


ESTABLISHED 1897 


328 N. SANGAMON STREET CHICAGO 


DETROIT 


Get Our Prices 
Before Putting in 


Your Stock Order 


Engineers’ 
Red Book 
Free for 
Asking 


Leather Belting 


For Increased Production 


MEET the extraordinary demands of 
the times every mill and mine and factory 
should use “MONARCH” Leather Belting for all 
new equipment and to increase the efficiency 
of old machinery. 

DEALERS—W rite for 


our agency proposition 


THE BRADFORD BELTING COMPANY 


201 Walnut Street CINCINNATI, OHIO 
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Certified Quality in 
“Ohio Brass” Valves 


A complete system of inspection and tests safeguard the 
sellers and users of ‘““Ohio Brass’ Valves. 

Expert chemists analyze the metal when it is received, co- 
operate with the foundry to get the best results and then analyze 
the metal after casting, to be sure it is up to our inflexible 
standard of “Quality First.”’ 

Each part is inspected after machining. Any flaw or sus- 
picion of flaw is sufficient cause for rejection. 


Then, after assembly, a heavy hydraulic test proves finally 
that the valve is strong and tight. 

The result of all this is satisfaction to the user, which, in 
turn, brings a big volume of repeat orders for the house which 


sold him. 
Constant advertising carries the message of “Ohio Brass Globe Valve—125 lbs. 
Quality to the trade. Each advertisement instructs the pros- Werlnay Poanuee 


pective purchaser to “Buy ‘Ohio Brass’ Valves from his Supply 


House.” in three weights, J. D. Globe, 
Angle, and Check valves in two 


The Ohio Brass Co. 


. Steam Radiator Valves. De- 
Mansfield, Ohio scribed in Catalog No. 51. 


RUBBER GOODS SPECIALISTS 
New York Belting & Packing Company 


Manufacturers of 


Belting, Hose, Packings, Valves, Etc. 


N every profession and in every business the successful man today is the one 
who has made a study of his particular line. For nearly seventy years we have 
been studying, experimenting and manufacturing Rubber Goods for Mechanical Purposes, and 

feel justified in claiming to be Specialists in this particular line. If you are having trouble with 
your Belts, Packing, Valves, Hose, etc., why not come to us for help? We are sure we can be of 
service to you. 

A few of our specialties are TEST SPECIAL BELTING—COBBS PISTON AND 

VALVE ROD PACKING—INDESTRUCTIBLE WHITE SHEET PACKING 


Write for our catalog 


NEW YORK BELTING & PACKING COMPANY, 91-93 Chambers Street, NEW YORK 


: Woodward, Wight & Co., Ltd., New Orleans, La Vulean Supply Co., Cincinnati, tg ee 

— Hyman Supply Co.,, Naw Be mn, N. c ‘ke-Etter Co., Sherman, Te 

Ss. B Co,., Jack Hays Mae hinery Cc »., Ma 

| == Miller Supply 1g The 'p aul Shean Co., G alveston, Tex. 

W. H. Neill Li yuisville, Ky. Ben D. Schaad, Little Rock, Ark 
Walter Tips, Austin, Tex. Hoffman Hardware Co., Tex: irk: ina, Ark. 
Georgia Supply Co., Savannah. Ga., and Jacksonville, Fla. Marion Hardware so Mla. 
Empire Machinery & Supply Corp,, Norfolk, v: Atlas Supply Co., } “4 Cushing, New age Electra, 
San Antonio Machine & Supply Co., San Ante nico Ri urtle sville 1.and Okmulgee, Okl 
Cotton States Belting & Supply Co., Atlanta, Ga. The Hendrie & Bo I thoff Mte. & Supply Co., Ronan, Colo. 
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GEARESE 


MOTUL 


What We Are Doing 


Our Advertising and Yours 


On this and the opposite page is reproduced some of the advertising that 
is telling to over three and a half million machinery owners, every month, the 
“Machinery Protection” story. 


Your customers are reading this advertising. 


Some of them will ask you 


for Swan & Finch scientific lubricants—a huge percentage of the rest you can 
sell by telling them that you are the distributor for scientific lubricants. 


NATIONAL MAGAZINES 


Swan & Finch advertising is appear- 
ing in large space in such magazines 
as the Saturday Evening Post, System, 
Factory, Manufacturers Record, etc. 
It reaches the most substantial ma- 
chinery owners of the country. Sup- 
plementing this is advertising in the 
automobile publications: Automobile, 
Motor and Motor World, etc. 

These magazines, in themselves, 
would ordinarily be sufficient to “put 
over” these products. But we do not 
stop there. 


TRADE PAPERS 


Trade papers, reaching machinery 
owners of all kinds, through the maga- 
zines devoted exclusively to their par- 
ticular industry—are another phase of 
this effort. Swan & Finch advertising 
appears in railway—machinery— 
foundry—lumber — aviation — textile 
—electrical—power plant—and drop 
forge papers. 


TECHNICAL LITERATURE 


Existing lubrication practice is cor- 
rectly portrayed in a series of semi- 
technical engineering booklets, which 


(Tear off and mail) 


have been carefully prepared, and 
which tell the owner the “whys and 
wherefores” of his particular machin- 
ery and the need for its scientific lubri- 
cation. All of these booklets are 
widely distributed—some are sent in 
reply to inquiries from the advertising 
—others are ready to be distributed 
directly by you. 


FOLLOW-UP 


The Swan & Finch campaign in- 
cludes a _ series of specific letters 
mailed to lists of machinery owners 
throughout the country. This is an 
intensive effort to directly back up the 
general advertising. 


LOCAL ADVERTISING BY YOU 


On request, we will furnish you 
electrotypes of advertisements, to be 
run in your local papers, over your 
own name. These all are carefully 
prepared, and should prove a profit- 
able investment. 


DEALER-HELPS 


We are also prepared to furnish 
store signs, window placards and 


booklets. This publicity represents a 
considerable outlay by us—but we 
shall feel amply repaid if merchants 
will make profitable use of it. 


ENGINEERING DEPARTMENT 


The experience of the Swan & Finch 
Engineering Department dates back 
64 years. Their cumulative knowledge 
and experience are represented in 
every grease and oil product bearing 
the Swan & Finch Atlas trade mark. 
Wherever necessary, this department 
will offer recommendations for the 
solution of individual requirements, 
through you. 


This is an extraordinary oppor- 
tunity for hardware merchants and 
mill supply houses to cash in on our 
expenditure of thousands of dollars. 


There is a permanent, profitable dis- 
tributing connection open to specialty 
jobbers. The coupon below will bring 
prices, description of products, etc. 
Any questions you may care to ask 
us will receive personal attention. 
May we suggest that you fill out and 
send coupon immediately? 


(Tear off and mail) 


COMPANY 


NEW VORK 
Quality Oil and Grease Products Since (855 


Please send me prices, description of products, etc. 


When writing to Advertisers please mention MILL SUPPLIES. 
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Whether a Machine is worth 
$20. or $20000.—Profect-it 


The greatest factor in machinery depreciation — sometimes 
total loss—is carelessness. For instance—carelessness in not spend- 
ing a few short hours finding out the scientifically correct lubricant 


for each part of each machine. 


Why not impress upon the oper- 
ator responsible for your machinery 
this fact—that it is false economy to 
consider the cost of lubrication on 
cents per pound for oil or grease, 
when—it should be based on the 
saving of dollars per unit of expen- 
sive machinery replacement? 

The mechanics and plant superin- 
tendents of America are the highest 


class men of their kind in the world. 
They know their own machinery— 
they are anxious to get the most 
out of it; but grease and oil are 
comparatively small items in plant 
purchasing. In these busy times one 
is not apt to figure them in terms 
of machinery depreciation, H. P. de- 
livered, coal pile consumed, and pro- 
duction capacity. 


A Cup Grease, For Instance, to Protect Machinery — Must 


act quickly—withstand excessive bearing pressure—spread quickly—adhere 
to bearing surfaces—be tenuous and elastic—be ALL lubricant—absolutely 
prevent metal to metal contact—and must NOT liquify or evaporate under 
intense heat—not cake at low temperature—not clog bearings or leave 


CUPESE 


residue in cups. 


To meet these qualifications neces- 
sary to an ideal machinery pro- 
tectant, the Swan & Finch Engineer- 
ing Department has produced 
Cupese, a special quality of cup 
grease for various purposes—manu- 
factured of special crudes by the 
exclusive Acaloric Process, which is 
a development of 64 years of scien- 
tific grease production. 


(<3 


SWANAx 


To any one interested in machin- 
ery and its operation, an engineering 
booklet—“Pennies Per Pound for 
Grease—or Dollars Per Year for 
Machinery Replacement,” will be 
sent on request. Also specific in- 
formation and samples of any Swan 
& Finch special grease and oil 
products. 


oFINCH 


COMPANY 


NEW YORK 


Quality Oil and Grease Products Since 1855 


jobbers and dealers: 


To factory, mill and railway supply — hardware, oil and automobile accessory 


_ An unusual opportunity is open in some territories for a permanent, profitable 
distributing connection for the world-known S-F Atlas Grease and Oil Specialties, 
selling to mills, manufacturing and other industrial plants, railways and auto acces- 
sory and hardware distributors. Write for prices, plans and territorial arrangements. 


Address, 165 Broadway, New 


Vork City 


Specialties: 
SLO-FLO 


The super-lubricant—will not 
drip, climb nor spatter—with- 
stands excessive heat and 


pressure. 
CUPESE 


A quality cup grease for all 
machinery requirements. 


ASBESTESE 
An asbestos and wool-mixed 
grease lubricant for car journals. 


CORUL 
A liquid binder that meets 
the 11 requirements of perfect 
core casting. 


AERUL 
A practical high quality oil 
for aeroplane motors. 


MOTUL 
A superior quality motor oil 
for the protection of valuable 
automobiles. 


GEARESE 
A correct transmission and 
differential lubricant for moter 
cars and trucks. 


TEXTUL 
An economical, high quality 
oil compound for wool and wor- 
sted manufacture. 


MARINUL. 
world-known special oil, 
produced to meet the excessive 
stresses of marine service. 


TALESE 
An_ economical, _ practical, 
drop-forge die-swabbing grease 
compound. 


EXESE 
The 600 F. Lubricant — for 
oven gears — bloom cars — cal- 


ender rolls—automatic stokers— 
or lubrication under excessive 
heat conditions anywhere. 


VESUVESE 
A waterproof lubricant for ex- 
posed gears—for cable dressing. 


LARCUL 
A practical, economical metal- 
cutting lubricant. 


ATLAS GENERAL LINE 


Atlas Engine Oils 
Atlas Cylinder Oils 
Atlas Turbine Oils 
Atlas Dynamo and Motor Oils 
Atlas Crank Case Oils 
Atlas Transformer Oils 
Atlas Cutting Oils 
Atlas Tempering and 
Quenching Oils 
Atlas Spindle and Loom Oils 
Atlas Wool Oils 
Atlas Leather Oils 
and Greases 
Atlas Fish Oils 


When writing to Advertisers please mention MILL SUPPLIES. 
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THE SCIENTIFIC BELT TREATMENT 


( A perfect preservative for leather, rawhide, fiber, rope 


and hair belts. 


( Does not contain resin, tar, chalk, 


glue, petroleum wax, animal oils, fish oils, injurious chem- 
icals, or drying agents of any kind. 2 eo o 


GENERAL SALES AGENTS 


CHICAGO BELTING CO. 
119 North Green St., Chicago 


THE BELTINE COMPANY 
OF BOSTON 


Summer St., Boston 


A. C. TOWNE, INC 
Fidelity Bldg., Buffalo 


MOYE & PRATT 
1219 Park Bldg., Pittsburgh 


WILLIAMS & WOLFF 
Majestic Bldg., Milwaukee 


PROMINENT DISTRIBUTORS, 


Advance Packing & Supply Co., Chicago 
Hardware & Supply Co., New York 

Central Distributing Co., Detroit 
Johnston-Morehouse-Dickey Co., Pittsburgh 
Cleveland Tool & Supply Co., Cleveland 

Erie Mill & Marine Supply Co., Buffalo 
Central Rubber & Supply Co., Indianapolis 

E. C. Atkins & Co., Memphis 

Laib Co., Louisville 

Cotton States Belting & Supply Co., Atlanta 
Textile Mill Supply Co., Charlotte 

William Beach Hardware Co., Columbus, Ga. 
M. D. Larkin Supply Co., Dayton 

Universal Supply Co., Newark, Ohio 

Globe Machinery & Supply Co., Des Moines 
Louis Hanssen’s Sons, Davenport 

E. C. Atkins & Co., San Francisco 

Steam Supply & Rubber Co., Seattle 

Trimble & Lutz Supply Co., Wheeling 


OR forty years the leading plants 
of Europe and America have rec- 
ognized that the use of BELTINE 

insures efficiency and economy in the 
transmission of power. 


BELTINE cures the most obstinate case 
of slippage. It causes the belt to grip 
the pulley so securely that the maxi- 
mum amount of power is transmitted 
to the machinery. And it does it with- 
out injuring the belt in any way. That 
is because it contains none of the harm- 
ful ingredients that destroy belt fibers. 


BELTINE is backed by the most 
sweeping guarantee ever placed on a 
belt dressing. We stand squarely behind 
our dealers and our product. No dealer 
can in any way compromise his repu- 
tation by handling this old reliable 
preparation. 


Write for full particulars 


THE BELTINE COMPANY 


401 to 411 North Sangamon Street CHICAGO 


CURES THE MOST OBSTI- 
NATE CASE OF SLIPPING 


When writing to Advertisers please mention MILL SUPPLIES. 
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PENBERTHY 


| 


“XL-96” 
Ejector 


or 


Automaiic Steam Jet Regrinding 


Ceilar Drainer Pump Globe Valve 


1886-1917 
ONE MILLION IN USE 
Injectors 


Automatic 


NEARLY 


NEW YORK DEPOT 
71 BEEKMAN ST. 


Automatic Injector 
And Other Steam Specialties 


THE UNIVERSAL USE OF THE PENBERTHY 
AUTOMATIC INJECTOR AND OTHER 
GOODS OF OUR MANUFACTURER CAN- 
NOT BE THE RESULT EITHER OF 
ACCIDENT OR ARTIFICIAL STIMULATION. 
IT CAN MEAN ONLY THAT THOSE WHO 
USE THEM HAVE FOUND THEM IN EVERY 
WAY SUPERIOR TO OTHERS ON THE 
MARKET. 


HAVE YET TO HEAR OF A ““PENBERTHY”’ 
BEING SCRAPPED. 


JOBBERS SHOULD STOCK UP ON OUR 
LINES AS THERE IS A BIG DEMAND BEING 
CREATED FOR SAME. 


OUR SALESMAN WILL CALL AT YOUR 
CONVENIENCE. 


PENBERTHY INJECTOR CO. 


ESTABLISHED 1886 
DETROIT ‘ MICHIGAN 


ATUVAN 
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CANADIAN PLANT 
WINDSOR, ONT. 
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ROYAL COTTON WASTE 


The Utmost in Waste 
STANDARDIZED AND GUARANTEED 
UNIFORM QUALITY —-‘TARE”’ (WRAPPINGS) 6 -—-EVEN WEIGHT 


12 GRADES 
SIX WHITE SIX COLORED 
Baron King 
Count Marquis 
Czar Mikado 
Duke Prince 
Earl Rajah 
Emperor Sultan 

A Grade for Every Need Order and 


Re-order by name 


ROYAL MANUFACTURING Ce | 


GENERAL SALES OFFICES AND PLANT 
New York Office—2 Rector Street RAHWAY, N. J. Pittsburgh Office—Oliver Bldg. 
St. Louis Ofice—Pontiac Bldg. Chicago Office—People’s Gas Bldg. San Francisco Offce—Wells Fargo Bldg. 
LOOK FOR THE BRAND ON EACH STEEL BAND 


of Service or Price 
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PAULL, 


Better Bearings or Expensive Motors 


This was the title of a paper read before the American Society of Mechanical Engi- 
neers at a recent meeting. “A Pennsylvania shoe manufacturer with an electrically- 
driven shop,” related Mr. T. F. Salter, “found himself compelled to add new equip- 
ment in departments, where the motors were already heavily overloaded. Ue con- 
cluded that new and larger motors were necessary, but, before taking action, con- 
sulted engineers. After investigation, these recommended that roller bearings be 
purchased and the old motor equipment retained. With plain friction bearings, one 
department required 68 horsepower or nearly 25 per cent more than when equipped 
with roller bearings. The old motors thus had sufficient power to drive the new 
equipment with a small reserve for future additions. 


25 per cent saving in power. Does that mean anything to you? 


Are you using plain friction bearings on your line-shafting? If so, couldn't you 
employ that power in some other way than by overcoming friction? 


It is possible that some time in the future you, too, may want to add new equip- 
ment in some department. When you investigate you will probably find that the 
‘motors are already taxed to their full capacity owing to the waste of power by the 


waste all that power every day on plain bearings. 
‘‘How will Hyatt Bearings remedy these troubles?” you ask. 


Hyatt Bearings substitute rolling action ‘or friction; in many cases they will save you 


15° of your total power and sometimes as high as 25‘%. This has been proved time 
and time again. 


With your line-shafts equipped with Hyatt Bearings you can forget all about them. 
You are absolutely sure of faithful, steady service for years. Production can go on 
unhindered. You can speed up your machines to their greatest capacity, for you can 
always depend upon your bearings being equal to the task. 


Drop us a line and we will send you our latest engineering data. 


| 


Hyatt Roller Bearing Company, Newark, New Jersey ., 


BEARINGS, Make Money 
For Line Shaits For The Dealer 


| | 
| 
| 4 
a 
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plain friction bearings. 
Then you will come to use Hyatt Roller Bearings. But why wait till then? Why 
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ALEXANDER 


Leather Belting 


Sole Leather—Harness Leather 
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“Cincinnati's Supply House of Quality Products” 


THE WIRTHLIN-MANN COMPANY 


Exclusive Distributors in our Territory of 

JEFFREY Elevating and Conveying JAEGER Concrete Mixers 
Machinery HILLIARD Friction Clutches 

ALEXANDER BROTHERS Belting J. QO. DICKINSON’S Kanawha Calcium 
DELTA Files HERF & FRERICHS Anhydrous Ammonia 
HYATT Anti-Friction Line Shaft Bearings AUSTIN WESTERN Road Machinery 
STERLING Hack Saw Blades OSHKOSH Back Fillers 
ONEIDA Steel Split Pulleys ELWELL-PARKER Industrial Trucks 
REEVES Wood Split Pulleys STANDARD PAINT COMPANY’S 
YOST Vises Ruberoid Products 
DAYTON Grinding Wheels J. F. BYERS Hoisting Engines and Auto 
DAVID ROUND Chain Blocks Cranes 
WALWORTH Valves and Fittings DOMESTIC ENGINE & PUMP CO’S 
DIAMOND'S Mechanical Rubber Line Air Compressors and Pumps 
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“the journal of quality ” 


AN INDEPENDENT MONTHLY JOURNAL DEVOTED TO THE 
JOBBERS AND MANUFACTURERS OF MILL, STEAM, 


INTERESTS OF THE 
MINE AND MACHINERY SUPPLIES 


Founded in 1910 by Elmer Crawford 


Vol. VII 


CHICAGO, DECEMBER, 1917 


No. 12 


Published on the first of each month by 


THE CRAWFORD PUBLISHING COMPANY 


Ellsworth Building, 537 South Dearborn Street, Chicago, Illinois 
Telephone Harrison 7315 
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Advertising 


\ forms containing two-color advertisements 
close on the 24th of each month preceding date « publication. Single 
color torms close on the 26th. Rates on application 

SUBSCRIPTION RATES—United States, $1 a ye te othe ur 
tries, $1.50 a year. 

DISCONTINUANCES—Before expiration of subscription, 1 e is 
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nder the act of March 3d, 1879 


ted 1917 by The Crawford Publishing Company 


THE 1918 CONVENTION 

Cleveland is the place, and May the time name:| 
for holding the next annual convention of the three 
great mill supply associations—a triple convention 
that typifies the harmony that prevails among the 
dealers and manufacturers in this diversified line. 
The dates are Wednesday, Thursday and Friday. 
May 15, 16 and 17, with Monday and Tuesday imme- 
diately preceding filled as conveniion dates by 
National Pipe and Supplies Association, meeting in 
Cleveland, and all using the Hotel Hollenden as 
The 


actions and discussions of the pipe and supplies 


headquarters. convention arrangements are 
ideal, as every mill supply man is interested in the 
people. 

It was at one time feared that the war would inter- 
fere with the attendance at these conventions, but that 
theory has been exploded. There are so many war 
problems of far-reaching importance to both dis- 


tributors and manufacturers constantly developing 
and shifting, nearly all without precedent in the 
trade, that there is universal realization of the neces- 
sity for consultation and team work to meet the strain 
as a united body. Producers and distributors alike 
have serious problems confronting them, with every 
last man realizing that the war storm has not as yet 
reached the height of its intensity. Preparation and 
the limit in co-operation is going to win, while a 
hit-and-miss policy of individual action will score 
countless hardships and a vast amount of business 
wreckage. It should be possible for the mill supply 


trace to mobilize its brains and resourees for an 


inner line of defense just as the government is doing 
and the banking interests have done. The conven- 


tion story is told in the news section of this issue. 


CHEER UP, EVERYBODY 
There never was a truer saying than that it’s ever 
darkest just before dawn. The fairly sane Russian 
revolution collapsed, Prussians and Huns overran 
Northern Italy. 
slumped, and disquieting rumors of every imagin- 


American securities of every grade 
able description were rife. Then the reaction came, 
the Allies checked the hordes of the central powers 
in Italy, Gen. Byng smashed them on the western 
front, and Gen. Kaledines seized Russia’s vast gold 
reserve, retired to the country of the Don Cossacks 
and is said to be consolidating armies of real fighters 
who even now control all the grain producing terri- 
tories worth while in the land of the former ezar. 
No reasonable person could possibly expect more 
good news than that to come out in so short a period 
of time. 

The government is rapidly gaining on its conceded 
condition of unpreparedness, and is undoubtedly con- 
solidating its gains as fast as is humanly possible. 
There are more of our soldiers in France than the 
public has any idea of, munitions of every descrip- 
tion are being produced in quantities undreamed of 
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sixty days ago, thousands of newly commissioned 
oficers are now ready to take their final training 
before reaching the trenches “over there,” and evi- 
dence is accumulating that the Prussians and Huns 
will in due time receive the just punishment that 
is coming to them for the countless atrocities they 
have committed. The world will yet be made safe for 
a free and democratic people. 

It is now a good bet that all of us might better 
stop criticizing. Most of the things we would have 
changed are based on turning back pages that have 
gone into history. and as it is impossible to relive 
a single moment of time, the best we can do is to 
place strong, willing shoulders to the wheel and keep 
lifting and shoving all the time, to the end that our 
country, our rulers and our military and naval 
defenders may have back of them all the time a brave, 
unselfish and united people. What more could any- 
one ask for Christmas. or for New Years either. for 


that matter? It’s not so hard. so let’s do it. 


GREETINGS 
It sounds.a litthe premature to wish vou a Vlerrs 
New Year 


easily see it S now or never. for otherwise one short 


Christmas and a Happy but vou can 
month from this dav two perfectly fine holidays will 
have slipped over the hill and into the valley of th: 
past, and Suppiies would be left standing on 
the threshold of another year with a duet of unused 
and useless greetings mussing up the perspective. 
So the well wishes are moved. seconded and passed 
to you unanimously, with our best wishes for many 
happy returns of both days. | 


If you will look back, without prejudice, you can 


easily see that on the whole this has not been a bad 


year. To many people, our own people. there has 
passed in quick succession eleven months of 
precedented prosperity. and a kaleidoscopic change 


. 
of business conditions that has made of business 


and al times a 
whether or the 
the rolled 


stakes that fate forced on the table. 


game ol surpassing interest, many 


riotous gamble nol participant was 


desirous of havine bones for the high 


True. some of our mill supply friends have twe 


grey hairs where formerly there was but one, and 
fine lines about the eves where a year ago there were 
none. but the play has been wonderfully interesting 
and exciting. with here and there a note of patriotic 
star after another has been 
There lies the 


great outstanding fact that we are going to win this 


tragedy as one service 


added to the house or factory flag. 


war, and win it as speedily as possible—not to save 
dollars or to fight for a theory, but to grapple with 
a deadly menace across the water and to throttle it 
before it 


can more seriously threaten our own 


shores. devastate our fair land or outrage our owii 
people. It's a man’s job, true, but can only be 
accomplished with a maximum of cheerfulness and 
courage. Despondency and victory were seldom, if 
ever, linked together, so here is a Merry Christmas 
and a Happy New Year to you and yours. 


“TO GERMAN-AMERICANS” 

Under the above title the Chicago Tribune recently 
carried an editorial that was at once conservative and 
a grave indictment of those of German blood who in- 
dicated their disloyalty to the United States by sup- 
porting the socialist ticket in the recent elections. 
particularly in New York and Chicago. It was de- 
clared that the motive underlying the act was as dis- 
creditable as the act itself—placing the interests of 
Germany above every other consideration. In part 
the Tribune said: 

“This is a state of mind which every true American 
must profoundly resent and cannot soon forget. It 
will be cherished against German-Americans in all 
walks of life for many a day, and that natural feeling 
is nol going to be beneficial to German-Americans in 
The 


United States is going to last a long time after this 


either their business or their. social relations. 


war is over. and if the German-Amerieans intend to 
be accepted by the vast loyal majority of the nation 


as having any legitimate place in its life or any de- 
served share in its fortunes they will have to meet the 
test of this war in a very different spirit than their 
voles on Tuesday indicate. The nation will not accept 
as Americans a class which does not put America first 
always and especially in war time. It will not grant 
to men of German blood the right to be both American 
The kaiser once said to an American 
that he 


German-American. 


and German. 
knew of 
He 


\mericans, and that saying expresses exactly what 


ambassador no such thing as a 


knew only Germans and 
loval Americans are feeling today as they have never 
felt it before. German-Americans must realize what 
they fail to realize. that they must be either whole 
hearted Americans or they will be looked upon as 
aliens, * * * 

“The American republic is now at war, a condition 
Yet we 
find a large body of our citizens willing to introduce 


declared lawfully by its lawful government. 


a destructive radicalism into our judicial administra- 
tion because it is unwilling to yield loyal support to 
the constituted government of the nation. This evil is 
grave. The offense is well nigh unpardonable, and 
the state of mind which makes it possible calls for 
rebuke and prompt correction.” 

Reduced to its logical conclusion, this means that 
\mericans, slow to anger and loathe to interfere with 


personal liberties, are soon going to be moved to take | 
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every enemy of the nation. This will mean, once the 
movement gains momentum, that not only will those 
actively opposed to us be punished, but those failing 
to take aggressive sides with us will find themselves 
under definite and burdensome restraint. This time 
will surely come as soon as our soldiers in force take 
the front line trenches on foreign soil, and the casualty 
lists come in telling of the deadly harvest. 

That the government is lamentably slow in segre- 
gating aliens is well proven in the investigation fol- 
lowing the $12,000,000 fire loss on the Brooklyn 
docks recently. It was revealed that scores of enemy 
aliens were employed there, that the fire was of certain 
incendiary origin, and that vast quantities of muni- 
tions were destroyed. [It was then promised that all 
aliens on the Atlantic water front would be immedi- 
ately interned. Weeks later a big wire plant in New 
York, engaged in filling war orders, was destroyed by 
incendiary fires placed in many parts of the plant. 
In it were employed 25 Hungarians and 200 Germans. 
Gentle are all our ways with our enemies. and costly 


the experience we are gaining so slowly. 


THE WAY TO SELL IT 

Jo Persuade Another Your Product is Valuable You Must 
Know it, and Know Why and How 

R: N. 


ship, said among other things, that “the cultivation of a 


Ballou, writing for Salesmanship, on salesman- 


good memory, of friendly characteristics, pleasant man- 
ners, optimism, forceful personality, persuasive methods 
and the capacity for strong feeling in regard to your 
proposition, are most helpful. The successful salesmai 
is inherently honest and truthful, but you can cultivate 
frankness, candor and naturalness that impresses those 
who see and hear you. In my opinion, the permanently 
successful salesman today isn’t the fellow whose prin- 
cipal asset is the ‘gift of gab’; it is the salesman who says 
and does the right thing, in the right way, at the proper 
time, and to be able to do this requires continuous study. 

“In order to persuade anyone else that your proposition 
is of value, you must yourself know that it is, and know 
why and how. There is no limit to the things you should 
This 


study and 


know about your proposition and about the goods. 
information can best be assured by diligent 
close attention to the things you hear and see. 
remembered best if 


It can be 


you write the important 
By writing your good thoughts and good im- 


pulses, it helps you make them permanent. 


strong, 


points. 


“Many keen salesmen write, study and learn the best 
arguments and facts necessary to sell their complete line, 
and then the arguments and facts for selling each indi- 
vidual line. They learn the best way of presenting their 
propositions and their goods to each class of trade. 

“It is necessary to present the proposition to different 
classes of prospects in different ways, because all of them 


are 
AMLL QUPPLUES 
drastic individual and collective measures to punish 


buy for ditferent motives, and in or'er to sell success- 
fully the proposition must be presented so that it will 
satisfy the individual's motive. 

“One of the most successful salesmen with our com- 
pany keeps a record of calls made on every important 
new prospect, the arguments he presented, their effect 
He 


made a sale, he tries 


on the customer, and whether or not he made a sale. 
then analyzes the record. If he 
to determine what he said or did that persuaded the 
failed 
information is a 


customer to buy, and if he he also tries 


record that 
warns him of wrong and unwise methods, and shows 


to determine why. This 
the way to short cuts and effective ways of presenting 
each proposition.” 


WHAT IS NON-ESSENTIAL BUSINESS? 


Widespread Interest in Question of What Particular Indus- 
tries Might be Essential in Winning the War 

Business men everywhere, according to a war bulletin 
issued by the committee of the Chamber of Commerce 
of the United States co-operating with the Council of 
National Defense, are wondering what is non-essential 
business. The committee, it is said, is receiving many 
inquiries as to the manner in which this will be deter- 
mined by the government and what course will be fol- 
lowed in withdrawing labor and materials from = such 
industries as may be regarded as non-essential during 
the war for the necessities of industries essential to the 
war. No policy in this connection has been announced 
by the government and according to the committee the 
above questions cannot be answered. 

Where an industry is regarded as non-essential and 
must be deprived of labor and materials, it is pointed 
out such deliberate planning may lead to the use of 
substitute materials or different processes of production. 
In this manner unnecessary hardship may be avoided. 

It should be a cardinal principle that the normal struc- 
ture of should be maintained during these 
abnormal times as far as possible. 


business 
Therefore, consid- 
eration should be given to the possibility of allowing 
non-essential business a proportion of its requirements 
of labor and materials, so that some organizations may 
be retained to be developed again upon the return of 
peaceful conditions. 

Furthermore, the bulletin goes on, when the govern- 
ment is forced to deprive a business of materials and 
labor because it effort should be 
the government to place with the industry 
orders for product needed in the war. 


is non-essential, an 


by 
In this manner 
a helping hand may be given to business suffering solely 
through sacrifice for the common good. 


Great Crude Rubber Purchase 
Recently the largest shipment of crude rubber ever con- 
signed to an American firm came across the Pacific from 
Singapore to Seattle, in the steamer Luise Neilsen, for 
the Goodyear Tire & Rubber Company, Akron, Ohio. 
This shipment consisted of 25,000 cases of plantation 
rubber, weighing 1,875 tons, valued at nearly $3,000,000. 
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| Efficiency 


| Behind | 
Direct 
Advertising 


KENNETH C.CARDWELL 


HIN a business man, in ordinary times, finds out 

that in a given department of his organization 

costs have suddenly taken a horizontal rise of 
50 per cent, the chances are that he will demand the 
instant decapitation of somebody or other, just to satisfy 
his outraged sense of economy. If he found, however, 
that the increased expense was unavoidable, he would 
naturally look around for some means of taking care of 
it, and at the same time of maintaining his net profits at 
their former level, if possible. 

He would probably try to find some substitute for the 
item carrying the increased expense, or, failing that, he 
would reduce the service represented by it to the lowest 
possible figure, in order to bring the cost down to the 
former level, or thereabouts; and, at the same time, the 
sensible course would be to speed up the working effi- 
ciency of the organization, at least as to that department. 
And the sum total of these emergency measures might 
very well be expected to take care of the increased ex- 
pense, so as to prevent its cutting too deeply into the 
life-blood of the business, its profits. 

This, on the whole, is the situation which confronted 
the business world when Uncle Sam, in his grave need 
for more money to run things with, found it necessary 
to increase first-class postage rates by exactly one-half. 
Some business houses. perhaps, have been only very 
slightly affected by this increase, but others, especially 
that largely increasing number of progressive mill supply 
houses which recognize the mails as one of the most pow- 
erful mediums at their disposal for business-getting pur- 
poses, have found the increase one of some moment. 

But even now, with the expense of transmitting mail 
matter increased by fifty per cent, there are a great many 
leaks in efficiency, which tend to increase costs and to 
cut down results. By a little attention to these, it is 
probable that the average jobber can not only make up 
for the fact that he must use three-cent stamps instead 
of two, but he can, in all likelihood, get better results out 
of his letters than ever before. 

First and foremost in the cost of maintaining a hard- 
working mailing list, in any business, is unquestionably 
the fact that many “dead” names are carried. The 
amount of mail matter sent out, with the best of inten- 
tions, to concerns which for one reason or another are 


not in the least interested, is simply appalling. Enough 
well-meant material reaches the waste-basket, in all con- 
science, without increasing the amount by sending stuff 
out to people whom it has not the slightest chance of sell- 
ing. And yet the assertion may be ventured that with 
most concerns the mailing list rocks peacefully along, car- 
rving the tremendous handicap of a load of useless names, 
changed only by additions, and seldom or never by a few 
wholesale eliminations. 

“T have had reason to thank the government for rais- 
ing the first-class rate, instead of sitting around wonder- 
care of that extra cent,” said a progres- 


“Up to November 1, | had been, 


ing how to take 
sive jobber recently. 
like a good many other chaps, [| suppose—too busy 
with other matters to fool with what [| had got into the 
way of regarding as a rather small matter, my mailing 
list. But the girl in my office who attends to the list came 
to me of her own accord, just before the first of Novem- 
ber, and suggested that perhaps we could save something 
by going over the list and cutting out concerns not inter- 
ested. She had no particular idea about how to do it, but 
had great faith in my ability to accomplish this object. 

“When | did get at it, aided by telephone and other 
directories, my Own memory and our credit department's 
records, | was ashamed of the list and our house. It 
woke me up. The best thing | could think of to make a 
real house cleaning was to sic the salesmen onto it. As 
they came in I got after them and told them to gather up 
all the dope they had, mental or written, and sit down 
with that mailing list and see how many dead ones they 
could tind. Incidentally, | suggested that if they had any 
names to add to it they could hand them in. But what 
we were principally after was eliminations. 

"And, believe me, we got them. We got them in dozens 
and scores—almost in hundreds. When we got through 
and had checked what was left, everybody agreed that 
we had every concern on it we needed. What’s more, we 
are going to get our money’s worth out of our stamps 
after this, because | am going to take the vigorous hints 
that the trade press and the business magazines have been 
shor ting out for some time and give our letters some real 
attention. They are going to be as near right in future 
as they can be made. And, on the whole, just by taking 
these horse-sense measures, our mail work is going to 
cost us less than ever, instead of more.” 

In the last suggestion lies thought for even those con- 
cerns which, as all should do, give enough attention to re- 
turns, to changes in business and address, and so forth, to 
see that dead names do not accumulate on their mailing 
lists. There are few which give sufficient attention to the 
kind of matter which goes out, and in far too many cases 
it is handled as a sort of necessary evil. As a matter of 
fact, business men who know how to use letters and 
printed matter declare that the selling possibilities of 
direct advertising are so enormous that they are abso- 
lutely staggering, especially to concerns which have never 
done any really painstaking work in this direction. 

\Vhen it is considered that there are houses in various 
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lines which have built up tremendous businesses solely 
by mail, it can be seen that there is a good deal of room 
for improvement in the methods of concerns which have 
regarded the mailing list as a minor factor in their sell- 
ing work. The employment of a man who knows how 
to handle letters, from the selection of the right kind of 
paper to the accurate recording of returns, is virtually 
certain to return big dividends to any house. For a con- 
cern which, like all mill-supply jobbers, has to rely almost 
entirely on the mails for its advertising, the worix of such 
aman is all but indispensable. 

As another means of making the successor of the two- 
cent stamp do the maximum amount of work, many con- 
cerns have turned with new interest to the use of envelope 
With 


every letter sent out one or more pieces of printed matter 


stutfers, as they are rather unfortunately called. 


— AMLL QUPPLIES 


are inclosed, dealing, of course, with items in which the 
addressee may be supposed to be interested, handled by 
the house sending the letter. This applies, naturally, to 
general correspondence, as well as to circular matter sent 
to the full mailing list. 

Here, again, is room for infinite waste unless care is 
used. [expert attention should be given to these little 
slips which are inclosed with letters, because every jobber 
knows that the printer demands real money for all of his 
work nowadays. Great care should be used in their 
preparation, and they should not be sent out indiscrim- 
inately any more than any other advertising matter. It is 
all right to shoot at the moon when ammunition can be 
had free of charge; but in war time even paper ammuni- 
tion costs more than ever before and hence should be 
used with due regard to its probable execution. 
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HARLES BOND, president of the Charles Bond 

Company, Philadelphia, possesses unusual facil- 

ities for feeling the business pulse, because of the 
dual nature of his business, in that he is both a manu- 
facturer and a dealer. He has several factories located 
in different sections of this country and Canada, which 
produce various kinds of mill supplies. Their products 
are sold throughout the country by traveling salesmen, 
and through these salesmen he is enabled to keep a 
Asa 


mill supply dealer in Philadelphia he is brought in close 


sensitive finger upon the national business pulse. 


touch with all phases of local business, so he is able to 
speak with the confidence born of knowledge. In a 
long interview granted to a representative of Mitt Sup- 
PLIES, he imparted freely the information at his com- 
mand, and fortified this with reference to special reports 
which had been carefully gathered from many differ- 
ent sources. 

In reference to conditions in Philadelphia, the volume 
of business seems to have been not only fully maintained 
up to the present time, but with substantial increases, the 
rule. Right here it might be well to remark that Phila- 
delphia can hardly be considered as a representative city, 
for several reasons. It is the premier manufacturing 
city of the country, having more varied industries than 
any other place. A large number of immense plants, 
and innumerable small ones, are working full time on 


government orders, and therefore the Philadelphia 
manufacturing business is extremely active. In other 
cities where similar conditions prevail the same general 
activity doubtless exists, but in those towns where plants 
are not equipped to turn out government orders, or sup- 
plies for government orders, the manufacturing business 
may be running along under easy sail. The query may 
naturally arise why the demand for mill supplies has not 
been phenomenally large, in view of the fact that Phila- 
delphia factories are busy and many of them are work- 
ing to the limit. This is explained by the fact that new 
factories are not being built as extensively as before, 
few are being enlarged, and therefore the large demands 
which ordinarily come from factory expansion do not 
now exist. The demands are mostly for replacements 
and for current needs, and these being heavier tha 
usual, suffice to account for the activity of the mill 
supply business. 

In the matter of buying, Mr. Bond is governed by 
what he terms optimistic conservatism. He is optimistic, 
This leads 
him to maintain his stock unbroken, with sufficient quan- 


in that he expects a continued active demand. 


tity of every article to take care of all demands, with 
liberal allowances to provide for retarded deliveries on 
the orders he is continually placing. He is conservative, 
because he is chary about buying too far ahead, or of 
placing large orders in excess of his requirements. The 
buying problem is an extremely delicate one at present, 
and the question of delivery adds to its perplexity. A 
dealer must buy with a certain amount of courage, for 
if he waits until he needs the goods there may be long 
On the 
other hand, the considerations of prudence urge against 


delays in transit and he may run out of stock. 


taking large risks as to the future. The middle course of 
watchfulness and carefulness seems to be the order of 
the day on the part of sagacious dealers. 

If there is 
a tendency for prices to decline on some things this 


Prices at present are at the highest point. 


seems offset by advancing prices on other supplies—and, 
taking it all in all, it might be said that prices still are 


advancing. Take, for instance, steel shafting. We have 
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in mind the government price fixing, but there is no 


shafting to be had at any lower prices than formerly. 


Old contracts are still in vogue, and as a matter of fact 
the goods are selling at the same figures as have here- 


tofore prevailed. Steel pulleys and wood pulleys, for 


instance, are selling at record high prices, and there is 


nothing in sight to indicate a recession. Last year deal 


ers who were fortunate enough to have large stocks of 
yoods which they had boucht at the ] 

Foods Which they had bought at the low prices prevailing 

betore the war, vere abl to make tancy profts by 

marking » their selling prices to the advancing figures 

l tn price O the ancing hgures. 

Now dealers are paying high prices as well as selling at 

advanced figures, and therefore are obtaining little or 

no more tl in normal profhts 

[It should be remembered that it dealer sells the 

ne quantitv Of Foods as to erly Ws HOOKS Will Show 

rked increase of business as measured in terms of 

and cents I e Obtains the same percentage 

of profits he will make more money than formerly, unless 


hii addit: ] . } ] ] 
this additional profit is consumed by additional expenses. 
i I 


In a general way, it might be said that the larger profits 
ire about balanced by larger expenses, and therefore 


ne average dealer finds 


t is business about as profitable 
as When lower prices prevailed. Of course there are 
exceptions to this, but in a general way the deductions 
stated above will be found correct. 

In Philadelphia more trouble has been experienced 


in deliveries during the last few 


weeks than at any 
time during this or last vear. This may be a temporary 
state of atfairs, but as to how long it will last no one 
can do more than guess. The demands on the railroads 
coal, and for the 


for transportation of government 


requirements, have taxed the roads beyond their 


resources. The great bulk of coal transportation may 
be over in a short time, and this may bring relief to 
general freight, but the prodigious demands of the war 
seem ever on the increase. 

The increasing efficiency of the railroads seems to 
keep pace with ever-growing demands, and whether 
things will become so adjusted that freight can move 
forward without delays or interruptions is one of the 
guesses of the future. In the difficult problem of keep- 
ing all kinds of mill supply stocks at just the right level 
the question of freight deliveries must receive the care- 
ful attention of buyers. This affects the question of 
where to buy, and how much to anticipate requirements. 
Where a house is situated comparatively close to a fac- 
tory, so that freight can flow freely without delay, goods 
can be ordered as wanted. But when a factory is situ- 
ated at a distance and the goods must come over a con- 
gested road, with liability of 


frequent stoppages, it 


becomes the part of wisdom to order way ahead of 
requirements. Of course a house will often receive a 
hurry order, where it is imperative that the goods arrive 
promptly, and where it would be unwise to take the 
chances of freight delay. In such cases the express com- 
panies are now being utilized. This often makes the 


transportation charges unduly high, but a customer who 


ALL SUPPLLES 


must have the goods promptly is generally more than 
willing to stand the difference. 

In reference to automobile accessories, the Philadel- 
phia trade is not as yet attracted to them. One house is 
handling them and pushing with vigor and energy. It is 
felt that in large cities like Philadelphia there is suff- 
cient business in automobile accessories for houses to 
specialize on them and concentrate their knowledge and 
energies upon this one branch of trade. In the smaller 
cities conditions are probably ditferent, and in such cities 


enterprising mill supply houses may not have enough 


customers to absorb their business energies. In = such 


cases the automobile accessory line would probably be a 
profitable line to handle and prove a very interesting 
business proposition, because of the astonishing growth 


of the automobile trade. The amazing history of the 
seems about to be duplicated by a like 


pleasure car 
Indeed, it is possible that 


han the 


development of motor trucks. 


trucks will furnish a greater surprise t 


pleasure 


car. Few families have use for more than one automo- 


ile, but business houses are not so modest in their needs. 


\lmost every business house may soon have a motor 


truck, some W1 


few may need them by the 


| require a dozen, some a score, while a 


5 hundred. It 1s not an 
possibility that in a few vears the trucks may equal or 
outnumber the pleasure cars, and their voracious appe- 
tites will create an enormous business in supplying them. 


worthy the careful attention of 


Keferring to trade conditions throughout the country, 
the special reports from business houses in various sec- 
tions show that in a general way there is an increase of 
twenty-five to fifty per cent over last vear. Occasionally 
a house has reported a recession in trade, and a small 
proportion report an increase of one hundred to two 
hundred per cent, caused by special conditions. The 
cases of decrease, and of phenomenal increase, were 
exceptional, however, and the great majority showed 
substantial increases as indicated above. It should be 
remembered that these increases were generally given in 
money values, and as increased prices generally prevailed 
the business increases are not as great as would at first 
be supposed. 

Reports of traveling salesmen indicate a conservative 
feeling regarding purchases. Dealers are buying for 
present wants and to keep stocks intact, but are not buy- 
ing freely for the future. Collections are fair, but it 
must be confessed that they are a little below the gen- 
eral average of last year. In answer to a specific ques- 
tion of salesmen regarding profits, most of the houses 
report profits as normal, or, in other words, that the 
increased profits and increased expenses about balance 
each other. 

Mr. Bond was asked to take a little look into the 
future and give a brief expression of his views on busi- 
ness conditions when peace comes. But he declined to 
assume the roll of a prophet, saying the question is too 
complicated and subject to too many unknown contin- 
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gencies for any man to venture an opinion. He is an 


optimist, however. He feels that the government has 
shown a most gratifying flexibility in meeting the stu- 
pendous and complicated questions involved by our en- 
trance into the war, and he has faith that it will show 


Many 
War-Made 
Opportunities'* 


J. CROW TAYLOR 


Copyright 1917 by 
The Crawford Publishing Co 
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VIERY shift and change in conditions surrounding 


an industry brings with it opportunities for the 


resourceful man in trade as well as troubles. 
The present day is no exception, and in the mull supply 
business there are as many advantages as disadvantages, 
and the wise man will seek for and make the most of 
these war-made opportunities. 

\s a result of war conditions, there are several ofter- 
ings in the mill supply line which should make a special 
appeal, with which there is a chance to get out effective 
advertising literature and do some good selling talk. 

Just by way of illustration, when has there ever been 

vreater Opportunity to sell oil filters? Not only is oil 
high in price, making a greater justification for the use 


of oil filters, but we have the government itself making 


ppeal to industry for the conservation of oil. 


Phis makes a good starting point for boosting oil filters, 
drip pans and other paraphernalia that goes with the 
gathering up, filtering and re-using of oil. Then, to sup 
ort the argument and figuratively clinch it, we have the 
testimony of some of the best engineering authorities of 
the country that oi] does not wear out from use, but may 
v¢ used over and over if properly filtered, with no lessen 
ing of its lubricating quality whatever. The only notice 
able etfect is some thickening of the oil, which is an easy 
matter to overcome. So with the present cry for economy 
in oil, its higher price and the established fact that filtered 


oil is as good as new o1 


it ought to be a great day for 
st; 


selling oil filters. 

This is but one example of special opportunities made 
by war conditions, of which there are many others. Take, 
for another example, the high price of coal, the need for 
fuel economy and coal conservation. This, wv the thought- 
ful and resourceful man, immediately calls up flue and 
tube cleaners, boiler compounds, insulating material, 
special grate bars, blowers and stoking devices, smoke 
consumers and others appliances calculated to assist in a 
more thorough utilization of coal and getting more effi- 
ciency out of the power plant generally. 


a similar flexibility and ability in meeting the new and 
complicated business conditions which are sure to arise. 
He regards the business future with cheerful confidence 
and has abounding faith in the resourcefulness of the 
American people and the greatness of America. 


The argument for each of the many items should read- 
ily appear in connection with it. With coal scarce and 
high, it naturally follows that to get the right kind of 
service out of steam boilers the flues or tubes, whichever 
are in use, must be kept clean inside and out. It has been 
established that a very small coating of soot on the out- 
side of a tube makes an insulation that seriously impairs 
the transmission of heat energy. The same thing holds 


true as to scale and other coatings on the inside, which 
makes the opening for boiler compounds. 

Then there is the matter of insulation, of covering up 
all exposed steam pipe and boiler surfaces, because these 
make waste, and waste heat is not to be tolerated in the 
present day. 

Vaking ic all around, the war conditions are making 
many Opportunities to push more successfully than ever 
before quite a long list of items belonging in the mill 
supply business. Moreover, many of these opportunities 
are of a character that can be handled and pushed suc- 
cessfully by mail, because there are logical printable argu- 
ments that can be put forth and sent out. So even the 
curtailing of forces because of the shortage of man power 
need not check the aggressive selling of mill supplies. 
Moreover, it is a time when it should be easily practical, 
and one nught say practically easy, to obtain a fair price 
for many offerings which war conditions make a special 
Opportunity to push. 

Take the matter of tools and appliances for mechanics, 
as an example. At the present time there is seemingly 
a wonderful opportunity to enlarge the market in the 
domestic trade for such articles as pipe dies and taps, and 
steam fitters’ tools generally. Also for many other tools 
used by mechanics in overhauling and repairing ma- 
chinery. The difficulty of obtaining new machines and 
machine parts and new pipe and fittings, is making im- 
perative more work in the way of repairs right in the mill 
and factory. This in turn logically means a much greater 
call for tools, appliances and supplies of all kinds that 
are made use of in overhauling and repairing steam plants 
and steam equipment generally. 

So taking it all around, war conditions are producing 
many opportunities for aggressive campaigns for pushing 
the sales of mill supplies of nearly all kinds. 


~o> 
Gone Out of Business 
It is announced from Erie, Pa., that the J. B. Camp- 
bell Brass Works, manufacturers of water, gas and 
steam goods, has, after a long and honorable career, 
decided to go out of business. The plant has been closed 
down and the company is selling off all patterns, tools 
and equipment. It is stated by the management that this 
decision came as the result of unsatisfactory conditions 
in its line of business. 


= 
| 
SS 
| 
| 
| 
C = —*<e 
iwi 
| 
= 
| 
f 
| 
ie 
ie 
| 
i 
| 
| 
i | 
| 
| 
| | 
| 
| 
| 
| 
} 
95 
2 
a 
4 — 


=| 6: 


Waste 


Elimination j 
a Sales 
Argument 


he 
G. D. CRAIN, Jr. 


Coy l 
The Crawf il t 
a4 
I’ there is one thing more than another that Amer 


icans are being 1 as a result of the 


united efforts of win the war, it 


this: Eliminate waste. 


lhe message to conserve has come not only from those 
in charge of the Food Administration, but explicitly and 
| use of materials of all 


implicitly it includes the kinds, 


the use and application of energy, mechanical and 
human Get the most from every application, is the 
demand of war-time efficiency. 


The proposition is being put forward in an entirely 


message itself is old, for suggestions 
have been coming to the surface for vear 


: looking to the 
improvement of methods in every line, and in the elim 


ination of unnecessary expenditure of labor or mate 


himself—into it. 


labor 


The line-up in favor of the 


best possible methods, the best possible machinery, the 


best possible product is all-inclusive, and therefore 
| ] 


should be most effective from the standpoint of getting 
results. 


\nother phase of the question is that developed by 


constant references on the part of those concerned with 


the industrial aspects of the war to the mobilization of 


man and woman-power. This means, first, using labor 


he best advantage, that is, substituting labor-saving 


equipment wherever possible; and on the other hand 


giving special attention to the elimination of accidents, 
and the maintenance of working organizations in the best 
possible condition. And this division of the “eliminate- 
waste” idea is just as important as that which pertains 
to the reduction of waste in the use of power, materials 
and other elements entering into production, 


Looking over this really 


remarkable and suggestive 


combination of circumstances, which have been devel- 
oped as a result of a unique war-time situation involving 
practically the whole world, the mill supply trade must 
be impressed with the fact that it is making conditions 
more favorable than ever before known for the sale of 
products which contribute to greater efficiency in the 
power plant, in the factory and on the construction job. 
In short, forces have been set at work the operation of 
which undoubtedly are contributing to the strengthen- 
ing of the position of the mill supply business, because 


are demanding the application of the best that this 


rials. But until now the inducement to apply the new rade has to otfer to the big problems of industrial 
idea has been a purely commercial one: the dollar the expansion, 
only reward for the effort Mhat has sufficed in many Many of the classes of goods sold by the mill supply 
cases, but in many others inertia has pernutted the waste jobber are in the nature of staples, the consumption of 
to go on which causes the demand for replacement Belting, 
loday, however, the new movement for conservation packing, rope, hose, lubricants, ete. are products which | 
is based on a patriotic appeal that reaches every citizen, are going to be used under all circumstances, and while 
and that influences him in a new and different way, by the speeding-up of industry means a larger use of these | 
arousing his sentiment and making him feel that it is a products, their increased consumption does not figure 
personal as well as a business problem. Instead of ask- in the general question of increasing efficiency. But 
ing him to put his business on a better basis in order there are many other products handled and sold in the | 
to make more money, he is called on to do this in order mill supply trade, and used in the manufacturing field, 
to help win the war—to reduce to the minimum the sacri- which have a very definite and direct bearing on this | 
fice of lives and treasure that must be offered. question, and which therefore can be promoted with | 
Naturally an appeal based on considerations of this the knowledge that their increased use will help to 
kind gets attention and awakens a reaction which could increase production and thus to aid in winning the war. | 
not possibly be expected of a response based on purely It is not necessary to put the proposition on any basis | 
commercial considerations. Important as these are. in except one of frank, logical, reason-why exposition of 
view of the fact that everybody is selfish, and appeals cause and effect. The mill supply man can say to his 
which involve greater profits are stated in terms of sel- prospect, the manufacturer, the mine operator, the con- 
fish interests that all share in, the new approach is on tractor on construction work : 
a far higher plane and commands a much more enthusi “These are war times. Your duty to the government 
astic response on the part of the individual manufac- demands that you get the best possible results from every 
turer, Furthermore, every person in every industry is ounce of power and every bit of material which you are 
concerned with the new idea of reducing waste in in- using. Are you doing it? 
dustry as a part of the plan of whipping the Germans. “It is up to you, as part of your duty to the cause, to | 
Thus the present situation is one which engages the put your plant in a condition where waste will be elim- | 
interest and support not only of the manufacturer, but inated, and where assurance will be given that results 
of the worker ; not merely of the man who has his capital will be had from every form of expenditure. 
in the business, but also of the man who is putting his “It is our business to supply the things which make for 
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greater efficiency in the generation, transmission and 
application of power, and in industrial operations gen- 
erally. We stand ready to make recommendations, based 
on your needs, that will put your plant in a condition 
beyond criticism in this respect. 

“Let us make a survey for you and recommend 
changes which will involve no obligation, but which may 
be of great advantage in increasing the efficiency of your 
operations.” 

The concern which is properly organized is able, by 
means of its salesmen and by means of the engineering 
data which is readily obtainable from the manufacturers 
of products distributed through the mill supply trade, to 
get for any customer specific recommendations bearing 
on the points mentioned. In fact, the idea of rendering 
service of this kind has possibilities which could be devel- 
oped not only under stress of war conditions, but after 
peace has come. In other words, the mill supply jobber 
who is rendering service of this kind is bound to have 
a position which is unassailable from the standpoint of 
competition, and which is mighty attractive from the 
standpoint of the customer. 

One of the leading manufacturers of roller bearings, 
which is distributing its product through the trade, is 
making use of its engineers in co-operating with the 
jobbers along the lines indicated. The concern which is 
Wasting power through a faulty transmission system, the 
friction of which burns up energy which should be 
applied to the actual production of goods needed in the 
war, is told why it should have these bearings ; just how 


they should be installed; what the results of their appli- 
cation will be; how much the cost is, and how the instal- 
lation will figure from the investment standpoint. A 
recommendation of this kind, accompanied by actual 
engineering data based on an investigation by qualified 
men, is bound to get attention, because it is simply and 
solely a statement of facts. 

This is only one of the manufacturers of industrial 
products which have been given an immensely broader 
market and especially favorable selling conditions on ac- 
count of the war, and all of them are anxious to render 
co-operation along this line. That is, they will enable the 
mill supply man who is interested in giving his customers 
specific suggestions for the elimination of waste in their 
plants to do this, either by sending their own engineers, 
as they will do if the proposition involved is important 
enough, or by indicating the lines along which an investi- 
gation should be made. The concern which is represent- 
ing leaders in the field should make sure that he has 
secured a full statement of their provisions for co- 
operating with him along constructive lines, so that he 
will know just how far he can go in his promotion work. 

There is no doubt that the situation is one which 
challenges the best efforts of the mill supply trade, not 
only from the standpoint of immediate sales, but because 
work of this kind will assist in the development of 
maximum results from industrial operations, and thus 
be of mighty assistance to Uncle Sam. It is work which 
carries rewards from every standpoint, and which de- 
mands the best efforts of every member of the trade. 


A BURDENED INDUSTRY 


Shortage of Machine Tools for War Work to be Lesser«d by 
Mobilizing all Equipment 


Undeniably a shortage of machine tools exists. The 
production problems of the builder have increased in 
number and in difficulty of solution. Raw materials 


cost more, and while 


governmental — price-fixing 
eventually may alleviate this condition, the somewhat 
turbid state of the various metal markets has not been 
entirely clarified; transportation difficulties have been 
bothersome; labor unrest has been intensified, and the 
number of skilled workmen has been depleted partly be- 
cause of the inflexible draft exemption system. Produc- 
tion not only must be maintained, but must be increased if 
the nation is to carry on its gigantic war program with 
expedition. Thus far, the much-heralded advent of 
women in American industrial work has done little toward 
filling the thinning ranks of skilled workmen. 

Several prominent machine tool dealers lately have 
been called to Washington for consultation in regard to 
the government’s proposed task of taking an inventory 
of all available used equipment in the United States not 
now used for war work. This is a step toward the utili- 
zation of such equipment in relieving the over-demand on 
present production capacity. The plan is feasible and 
should aid in partially relieving the order-congested mar- 
ket. Finally, the acquisition of Canadian shellmaking 


machinery, some of which now is available, should help 
to satisfy domestic demands. England’s munition-making 
capacity has been augmented to such an extent that little 
or no dependence need be placed on the product of Can- 
adian factories. As a result many Canadian plants are 
to be dismantled and the equipment sold, thus making 
this machinery available for domestic munition making. 
Scarcely any expedient can be relied upon to solve the 
problem alone; but new adaptations or arrangements of 
the nations’ machine tool reserve and other seemingly 
unimportant factors, when taken advantage of properly, 
can be made of effective use in helping out the overtaxed 
industry.—/ron Trade Review. 


ERROR IN THE HEADING 


We Stated Recently That a Society Had Taken a Certain Ac- 
tion—’ Twas a Committee That Did It 

In the October issue of Mitt Suppties the heading 
of an article stated that the American Society for Testing 
Materials had, at a then recent meeting, recommended 
United States standard pipe threads. The article that 
followed was correct, but the heading was wrong. The 
fact was that a committee, to whom the matter was sub- 
mitted, reported in favor of U. S. standard threads, but 
the society refrained from taking action on the con- 
clusions announced by the committee. So there you 
are. We make this announcement at the request of the 
secretary of the society, Edgar Marburg. 
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Cleveland Mill Supply Men’s Mecca 


For a Single Week Next May 


National and Southern Supply Dealers 
turers’ Association to Hold Triple Convention May 15, 16 and 17. 


' Association and American Manufac- 


National 


Pipe and Supplies Association to Meet in Same City on May 13 and 14 


MITCHE! 
eta 1 \merican Su i \Mlachinery Dealers’ 
ASS la 
] +} 
,our vhnich sserts that tiie triple 


leveland convention, May 15, 16 and 17, 1918, linking 
WwW as 1t does the 


convention of the National Pipe 


ind Supplies Association of May 13 and 14, 1n the same 


F. D. MITCHELL 


city and hotel, will afford the most wonderful opportunity 
for an interesting meeting ever presented,” will not be 
disputed by me, nor, in fact, by any unprejudiced person 
who noted the potential possibilities of the Pittsburgh 
triple convention of 1916, if the vital and swiftly chang- 
ing questions of production and distribution that con 
fronts us now had confronted us then. 

\s a precedent upon which to prophesy with certainty, 
we may use the recent joint convention of the hardware 
manufacturers and jobbers just held at Atlantic City. 
The same, or nearly the same, vital questions faced this 
part of our industry as now faces the manufacturer and 
dealer in mill supplies and machinery. The trade press 
styled the Atlantic City convention “the greatest hard 
ware convention ever held.” | confidently look for a 
similar expression of enthusiasm when the trade press 
summarizes the forthcoming triple convention of mill 
look 


for an unprecedented attendance. I feel that the same 


supply and machinery manufacturers and dealers. 


serious, tense attention will be given to vital questions 


presented and discussed. | look for a wave of patriotism 


that will cleanse our industry from all thought of selif 
interest and carry inditference to country to oblivion. 
look for constructive criticisms that mav be immediately 


used as stepping stones for action by the incoming admin 


istration of our association to carry to a higher plane of 
usefulness our efforts for country and our. chosen 


industry. 
\Var conditions have loosened the sure grip which 


but a few years ago each manufacturer and dealer had 


on every detail of his business. Forces not yet under 
our control compel an entire change in business methods 
and products 

Customers for our products have in some instances 
been reduced in almost a day from 1,000 to 1 (Uncle 
Sam). 

Vhis is the day when in multiplicity of viewpoints 
here is wisdom. <A yielding to the natural desire to 
‘ling together in times of danger is now only good com 
sense. 

If conferences are so clearly indicated today, how 
much more necessary will they be five months hence? 
It is certain that five months cannot produce a victory 
that will insure future peace, therefore problems vital 
now will be much more vital next May, but who today 
can put his finger on the problem which will be paramount 
then? Now we have pressing more and more heavily 
each day the questions of governmental control of fuel. 
transportation and shipping, of basic materials and semi- 
finished products as well as labor, the power to fix prices, 
to give priority, to even commandeer our plants, but who 
can say which of these problems will be solved and 
which will be more burdensome as time compels further 
and still further preparations for war? 

The American Supply and Machinery Manufacturers’ 
\ssociation has already given much thought to the con- 
vention program, and has fixed upon fundamental ideas 
and policy. Many conferences have been held at the 
request of President Valentine, who is working in accord- 
ance with a fixed plan, already reduced to writing, the 
forces that should produce, if experience is any guide, 
the most successful business convention ever planned by 
our association. 

THOMAS A. FERNLEY 
Secretary-Treasurer The National Supply and Machinery 
Dealers’ Association 

The membership of the National Supply and Machinery 
Dealers’ Association, which has doubled in the last three 


years, is looking forward with pleasant anticipation to 
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1918. The 
program committee is planning a constructive, patriotic 


successful convention at Cleveland in 


and helpful business program which will be interesting 
and beneficial, not only to the distributing interests, but 
also to the manufacturers who are affiliated and with 
whom the distributors are co-operating so closely. The 


THOMAS A. FERNLEY 


many features of association work have become more 


interesting as the big issues loom larger in the merchant's 
eye. The members realize the value of association work 
in the present critical stage of national affairs, when busi- 
ness is undergoing a close scrutiny by the federal authori 
ties with a view to developing a maximuin state of use 
fulness and also of financial support for the government 
War program. 


Members of the association from Los Angeles and 


other points on the Pacific coast. as well as from New 
England points, will join at Cleveland in what we believe 


ry important and eminently successful con 


Che thanks of the association is due Mint Scpprires 
lis Opportunity of speaking an advance word, not 
only to the distributors of supplies and machinery for 
railroads, mills, mines, factories, contractors and ship 
yards, but also to the manufacturers whom our members 
represent in their various territories and the sale of 
Whose products they at all times endeavor to the best 
of their ability to increase. 


ALVIN M. SMITH 
‘tary-Treasurer Southern Supply and Machinery Dealers’ 
Association 


inal decision to hold the triple joint convention of 
the National Supply and Machinery Dealers’ Association, 
Southern Supply and Machinery Dealers’ Association 
and the American Supply and Machinery Manufacturers’ 
Association in Cleveland, May 15, 16 and 17, 1918, imme- 
diately following the meeting of the National Pipe and 
Supplies Association convention on May 13 and 14, in 
the same city, should result in bringing together as large, 


GUPPLUES 


if not a larger, number of manufacturers and jobbers than 
were present at Pittsburgh two years ago. 

Since our last meeting many changes and many addi- 
tional problems have occurred in our business, due to 
the United States entering the great world war, and the 
subjects which will be listed for discussion will, no doubt, 
bring out much original thought and many valuable sug- 
gestions for taking care of the changed situation which 
has occurred in the trade. 

Taxes, government price fixing, preferential require- 
ments, credits and many other important matters will be 
listed for discussion and handled by the best men in the 
three associations. 

very member of the associations should appreciate 
the great importance of being present at this convention ; 
the larger firms are sure to be present. They well realize 
the importance of close co-operation during trying times 
such as these. Now the smaller firms should do their 
part. 

While there have been many signs of poor business 
methods—apparently ruinous business methods—prevail- 
ing in spots during the past year, wise counsel will as- 
suredly prevail, and it is only through the exchange of 
ideas and experiences in convention assembled that many 
business men who are on the wrong track will be brought 
to see the importance of conducting their business along 
sane and proper lines, so that bankruptcy will not over- 
take them during the war period. 


[ think we can safely promise every member of the 


three associations a most interesting and instructive meet- 
ing, and I trust that Mint. Suppties will, in its news and 
editorial columns, between now and May, 1918, urge the 


ALVIN M. SMITH 
supply and machinery manufacturers and jobbers of the 
entire country to attend this meeting. 

Final arrangements in connection with the program 
will be worked out in the early part of 1918. 

Convention headquarters will be in the Hollenden 
Hotel, and I would strongly suggest that all who expect 
to attend write for accommodations now. 
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McILVAINE 


“he National Pipe and Supplies Association 


GEORGE D. 
Secretary-Treasurer 
The ninth annual convention of The National Pipe 
and Supplies Association will be held in the City of 
Cleveland on Monday and Tuesday, and 14, 
1918. 


Cleveland was selected as the meeting place at the 


May 13 


convention held in Philadelphia last May, and the dates 


were finally decided upon ata meeting of the executive 


ILVAINI 


GEORGE D. MC 


New York on 
Headquarters will be held at the Hol 


committee of the association, held in 
November 14 last. 
Hotel, and 
will be held there. 


Coming, as it does, just before the triple convention of 


lenden all sessions and committee meetings 


the mill supplies associations, to be held on the follow- 
ing three days, it will afford an unusual opportunity for 
both distributors and manufacturers to get together in 
one great body and discuss formally and informally con- 


ditions affecting the industry at that time. 


Owing to the unusual conditions, it was feared last 


Spring that conventions of national trade organizations 
t 


and consequently would not be well attended. 


would not appeal to the members as strongly as hereto- 
The 


reports 


rore, 


contrary seems to have been the case, as all 


received have indicated not only a normal attendance dur- 
ing the past year, but in most associations the largest 


attendance in their history. This is as it should be. If 


try has suffered a severe set back from which it may not 
All of 


these problems, brought about by war conditions, demand 


recover in whole for the duration of the war. 


the careful thought and the earnest co-operation of manu- 
facturers and distributors, and in no place can they get 
together on a better basis to discuss these problems than 
at these great annual conventions. 

It is, of course, too early to indicate anything as to 
like 


scarcity of subjects that demand intelligent and thought- 


the program, but in times these there can be no 


ful discussion. 
[t is peculiarly fitting that this convention is to be held 
in the city of Cleveland in as much as it 1s the home city 


of an ex-president of the association and a present mem- 


ber of its advisory board, \W. M. Pattison. No single 
individual has done more for the benefit of the dis 
tributors of wrought pipe, and incidentaliy for the manu 
racturers of this commodity, than has Mr. Pattison, and 


meeting will be made an occasion for a 


esteem 10 which he is held by his 


| know that this 
demonstration of the 
f llow distributors. 


\Ve feel safe in 


meeting Of un 


predicting a ge attendance an 


very lar 


usual interest. 


FROM A 


RRESPONDENT 


Following the announcement of the four conventions 


of the mill supply manufacturers and dis 


and pipe 


tributors of the country, to be held in Cleveland during 
the week of May 12-18, Cleveland men active in the vari 


ous associations are preparing for one of the most im 


there was ever a time when trade organizations have 
| been justified and when they are needed it is the present. 
Speaking for our own organization, the business of 

our members through the past year has been in many 

cases extraordinary and without precedent, and this portant and necessary gatherings in the history of the 
| applies particularly to the wrought pipe and fittings lines. organizations. 
| The demand for tubular goods has been bevond the “War conditions have brought us face to face with 
| ability of the mills to supply, and with the increased many problems heretofore undreamed of,” said Hl. W. 
| demand made upon all steel mills by the government the Strong, president of the National Supply and Ma- 
| future production of tubular goods is somewhat problem-  chinery Dealers’ Association. “It is not only an oppor- 
| atical. tunity, but this year is more than ever necessary that 
On the other hand, the building industry of the coun- all of us with similar problems get together and exchange 
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views regarding our business, to the end of making our 
organizations of the greatest value to the government 
during the war as well as to keep the industrial fabric 
stable in order to best meet the after-the-war condi- 
tions. 

“Experience has well borne out the decision of Presi- 
dent Wilson that conventions should be continued. The 
last hardware convention at Atlantic City, and later the 
war convention of the Chamber of Commerce of the 
United States, at the same place, were not only the 
greatest gatherings in the history of these organizations, 
but were of the greatest inspirational benefit toward the 
successful prosecution of the war.” 

The Hollenden Hotel, Cleveland, will be headquarters 
for The National Supply and Machinery Dealers’ Asso 
ation, the American Supply and Machinery Manutac 


urers’ Association, the Southern Supply and Machinery 


H. W. STRONG 
alers’ Association, and the National Pipe and Supplies 
\ssociation. 

following the announcement the manufacturers were 
aniong the first to get into action. Rk. F. Valentine, of 
Cleveland, president of the American Suppiy and Ma- 
chinery Manufacturers’ Association, is preparing his 
committees, which will be announced in the near future. 
Mr. Valentine said: 

“The coming convention will undoubtedly have a de- 
cided war trend. All talks will be along the line of 
assisting the government. Speakers will be men of 
affairs conversant with conditions and with ideas on the 
way business should be handled during the war.” 

\mong the Clevelanders who will be active for the 
manufacturers are Hudson L. Dickerman, of the Chis- 
holm & Moore Manufacturing Co., and D. K. Swart- 
wout, president of the Ohio Blower Co., both past presi- 
dents of the manufacturers’ association. 

Alvin M. Smith, Smith-Courtney Co., 
Va., representing the Southern Supply and Machinery 


Richmond, 


Dealers’ Association, is expected in Cleveland in the near 


future to complete arrangements for his association. 
The National Pipe and Supplies Association is ably 
represented in Cleveland by \W. M. Pattison, who is past 
president of that organization as well as of the National 
Supply and Machinery Dealers’ Association. 
Other Clevelanders who will be active at the conven- 


tion are Edgar E. Strong, of the advisory board of the 


D. K. SWARTWOUT 
National Supply and Machinery Dealers’ Association; 
C. C. Coventry, of the Cleveland Tool & Supply Co.; H. 
I. [:llsworth, of the White Tool & Supply Co.; H. H. 
Rudd, of the George Worthington Co.; E. R. Motch, of 
the Motch & Merryweather Machinery Co., and H. D. 
Cram, of the \W. Bingham Co. 


\s during the past three vears, it is expected that the 


THE HOLLENDEN HOUSE 
entertainment will not be as elaborate as in peace times, 
but on account of the same conditions the practical and 
inspirational possibilities of the Cleveland convention 
are greater than was the case with any previous meeting. 
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Direct Advertising Field 


Literature Received from Manufactures During the Past Month 


“Beaver” Tools—1!| Borde Company, Warren, Ohio, 
has just issued its 1918 catalog of “Beaver” easy working dik 
STOCKS Sql C-¢ its Ve ecaralce 
services I cS tists a ters I Ss OK IS Pr ed 
t le Ss, | ) st i 
plete irtisti manner the complete 1111¢ ve 
tools Several new Beavet tools e shovy t st 
time is ( log. one ot the most popular of these rT o 
he No. 3 “Beave nior Ratchet D1 Stock 1s 
built « he nit ) d IPE ( o 1 n 
While catalog is ne tended 
send cop stati 
Redface Pulleys ott | ndry Co., | », has issu 
Toledo Presses, Machinery, Dies and Special Tools 
ledo M ine & Tool Co oledo, Ohio s iss 
] ] ] \ Sey 
S s de t ] 
1, 
Tire Repair and Tire Builders Equipmen The Akt 
Rubber Mold & Machine Co., Akron, Ohio, presents catalog 
“D", a paper-covered wok ot 48 pages, covering the con 


pany’s entire line 
Powet 


Engineering Co., 


Transmission Machinery—The 
Mishawaka, Ind., 
consisting of 290 pages. 


blocks, wood split and cast iron pulleys, sprocket wheels, ete. 


Dodge Sales & 
“C-17-A”, 


hangers, 


presents catalog 
covering shafting, pillow 
\lso a spe cial catalog ot 125 pages covering gvearings. \lso 
catalog No. 170, 96 pages, covering the Oneida line of power 
Oneida 
Products Division of the Dodge Steel Pulley Corporation, 
successor to the Oneida Steel Pulley Co., Oneida, N.Y. Also 


catalog “C-16" covering the company’s rope drive section. 


transmission machinery, manufactured by the 


Pittsbur 


many han 


Ine. 


McKay Chains and Forgings—James McKay Co., 


1, Pa. in a 52-page catalog, handsomely illustrated 


complete line of chains and 


High Speed Motors and Generators—Ratteau Battu Smoot 
». New York City, presents a very elaborately illustrated 
talog of 32 pages. covering its line of Turbo blowers 

Gear Patterns and Power Transmitting Machinery—Th« 


Townsend Furnace & Machine Shop Co., Albany, N. Y., 


presents round-cornered pocket-size catalog of 170 pages 


ontaining in addition to its price lst, many valuable tables 


elating to the appheation of the line 


Carborundum and Aloxite—The Carborundum Co., Niagara 
Falls, N. ¥ 


recently issued catalog No. 6, of 224 pages, with 


dsome illustrations in multi-color. The catalog is 
most artistically printed and arranged throughout, with an 


iled information covered both in text 


unusual amount of det: 


Gustin-Bacon Manufacturing Co 


Belting and Pulleys 
Kansas City, Mo., has just issued catalog No. 5, in 
covers, containing 215 pages, printed in two colors on heavy 
profusely illustrated. 


coated paper and 


Works, 
presents catalog No () E, of 215 pages 


Power Transmission Machinery—Diamond Iron 
Minneapolis, Minn 


ird covers, covering its complete line. 
Portable Lights and Oxy-Acetylene Welding and Cutting 


Apparatus— The Alexander Milburn Co., Baltimore, Md., pre- 


sents catalog No. 23, covering portable acetylene lights, and 
le No. 24. covering oxy-acetylene welding and cutting 


former 1s used in general construction and 


] sicl tter ) ] 1 it for 
rk, and the latter is made up in portable units fo 
) ses stated. Phe ce a handling 
| + ] 
ine Ss exces rotit t o1 
) on s Well as On Op iting uc 
~ ( 


Balata Belting—R. & J. Dick, Ltd.. Passaic, N. J.. present 


so 2-color talog of 52 pages covering their line 
Y col i! illustrations descriptive o he 
ethod o cturi eg Dick balata belts They have also 
ss ( cove he Barry split pulley 
r is tors throughout the world 


Oil Burners and Oil Burning Systems—Hammel Oil Burn- 
ing Equipment Co., Ine., Providence, R.I., has issued a 
taloe of 32 pages. descriptive of the Hammel line 


Iward Valve & Manufacturing Co., 
No 6. 95 pages, covering a very 
ine. The company states its purpose 


is always to build to a standard and not to a price. 


The Salesman’s Hand Book 


out with a 32-page booklet designed not only to enlighten 


The Beltine Co., Chicago, is 


the salesman, but the manufacturer on the value of Beltine. 
a belt dressing which is declared to be a neutral and non- 
volatile product that prolongs the life of every description 
of belt. It contains a large amount of interesting informa- 
tion on the care of belts, and should be read by every man 
being responsible for their care. 


Fibrous Packings—Jones Packing Co., New York City, 
shows a 28-page catalog well printed in two colors on heavy 


coated paper, showing a very complete line of packing. 
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MLL, SUPPLIES 


By Frank Farrington 


Rights Reserved 


To You, 


Mrs Salesman 


ie president of the National Cash Lkegister 


+} 


at Davton, Ohio, gathered together im a 


vention the other day the wives of the salesmen repre- 


4 
senting the company all over the country, leaving the 
men themselves at home selling machines, he did som 
thing quite unique in the selling business, and he gave 


official recognition in a public way to the 

woman behind the man behind the sales. 
President Patterson knows, just as you 

that 


and | knov 


the success of many salesmen has been due to th 
fact that their wives helped. It is only here and there 

man who ignores the influence of his wife on his bus: 
ness life and regards her fit only for the home-making 
and home-keeping kind of work. 

In directing this talk to vou, Mrs. Salesman, I assume 
that friend Husband will take this copy of Mitt Sup- 
home 


PLIES for you to read. Perhaps he brings the 


magazine home regularly anyway. If 


Hubby is not 
sufficiently on the job to appreciate the value of such 
trade papers, possibly his boss may take a notion to send 
you this number with a blue pencil mark calling atten- 
tion to what there is to be said to the salesman’s wife. 

lt may be that your wish is for diamonds, for auto- 
No doubt 
there are plenty of things that money will buy that vou 
would like to have. 


mobiles, for Paris gowns. for oriental rugs. 


Sometimes vou wish your husband was in some occu- 
pation that brought in more money than selling mill sup- 
plies. You wish this because you would like to see him 
better paid for the hard work he does, and because of 


the many things you would like and now have to go 
without. 

| doubt whether you have fully realized how much 
of a help you might be in increasing the earning power 
of your husband if you were to make a study of his 
business. The work you do 
in the home is just as much a part of the family business 
and a part of supporting it, as the work your husband 


does on the road, and you ought to receive a definite 


Of course you do help. 


part of the income as your salary, to be used as you want 
to use it. I don’t believe any woman ought to have to 
isk her husband to give her money any more than he 
ought to have to ask her for it. 


But no matter how 


much home help you are giving, 
direct 


is not necessary for you to go out on the 


wavs which can be of 


there are other you 
service. It 1 

road and sell goods. {| don’t believe John H. Patterson | 
expects those cash register salesmen’s wives to go back 


home and become salesmen while the husbands are rele- 


vated to the dishwashing end of the family job. 

Your woman’s viewpoint, your woman’s intuition, your | 
other qualifications will enable you to give advice and | 
make suggestions about the work your husband does 


that should not be ignored. Women may not know much 
about the technical side of the use of mill supplies such 
as he sells, but they certainly know as much about human 
nature, and selling is a human nature proposition. Any 
help you can give the salesman of the family about how 
to get on with folks will help him to make more sales, and 


any class of people who do as much buying as the women 


in salesmen’s families, ought to know something about 
how goods should be sold. eee 

The first thing to do to help your husband make a real | oy 
success of his work is to take an active interest in that 
work and try to learn enough about it so as to talk about 
it intelligently. 


A\ large proportion of wives of salesmen, hos) 
[ am afraid, think about their husbands’ occupation in 
terms of salary. They don’t show or feel a real interest 
in the work itself. Under such conditions it is natural 
that the husbands do not feel like taking their better 
halves much into their business confidence. 

Of course, part of the apparent lack of interest on 
the part of wives is due to the attitude of husbands who 
think their wives cannot understand business, and that 
it is not worth while to try to show them about it. 


Don’t 
let your husband continue in any such belief as that 


regarding your lack of intelligence. You can under- 
stand anything about the business that he can under- 
stand, and you can see farther through many of its 


problems. 


When you once become interested in the work your 


husband is doing and in seeing how you can help you 
will find opportunities opening. You will listen to his 
talk about his trips with a different feeling, and you will 
not expect him to come right home and forget all that 
has been on his mind for days, perhaps weeks, and be 
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prepared to relate the non-essentials of the trip and 
listen to the details of all the housekeeping woes and 
trials that have come up during his absence. About these 
latter, it seems to me that it ought to be good business 
as well as good wifeliness to forget all the petty inci- 
dents that have troubled you while your husband was 
away and which have passed into ancient history along 
with the inconvenience they caused. Why arouse his 
anxiety over matters that are dead and gone and already 
leave no ill feeling ? 

You know what the reputation of salesmen is for 
being a spick and span class of men, always looking well 
dressed and clean shaved and generally nifty. Why 
isn’t it a part of your job to see that your husband starts 
out on each trip with every part of his wearing apparel 
shipshape? If he is going to tind a few days later that 
he has brought along shirts minus buttons, socks plus 
holes, gloves with rips, coat with a spot or two, ete. 
you handicap the man. It is up to vou to see that every- 
thing is all right when he leaves home. 

More than that, if your husband is a little inclined 
to be careless about his clothes, and such men exist 
among the best of husbands, see what you can do to 
impress upon him the necessity for taking better care 
of his personal appearance. That is a subject on which 
no one can dispute your right to speak with authority. 

Do you sometimes find yourself complaining about 
the necessity for your husband being so much away from 
home? Well, if he can stand it, probably you can 
Unless he is the exception, he has a good deal harder 
time of it on the road than you have at home. Don't 
make it any harder for him than is necessary. No man 
likes to hear his wife constantly complaining about his 
job any more than you would enjoy your husband com- 
ing home regularly to complain. Complaining of the 
habitual sort will prevent any home from being a happy 
one. 

It may be desirable to discuss conditions that are not 
right and consider together how they may be remedied, 
but as for conditions that cannot be changed, or that 
must be endured for a time anyway, the less said about 
them the better. 

One of the most important things, | think, for a sales 
man’s wife to do is to send her husband away on each 
trip feeling happy and satisfied with his domestic affairs. 
If he has to leave home with the last words of a quarrel 
ringing in his ears, and with a mind upset by differences 
of opinion, even though they are about matters of no 
real consequence, he is going to be a good while getting 
into a selling mood and very likely he will make an utter 
failure of the first calls he makes, perhaps very import- 
ant ones, too. 

If there are ditferences to be threshed out, let the 
threshing be done early enough so the parting may not 
be marred by them. As a matter of fact, most of these 
things we think so important and so necessary to be 
argued over are of no real importance and if allowed to 


go unnoticed will be forgotten. It is not the necessary 


argument that keeps the family in a turmoil. It is the 
non-essential discussion. 

The salesman who starts out with a feeling thai all’s 
well with things at home will go prepared to fight out 
the problems of his work with faith in his success. He 
will write home cheerful letters and he will come back 
from his trip sure of a glad welcome. If he is harassed 
it will be only by business matters and those he expects 
to produce their troubles. 


ne of the best ways to get acquainted with your hus- 
band’s work and to learn some of its details and some- 
thing of its technicalities is to read the business papers 
connected with it. He ought to take such periodicals, 
and if he does not you have a double chance to help by 
reading them yourself and showing him their importance 
in his work. 

Your husband may regard you as a pretty doll who 
shouldn’t have to give business matters a thought. | 
don’t believe you are so frivolous a character, but if you 
are it is time now for you to show him that you have 
a competent mind as well as a pretty face. When you 
meet business friends of your husband, get them to talk 
about business. Show 
that you are in earnest in the matter, not merely show- 
ing a polite interest. 


Read about it. Ask about it. 


As soon as your husband tinds 
that you are really interested, you will see a difference 
in his mental attitude in the matter. 
new attitude. 


You will like the 


Now and then a salesman’s wife feels above her hus- 
band’s business. Now and then one feels an utter dis- 
taste for the money side of work and wishes her hus- 
band might be an artist, or at least a professional man 
Now and then one does not care whether her husband 
succeeds or not, except that she wants the money success 
brings. None of these are you, however. You are one 
who wants to help, both for the results obtainable and 
for the pleasure of helping the man whose life is devoted 
to making you happy and comfortable. 

\s a woman you have a different viewpoint in con- 
nection with your husband’s work, and it may be easier 
for you than for him to see how his customers look at 
his proposition. If you can get him to sell his product 
to you first, before he tries to sell it to strangers, you 
will be able to understand how he is going to impress 
others, and you will be able to lay your finger on faults 
in his selling methods that he might never discover. 

\nyway, it is right for you to keep in mind that your 
husband’s business is your business, and whether you 
feel a natural liking for it or not, his success is going to 
depend on the interest you feel in his work—not on the 
You will not fool 
him by assuming an interest you do not feel. 


surface interest you pretend to feel. 
lf you 
really lack the interest at first, it may be necessary 
to assume it until the real thing develops, but why 
shouldn’t you be interested? The mere fact that his 
work is something you do not like is nothing. It may 
be that he does not feel any greater natural liking for it 
than you do. 
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Clear Statement Covering Income Taxes 


This Does Not Mean the Impossible Has Been Accomplished, but 


That Workable Rules Are Presented Covering Ordinary Conditions 


RALPH H. 


Many thousands of business men, whose incomes or 
profits were not taxable under the previous income tax 
laws, will this year be required to file reports of their 
incomes or profits, which will be subject to tax according 
to the provisions of the War Revenue Act of 1917. These 
reports must be filed on or before March 1, 1918. 

It is the purpose to give in this article a number of con- 
crete examples of the manner in which the business man's 
income or profits will be affected, and also to interpret 
the law in such a manner that he will be enabled to make 
a correct return of the earnings for 1917. 

The lability for taxes on incomes and excess profits 
is covered by Titles | and II of the War Revenue Act, 
and the provisions contained under these titles are applic- 
able to corporations, partnerships and individuals. 

In this connection the tax liability of corporations will 
be treated first. There are three separate taxes imposed 
on corporations, which are as follows: 


1. Tax on Net Income 

2. Tax on Excess Profits 

3. Tax on Undistributed Earnings 
rAX ON NET INCOME 


Under the law of 1916 a tax of 2% was imposed on the 
net income of corporations, and this provision still re- 
mains in force. However, the law of 1917 imposes an 
additional tax of 4% on the net income, as provided in 
Section 4. Thus the income tax for 1917 must be com- 
puted at 6%. In 1916 a net income of $50,000 was sub 
ject to a tax of $1,000, while in 1917 the same amount 
of net income would be subject to a tax of $3,000. 


PAX ON EXCESS PROFITS 

The tax on excess profits is the one from which the 
government will derive the greater portion of revenue. 
Many industries have been greatly benefited financialh 
as a result of the conditions brought about by the war. 
The excess profits tax is to be levied on the principle 
that the industries which have been benefited through war 
conditions should therefore contribute a proportion of 
their increased profits to the government. However, the 
law as finally passed’ does not exempt a corporation ot 
other form of business organization from paying the 
excess profits tax, whether they have or have not re- 
ceived any benefits from the war conditions. If a cor- 
poration had an annual net income of $100,000 during 
the pre-war period, and its annual net income for 1917 
does not exceed this amount, it will still be required to 
pay the tax on excess profits. 

The excess profits tax covers all earnings since Janu- 
ary 1, 1917, so that the first taxable vear ends December 
31, 1917, and for which period corporations must file 
their returns. However, if a corporation has fixed its 
own fiscal vear, then the taxable year for such a cor- 
poration is the fiscal year ending during the calendar 
year of 1917. The amount of tax payable will then be 


computed on the earnings of the corporation from Janu- 
ary 1, 1917, to the end of such fiscal year. 
There are a number of methods by which the excess 


BUTZ 


profits tax may be ascertained, but the first method men- 
tioned in Section 203 is the one which will be used by 
those corporations whose invested capital and annual net 
income are definitely known. This method is explained 
ia the following paragraphs, and a complete schedule is 
given for ready reference. 

Assuming a corporation with a capital of $100,900 
having an annual net income of $50,000 for the year 
1917. With these figures stated, we may compute the 
tax in the following manner: 

SCHEDULE A 


Deducting 9% of the capital, the maximum 
deduction 


3. Plus additional deduction of.............. 3,000 12,000 
4. Taxable net income for excess profits tax......... $38,000 
5. Tax on amount of net income i: excess of deduc- 
tion and not over 15% of capital, $3,000 at 20%...$ 600 
6. Tax on amount of net income in excess of 15% of 
capital and not over 20%, $5,000 at 25%.......... 1,250 
7. Tax on amount of net income in excess of 20% of 
capital and not over 25%, $5,000°at 35%.....«.. 02%... 1,750 
8. Tax on amount of net income in excess of 25% of 
capital and not over 33%, $8,000 at 45%.. 3,600 
9. Tax on amount of net income in excess of 33% of 
Otal Excess) PORTS: tai. $17,400 
Net income subject to 6% income tax.$32,600 1,956 


TAX ON 


Total taxes 


UNDISTRIBUTED INCOME 

Section 1206 (b) contains the provision that “there 
shall be levied, assessed, collected and paid annually an 
additional tax of ten per centum upon the amount of net 
income remaining undistributed six months after the 
end of each calendar or fiscal year, of the total net in- 
come of every corporation, joint stock company or asso- 
ciation, received during the year, but not including the 
amount of any income taxes paid by it within the year 
imposed by the authority of the United States.” 

This provision was no doubt inserted to discourage 
corporations from retaining in their hands large amounts 
of undivided profits which are not required in the direct 
operation of the business. This provision will tend to 
encourage the distribution of profits in the form of divi- 
dends to stockholders, at least during the period of the 
war. 

But it is further provided that “the tax imposed by 
this subdivision shall not apply to that portion of such 
undistributed net income which is actually invested and 
employed in the business or is retained for employment 
in the reasonable requirements of the business or is in- 
vested in obligations of the United States issued after 
September 1, 1917.” 

It is easily apparent that if a corporation invests its 
undivided profits in United States government bonds 
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issued after September 1, 1917, the amounts of undis- 
tributed profits so invested will be free of tax; while if 
the amounts are invested in other classes of securities 
then the tax will apply. 

There is also a provision that if a corporation retains 
undistributed profits for employment in the business, and 
does not so employ these earnings, then they shall be 
subject to a tax of 15%. This provision is in the form 
of a penalty for attempted evasion of the 10% tax. 

\ll corporations will have ample time for the proper 
distribution of their earnings, 


months’ time from the close of the vear for this purpose 


1 1 
as th law allows six 


TAXES FOR PARTNERSHIPS AND INDIVIDUALS 


Und the previous income tax pa erships as 
1; ] 1 1 

such were not lable for income taxes, but the rtners 
vere required to pay tax on their individual incomes 
hich o nceluded heir share rots ived 

1 1 | \ 1 
Change ) s10n nad hips cl ¢ ( 

1.1 

Ss individually list pa e tax 1f their share ot 
le pronts ts ss deductio lowed by law 
artnerships ar howeve lable kcess profits 
tax \ partnership can make its return tor the fiscal 

ear or calendar vear, having the same privilege accorded 
to corporations. [very partnership having a net income 
in excess of SO,0OG annually must file a correct return of 


its business for the taxable year; and all partnerships 
must. when so requested, render a correct return of the 


artnership business, whether the net income 1s or 1s not 
in excess of $6,000 per annum. 

The excess profits tax applies to a partnership in the 
same manner as explained for corporations, and is ascer- 
tained in the same manner as shown in Schedule A, with 
the one exception that corporations are entitled to add 
only $3,000 to the deduction, while partnerships are 
allowed to add $6,000 


INDIVIDUAL ENGAGED IN BUSINESS 

Assuming an individual to be engaged in business with 
an invested capital of $100,000, and an annual net income 
of $50,000. 

The excess profits tax would be computed in the same 
manner as shown by Schedule A. In this instance the 
tax on excess profits would be $16,800. The income tax 
will then be ascertained as shown below : 
Net income of individual....... 


Deduct excess profits tax. 


16.800 
Net income subject to income tax...... $33,200 
Income tax on $33,200 
» 


$29,200 at per cent. a8 
) 


100.0 

5 

200) 1.056.0 

S 2,764.0 

| tax 16.800,0 

es $19,564.00 

Che law of 1916 imposes a tax of 2% on the incon 


individual (head of family) with a deduction of 
$4,000 allowed, which leaves $29,200. the first item 
1917 imposes an additional tax of 27, with 
a deduction of $2,000 allowed, which leaves $31,200, the 


mt 
phe law Of 


second item. The six remaining items are computed 
super tax of 1917. The super tax 
affects incomes of over $5,000 per annum, and is graded 
as follows up to $40,000 (for larger incomes see War 
Revenue Act): 

Pax of 1% on income over S$ 5,000 up to S$ 7,500 


according to the 


2% 7500 10.000 
3% 10.000 12.500 
4% 12.500 15,000 
5% 15.000 20.000 
S% 20,000 10.000 


“WHY DON’T YOU SHIP” 


An Enterprising Manufacturing Corporation in Buffalo Tells 


Customers the Cause of Delays 


Phe L. & L. J. White Co., Buffalo, makers of every 
description of edge tools and machine knives, has issued 
a circular to customers explaining why shipments are 
not being made more promptly, and making an appeal to 
reason. A lot of manufacturers, and jobbers as well, are 
making explanations these days, and to them the fol- 
lowing from the White people will prove interesting : 

“If we could ship goods to you the same day we receive 
your order, we would like it, so would vou. In ordinary 
times we trv to carry a stock of regular tools so we can 
ship in fair time, but times now are not ordinary. 

“We have today about five times as many orders on 
hand as we have in ordinary years. ‘These orders cover 
about every size and kind of tool we make, about 1200 
to 1500 items. 

“We have about 60% of the men we need, and most of 
the men we have been able to hire lately are not the kind 
of men that get out much work, nor are they the kind that 
keep one job very long. Even with our shortage of labor, 
shortage of raw materials, ete., we are shipping more 
tools now than we ever did, which shows we are not 
asleep on the job. 

“Now, as you probably know, we have to bring stock 
orders through the factory before we can divide them up 


for orders we have on hand, and if we have hundreds of 
items on orders, including different sizes, it takes some 
little time to start and bring through the factory various 
stock orders to take care of all the items we have ordered. 
lor instance, in the making of one size ship adze there 
are fourteen separate and distinct operations from the 
bar of steel to the finished adze ready to ship. 

“Unfortunately we cannot meet all of our customers to 
explain these matters so some of them become quite im- 
patient and threaten to handle a competitor’s line. Well, 
if any of our competitors can make good deliveries at a 
time like this, no matter what their capacity, when every- 
one is writing and writing again for shipments, there must 
be something wrong somewhere 

“We are stretching every nerve to do our best. but we 
cannot do the impossible, so be as patient as you can. 
lf there is any one item, or items, that are especially 
needed, write us. We'll do all we can for you and a little 
more, but don’t write a sharp, snappy letter, for when all 
of us are going to beat the band with nerves and temper 
pretty tight, it doesn’t help us a bit, nor you, nor anyone 
else. 

“Let us have your orders for future shipment as early 
as possible, and just remember, we’re not slighting you 
and helping someone else. We don’t do that. Last. but 
not least, let us thank you for your patience shown so far: 
Wwe appreciate it. 

It would seem that only a person with a heart of stone 
could resist such an appeal. 
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Production Curtailment 


The ‘‘Iron Trade Review’ Considers the Situation Alarming 


‘\larming curtailment of production by inadequate 


coal and coke outrank all other factors of 


uppiies ot 


immediate importance in the iron and _ steel 


industry,” 


said the Jron Trade Review on November 15. “Operat- 


ing conditions in various districts have grown well nigh 


intolerable. Blast furnaces continue to be banked right 
ind left, and the train of effects is running back to the 
steel works and rolling mills. Foundry production 1s 
suffering. In the Youngstown and Valley districts mill 


and furnace production has been cut down from 25 to 50 


per cent. The origin of the congestion continues to be 
laid both to sluggish transportation and unstable labor. 
Production does not seem to be at fault since in some 


is being drawn and dumped on the ground 


The 


enhanced by 


Cases CONE 


because it cannot be moved. seriousness of the 


situation has been 


the approach of the 


Season not 


‘mally unfavorable for operating and_ traffic 


conditions. 


“\ continuous stream of orders for government re- 


quirements remains the daily experience of the average 
mill. In addition to the huge tonnage of sliell steel to 
domestic manufacturers, the producers are to be called 
upon to furnish large quantities to a score or more of 
Canadian works which have been awarded shell con- 
tracts by the United States government. 

“Inquiry for pig iron is considerably in excess of sales 


The 


Because 


because of the growing scarcity of various grades. 
week’s bookings, however, have been large. 
irregularity of furnace operations destroyed by coke con- 
ditions and war demands is growing, makers are more 
uncertain of their open tornage to July 1. Consequently 
they are selling cautiously. In certain specialties where 
the supply is limited, buyers have been obliged to pledge 
that the metal will not be used for war non-essentials.” 


FOLLOWED KEWANEE LINE 
L. F. Hamilton, Former Publicity Manager National Tube 
Co., Now With Walworth Mfg. Co., Boston 
the National Tube Co., Pittsburgh, has taken up a similar 
Walworth 


| Yecember 


Hamilton, for years advertising manager for 


line of work with the Manufacturing 


first. It will 


Boston, 


commencing 


L. F. HAMILTON 


“be recalled by the trade that the Walworth people pur- 
chased the Kewanee Works of the National Tube Co., 
at Kewanee, Ill., in August of the present year. As 
Mr. Hamilton has been identified with the exploitation 
of Kewanee products all his business life, in a sense his 
association with the Walworth company is simply going 


back home. In addition to the usual line of work of the 
publicity manager, Mr. Hamilton will take up approx- 
imately the same duties in Boston that he has performed 
in Pittsburgh, this relating more particularly to the train- 
ing of specialty students and the supervision of specialty 
and sales promotion work. 

Mr. 
high school education and in 1897 was graduated from 
Western 
until 1908, advancing from secretary to sales 


Hamilton was born in Kewanee, Ill, received a 


the University of Illinois. He was with the 
Tube Co. 
manager. In 1908 he went with the National Tube Co. 
He has been a frequent contributor to trade and business 
periodicals, and is a forceful speaker and writer on adver- 
Pub- 
\ssociation of New York, and the Pittsburgh Pub- 


tising subjects. He is a member of the Technical 
licity 
licity .\ssociation of Pittsburgh, having been the latter’s 
National 


Several technical 


first president. He is also a member of the 
\ssociation of Advertising Managers. 
advertising men are graduates from the National Tube 
Co, advertising department, obtaining their training under 
Mr. Hamilton. Among these is W. A. Phillis, advertis- 
ing manager of the Borden Co., Warren, Ohio. W. L. 
Schaeffer, Mr. 


National Tube organization, will be his successor in that 


Hamiulton’s former assistant in the 
company. 
> 


Ratchet Tap Wrench 


The Moss-Ochs Company, Cleveland, Ohio, has re- 
cently placed on the market a new and very handy tool, 
a ratchet tap wrench, in two sizes. No. 1 holds taps from 
0 to 4%” and No. 2, 4" to 4%", both made with sliding 
T-handles, permitting its use in the most difficult cor- 
ners. The handle may be held center by means of a 
dog, which automatically fits in a milled flat surface of 
the handle. Adjustment is made immediately to either 
right or left, ratchet or rigid, by turning a knurled sleeve. 
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CIRCULATION WITHOUT WASTE 


Place Your Publicity in the Publications Going to the Very 
Class of People You Want to Reach 


Advertising, New York: 


Robert Lewis, in /ndependent 
“The biggest bugaboo in the advertising business 1s 
circulation. | say this with due respect for the splendid 
4 \udit 


Fell me, when you engage a salesman to sell 


vork being done by the Bureau of Cir- 


‘ulations ). 


painting departments, wood polishing works and print 
shops, where the lint from waste might cause trouble. 
In an interview with Mr. Mihell, American Supply 
Co., Chicago, manufacturers of sanitary wipers, he said 
that rags used for mechanical purposes are not to be 
classed with rags used by paper mills. Wiping rags are 
detained 
this 


the cream of the common collection, which are 
The 


are very careful to take only cloths which will not seratch 


for machine wipers manufacturers of line 


steel, or bonds, or to sell collars, or calico, do you pay — or mar the polished surface of any object they may be 
moa fixed rate on the number of customers he sees ysed on 
very day, or week, or month, or do you pay him accord In the old days,” said Mr. Mihell, “‘washed rags were 
Sto Class O de he must s e and abiuity tO he on nachine wipers used, and many an old engineet 
t \\ ) < eties - 
( ( ( ss \\ ho used rags tor cleaning purpose when 
com] live ciret san apprentice, will use nothing else in his engine 
ugele s ) ( : ti rot s regards pri in 1913 and 1914 there s not 
cn d ditference between rag wipers an ste 
he sh rtage Van to be felt rice 
sec rap over the price O rag ciean 
. Si \t tl sent me white waste ts sel lg en 
) ‘ ¢ ( Os ind sixteen cents a pound, hile rag 
( sell at nine and ten cents a pound.” 
> 
Well Known Mill Supply House in Bridgeport, Conn., Sells 
V That Many Every Month 
es resel less « te 1s 
American Hardware Stores, Inc., Bridgeport 
| { 0 te ) ter of 
; Conn.. has erected a building 50 feet wide and %O teet 
copy and the elimination of waste circulation. 
-_ n length, four stories. to house their large mill supply 
WEAR WAR SERVICE BADGES de nent. One of the most complete lines of mill 
pplics in New will be carried the is the 
System of Co-operation with Shipping Board in Arousing statement of Tohn M. Lynch. who will supervise th 
United States to Importance of Shipbuilding department. He has inaugurated a new system of dis 
In its determination to turn out approximately playing and listing of stock. This system makes for 
1,000,000 tons of ships between n ind March 1, the efficiency in handling the department. The magnitude 
Shipping B land the Emergency Fleet Corporation — of the business done by this department may be imagined 
vill +] line of the commercial lers 9 
the commercial leaders and when one considers Mr. Lynch’s statement that over 
181 nen ma labor pl. o-operati which 
uisiness men in an elaborate plan of ¢ eration which — four tons of files alone are sold every thirty days 
ll reach to every part of the countr \lreadyv as a > 
esult of this effort thirty-five thousand shipworkers are Bond’s Canadian Subsidiary 
earing badges bearing the inseription, “\War Service : ‘ 
d Bond Foundry & Machine Co., Manheim, Pa., an- 
Ship Building, U. S. \lso by means of patrioti 
: ; Saar nounces that it recently purchased as a going concern 
posters and other methods of direct appeal enthusiasm 
the property, plant and good will of the Queen City 
or building ships to win the war has been stimulated. 
Foundry Co., Toronto, Canada, and that in the future 
in tact, everv phase of the Dig probiem now contronting 
the plant will be operated as the Bond [¢ngineering 
our people has been gone into th the result that a : . 8 
Works, Ltd. It also states that the plant, in addition 
great plea to shipworkers 1s now going forth through 
to manufacturing grey iron castings for the trade, will 
ocal chambers of commerce, trade bodies and organized 
ee produce a line of power transmitting specialties, constst- 
| meetings of citizens. 
ii ing of shaft hangers, couplings, collars, ete. Additional 
ir + new buildings will be erected in the near future. ‘The 
CLEANED RAGS IN DEMAND lf 
new works will be under the management of H. M. Lee. 
| Since Price of Waste Advanced, Cleaning Rags Have Be- > 
come More Popular Date Catalogs Going Abroad 
Many manufacturers who formerly used waste are It is a very good plan for American exporters to put 
| now using cleaned rags for mechanitélpurposes through- the date, at least the year, on catalogues intended for for- 
| out their plants. The reason for this change is not due eign trade. American shippers and manufacturers should 
| entirely to price. It is rapidly being realized that cleaned keep our consulates supplied with all new catalogues and 
| rags are superior to waste in some places, such as in _ price lists. 
38 
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Machine Tool Builders Met in New York 


Interesting Address by a Representative of the British Minister of 
Machine Tools Stored at Tidewater Seized by Government 


Munitions 


The sixteenth annual convention of the National .\sso- 
ciation of Machine Tool Builders was held in New York 
at the Hotel Astor on October 30 and 3i. The meeting 
was very largely attended, being held under the auspices 
of the machinery section of the National Supply and 


Machinery Dealers’ Association. The opening address 


as made by President J]. B. Doan, of the American Tool 
\WWorks, Cincinnati He was followed by Henry Japp. 
deputy director general in the United States for the 
British Minister of Munitions. His address proved one 
f the most interesting of the convention. Mr. Japp said 
1 
thout the machine tools of -A\merica, the allies 
1 me ched their present dominating position 
: : 

ur eentlemen manufacture 1 

+1 

ools mu ze the responsibility. tha 

on ( ) \ Tera | 1¢ ou 
more ‘itish Empire, appreciate 
( vat th builders of this country 
done toward iv? In ing the 

mution works of this country alone, vou done 
Is; but when one considers the millions of dollars’ 
vorth of machine tools and accessories you have ex- 
ported to Great Britain, France, Russia, Italy and Canada, 
is surely with a deep feeling of gratitude that we must 


regard the great work you have accomplished; and let 
me sav we still need your help, we depend on vou, gentle- 
men, and we know you will not fail us. Every machine 
ordered over here by Great Britain is urgently required 
for munition work. So hurry, please hurry deliveries, 
and please don’t forget that above everything the boys 
now at the front must be kept supplied, and to withhold 
their needs in any respect would be disastrous. 

‘This is a war of machinery, of the building up in 
three years of a machine to smash the war machine of 
Germany that was surreptitiously built up in the last 
40 vears with malice aforethought to conquer the world. 
\s vou are aware, the machine tool department of the 
sritish ministry of munitions is under the care of Sir 
\lfred Herbert, a well-known machine tool builder. In 
order to prevent machine tools standing idle or being 
insufficiently employed, he has established a machine tool 
In the last seven months, his clearing 
house has investigated 22,000 applications and released 
$3,000 machines, which are valued roughly at 
$15,000,000. The production of munitions, of course, 
depends almost solely on machine tools, and you will be 
glad, and probably astonished, to hear that the output in 
england is today 20 times what it was two years ago. 
he Woolwich arsenal, which was our main supply in 
1914, employed then a staff of 11,000, and the staff today 
is 74,000; and while in 1914 only 125 women were em- 
ploved in this arsenal, there are now 25,000 employed 
there. 

“The cost of the manufacture of munitions for Great 
Britain has resulted during the last vear in a saving of 
$200,000,000 over the costs of production for the pre- 
vious year, and workmen have been so prosperous that 
out of their savings they have contributed $200,000,000 
to the war funds. The employment of women in the 
manufacture of munitions and the dilution of labor with 


clearing house. 


women, in the case of machine work, amounts to as high 
as 60 per cent, and these women have been able to earn, 
working piece work, 90 per cent in excess of the time 
rate. They are employed in all manners of industries, 
viz., gage making, machining shells, foundry moulding, 
glass blowing and shipbuilding, and of course agricul- 
ture. In the inspection of munitions, which employs 
some 30,000 people, 60 per cent are women, and in one 
large powder factory the proportion is 290 girls employed 
for each man worker. he above information is taken 
from the reports of Dr. Addison’s speech in the House 
of Commons. 

“Now that this great country has enlisted with the 
allies to destre \ the destroyer in self-defense, final victory 
is assured. [| am sure that you all realize that you are 
not fighting to save France or the British Empire, but 
vou are fighting in self-defense. It is your war as much 
as ours, and among other things victory will bring free- 
dom to the German people in much the same way that 
George \ashington, without knowing it, helped to bring 
freedom to the English people, and his victory jn America 
over George II], the German King of [tngland, estab- 
lished not only the democratic government of the United 
States, but also of Great Britain and of the British 
empire. 

“This country has long been pre-eminent in the ma- 
chine tool building industry, because we have cheap 
raw material, the inventive mind, labor efficiency and 
business organization. In the future, however, we must 
add additional qualifications, namely, we must further 
improve, we must grow more efficient, and we must deal 
with all nations in the same open-minded, honest, 
straightforward way. There must be no scraps of paper 
in our business dealings, no secret diplomacy, simply 
old-fashioned, dyed-in-the-wool, painstaking business 
transactions, which will permit us to extend our world 
trade to every country where a machine tool is used. In 
other words, in time of war prepare for peace. 

“Our country needs our service now more than it ever 
has before. This terrific struggle means more than 
physical effort—it means strains of every kind, it means 
heavy taxes, it means personal sacrifices, it means work 
and lots of it—but I am quite sure that the machine tool 
builders of this country are fully equal to their task.” 

Capt. Tyler \W. Carlisle, formerly of the Strong, Car- 
lisle & Hammond Co., Cleveland, now of the small arms 
division, ordnance department, U. S. A., discussed in a 
most informative way the government’s machine tool re- 
quirements, incidentally covering “priority” orders, 
commandeering of factories and stocks, etc. He dis- 
cussed the recent action taken to obtain for the use of 
the United States government the tools in export ware- 
houses in New York and elsewhere. The tools seized in 
New York alone were valued at about $10,000,000. 
Some of them had been in storage for two and a half 
years. Many were consigned to Sweden, so many in 
fact that 1t was obvious that a considerable quantity was 
for re-exportation to Germany. <A large proportion of 
these tools was designed to cut metric threads and will 
be returned to the builders for changing the threads. A 
central purchasing bureau will hereafter prevent com- 
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QUPPILUES 


Factory, Mishawaka, Ind., Covering 63 Acres of Ground and 24 Acres of Floor Space. 


Largest Shops of the Kind in the World. 


Everything for the Transmission of Power 


Block 
Bearing 


Dodge 


Adjustable Pillow 
self-Lubricating 


with 


Dodge Self-Lubricating Bearing, 
Famous Capillary Type. 


Made 


“Dodge” 
Especially for General 
Requirements. 


Bearing Metal, 


Dodge Adjustable Hanger Dodge Adjustable Hanger 
(Drop Type) with Self (Post Type) with Self 


Lubricating Beuring. Lubricating Bearing. 


Literature for 


the Asking 


Dodge Sales and Engineering Co. 


‘Distributer of the Products of Dodge Manufacturing 
Company and Dodge Steel Pulley Corporation 


"Everything for the Mechanical Transmission of Power’’ 


General Offices and Works:] MISHAWAKA, IND.} 


District Branches and Sales Offices: 

815 Arch St. SALT LAKE CITY 137 Purchase St. 

CHICAGO 814 Newhouse Bldg INDIANAPOLIS 
3. Clinto Merche s’ Bk. 
208 S. Clinton St PROVIDENCE, R.1 ler lant Bk. Bldg. 

ST. LOUIS = MINNEAPOLIS 
408 N. Fourth St. 170 Pine St. 100 N. Third St. 


BOSTON 


Agents in all the Leading Cities of the United States 


Dodge Keyless 
Compression 
Coupling. 


Dodge Grim Death Compression 
Coupling. 


Dodge Ribbed Compression 
Coupling. 


Dodge Flange 
Coupling. 


Dodge Split Collar. 
Also Made Solid. 


When writing to Advertisers 


mention 


MILL SUPPLIES. 


“a 
| 
> 
| 
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Central Warehouse, Mishawaka, Ind., With Unequalled Shipping Facilities, Carrying Over 
200,000 Items of the Dodge Line in Stock for Quick Delivery. 


A Complete Line for a Complete Service 


Dodge Split Friction Clutch as Used 


“Oneida” Steel Split Type 
with Lron Pulley. 


Podge “Standard” Split Pulley 
with Interchangeable Bushing 


Write for Dealers’ Proposition 


Dodge Sales and Engineering Co. 


Distributor of the Products of Dodge Manufacturing 
Company and Dodge Steel Pulley Corporation 


‘‘Everything for the Mechanical Transmission of Power 


General offices and Works: MISHAWAKA, IND. 


District Branches and Sales Offices: 


PITTSBURGH ATLANTA NEW YORK 
837 Second Avenue 28 S. Forsythe St 21 Murray St. 
DALLAS NEWARK. N. J CINCINNATI 
Busch Building 59 Mechanie St. 126 W. Third St. 
211-13 John St., UTICA, N. 
Dodge “Independence” Split Wood 
2 Agents in all the Leading Cities of the United States “Keystone” Steel Split Type. 


able Bushing. 
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petition between various government departments in 
the purchase of machine tools. 

Nearly every proposition affecting business finally 
came up for discussion, but nothing created greater inter- 
est than the question of paying the excess profits tax. 
It developed that while many had made large profits 
these profits have either been divided or have been used 
in the business because of the greater amount of capital 
needed to do business in this era of high prices. It was 
the sentiment of a majority that stocks must be reduced 
or money borrowed at the bank to meet the government 
tax. 

Secretary Thomas A. Fernley in his report referred 
to the work accomplished by the association in locating 
machine tools which have been needed for various arsen- 
als and for numerous private contractors doing work for 
the government in which machine tools have been re- 
quired and have been extremely difficult to secure. 

\ number of new members were elected, among them 
being Cleveland Milling Machine Co., Cleveland, Ohio; 
Hoefer Manufacturing Co., Freeport, Il.; Ott Grinding 
Machine Co., Indianapolis, Ind.; the Mullholland Co., 
Indianapolis, Ind.; Platt & Wright Co., Chicago, Ill. ; 
Grand Rapids Grinding Co., Grand Rapids, Mich. ; Gid- 
dings & Lewis, Fond du Lac, Wis.; U. S. Machine Co., 
Cincinnati, Ohio, and the Wood Turret Machine Co., 
Peoria, [Il. 

Officers of the machinery section and members of the 
machinery committee are as follows: 

President, H. \WW. Strong, the Strong, Carlisle & Ham- 
mond Co., Cleveland; vice-president, Crannell Morgan, 
the Hardware & Supply Co., Akron, Ohio: advisory 
secretary-treasurer, T. James Fernley, Philadelphia, and 
secretary-treasurer, Thomas A. Fernley, Philadelphia 

Executive Committee: W. T. Todd, Somers, Fitler 
& Todd Co., Pittsburgh; E. B. Hunn, the C. S. Mersick 
Co., New Haven, Conn.; George Vonnegut, Vonnegut 
Hardware Co., Indianapolis, and J. D. Nicklis, Manning, 
Maxwell & Moore, Inc., New York. 

\dvisory Board: Edgar E. Strong, the Strong, Car- 
lisle & Hammond Co., Cleveland; George Puchta, the 
Queen City Supply Co., Cincinnati; W. M. Pattison, the 
\. M. Pattison Supply Co., Cleveland; W. L. Rodgers, 
Pittsburgh Gage & Supply Co., Pittsburgh, and Charles 
S. Farquhar, Chandler & Farquhar Co., Boston. 

Machinery Committee: Anton Vonnegut, Chairman, 
Vonnegut Machinery Co., Indianapolis: L. H. Swind, 
Swind Machinery Co., Philadelphia; George H. Cher- 
rington, Brown & Zortman Machinery Co., Pittsburgh; 
Edward P. Welles, Charles H. Besly & Co., Chicago, and 
Charles T. Bush, Charles A. Strelinger Co., Detroit. 


‘FROM RANGOON TO MANDALAY” 


Shipment of Twenty-Two Tons of Rubber Belting from 


Boston to the Burma Mining Corporation 


The illustration herewith shows a single order for 
rubber belting shipped from Boston to the Burma Min- 
ing Corporation, Tawng Peng, via Rangoon. 

The shipment, weighing twenty-two tons, will have 
traveled about 18,000 miles, or nearly three-quarters of 
the way around the earth, before it finally reaches its 
destination. 

The belting will be used in the Bawdwin mines, as they 
are called, for conveying and elevating the ore in the new 
mills. 

The Burma mines group is considered one of the rich- 
est zinc, lead and silver mines in the world. Indications 
show that they were worked by the Chinese from the 
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fifteenth century and abandoned about 1868. Increase 
in the volume of water in the workings was in all prob- 
ability the cause of abandonment. Nevertheless, during 
the long occupancy of the Chinese it is estimated that 
more than a million tons of rock were removed. The 
company operating the mines are now building a modern 


plant which handles 1,500 tons per day in the treatment 
of these ores. 

Belt orders of this description, comprising all the belt 
equipment for these mines, are typical of how American 
manufacturers are getting in on the world’s business. 
War material is not wholly responsible for the business 
boom. 

In pre-war times England no doubt would absorb the 
majority of the trade of Southern Asia, but far-seeing 
\merican manufacturers are breaking in on new terri- 
tory that heretofore was entirely out of reach. 

The belting shown above was made by one of the oldest 
rubber concerns in existence—The Boston Belting Com- 
pany. 


SELLING THE JOBBER 


John North Willys Says Dealers Give Him the Widest and 


Most Economical Means of Distribution 


John North Willys, president of the Willys-Overland 
Company, in an article in the November issue of System, 
said: 

“LT once picked up a book on business and, turning to 
the chapter on distribution, | read these satisfying words : 
‘It is always best to sell your product to the jobber because 
he will, in turn, dispose of it to the retailer.’ 

“In the mind of the author of that volume the whole 
problem of distribution was contained in—'just get the 
goods out of the shop.” * * * 

“Merchandise may be marketed through branches or 
through dealers. \Ve use both branches and dealers, but 
it is the dealer in whom we are especially interested ; 
for the dealer gives us the widest and most economical 
means of distribution. It is hardly possible to have 
enough branches adequately to cover all sections, but 
dealers may be found everywhere; the trouble is to get 
the right dealers and to make sure that they will properly 
handle the sales—that they will honestly and energetically 
sell every car that should be sold.” 


Pittsburgh Dealer Wants Agencies 


One of the leading supply houses in Pittsburgh will 
soon open a steam specialty and engineering depart- 
ment, and desires the exclusive agency for high grade 
steam specialties. As we are not permitted to announce 
the opening of the department until a later date, manu- 
facturers who are interested in establishing a Pittsburgh 
connection are requested to send their names to MILt 
Suppiies and they will be forwarded promptly to our 
correspondent. 
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settled price conditions. Although government orders are 
large, there is in addition a broad inquiry from the usual 


trade channels, so that the combined demand is much in 


excess of that normally witnessed at this season. The 
country is hopeful, but it is not disregarding the war 
hazards nor the problems which must be encountered 
after the war ends. 


The extraordinary decline in security prices has ex- 
cited a good deal of attention in some quarters, but it 
cannot be said to have had any far-reaching effect upon 
business conditions. ‘The movement has been regarded 
as natural under the circumstances, since nearly one-tenth 
of the population subscribed for the Second | bert) Loan. 
There was general shifting of investment holdings by 
subscribers who sought in that way to finance their pay- 
ments for the new bonds. It is recognized that this re- 
adjustment has placed the investment markets in a much 


safer position and depressed high-grade securities to a 
level which ought to attract January investors. There is 
very little disposition to speculate, however, as it is felt 


that the government borrowings should be provided for 
first of all and that in such a situation as Bc today i 
would be, to say the least, unpatriotic the banks to 
support a speculative campaign. The government must 
receive consideration ahead of all other borrowers so long 
as the war lasts. This course is not alone indicated by 
the sober judgment of the nation, but as a sort of national 
life insurance, since nothing worth while in this country 
can survive until the world is made unsafe for autocracy 
of the Berlin type. ; 


for 


The mints are working in three 8-hour shifts to produce 
the new coins that are urgently required by trade activity. 
Preliminary preparations for holiday trade are reassuring 
and point to a large total business. The spe nding power 
of this community is probably as great as it ever has been, 
although much of the increase in wages has been offset 
by the sharp rise in commodity prices. Some progress 
has been made within the last few weeks in bringing about 
a better understanding between labor and capital. 
[Troublesome strikes have been reported at various in- 
dustrial centers, however, notwithstanding the efforts 
made by labor leaders to speed up the industrial machine 
as an aid to the government in winning the war. [ven 
the most radical labor agitators appreciate that this is no 
time to force upon the country a general strike of railroad 
labor. It is felt in some quarters that the president may 
be forced ultimately to take over the railroads in pro- 
moting the military campaign. No such expedient ought 


e e 
Views of The National City Bank of Chicago 
Heavy distribution of merchan- to be resorted to if it is possible to 
} dise continues throughout this sec- avoid it, since it would cause great 
| tion, and business is still very active. onfusi further licate 
Ample Money for Legiti- contusion and further complicate 
| the volume is larger than a year : the investment situation. The 
} ago, with a broader demand _ for mate Business—Stock roads are now being operated with 
steel ‘ig xa “¥ government be- Speculation Discourged conspicuous efficiency under the di- 
} ing the tavored customer every- ' rect » railway war boar 
—~Decks Cleared for rection of the railway val board. 
vhere. ig iron is m broad de- lhere is nothing in the situation to 
| mand, as the readjustment ot steel Government s a} ar N eeds indicate that the roads under gOv- 
| and iron prices has been influential ernment control would render the 
| in releasing a good many orders 3 J public any better service. 
} that had been held up pending more The figures just given out by 


l‘airfax Harrison, Chairman of the Railway War Board, 
were suggestive. They showed that in the second quarter 
of 1917, each locomotive handled 16.1 per cent and each 
freight car 15.3 per cent more revenue ton miles than in 
the corresponding period of 1916. This gain is equivalent 
to adding 4,985 locomotives and 361,000 freight cars to 
present equipment. This increased efficiency by the rail- 
roads is in sharp contrast with the decreased efficiency of 
railroad labor. With the demand for labor far exceeding 
the supply, the roads are in a position where they are 
forced to pay the highest wages on record for work which 
in many instances is below normal. Similar conditions 
prevail in other industries and should the labor shortage 
increase on the of the last month or it may be 
necessary for the government to cut down the labor sup- 
ply of the “luxury industries,” so as to speed up the 
industrial machine. This situation is very interesting and 
is becoming more important as the war progresses. At 
certain centers a good deal has been done in utilizing 
women for the work formerly done by men. One conse- 
quence of the labor shortage has been an extraordinary 
development of all labor-saving devices in the effort to 
make up for lost man-power. This has been especially 
noteworthy in the agricultural sections, where inability to 
obtain a sufficient force of farm laborers has caused large 
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Flotation of the new war savings certificates marks an 
departure in this government’s fiscal policy. 
Under the law, the Treasury can issue $2,000,000,000 of 
these certificates, which bear 4 per cent interest, mature 
in five vears, and are issued in denominations of less than 


$5. The certificates can be redeemed at any time before 
maturity on ten days’ notice of the holder’s intention to 
do so. This expedient represents the first attempt yet 


made by this government to reach the funds of very small 
investors. It follows the lines of the plan adopted by 
Great Britain last year. The American proposal differs, 
however, in important details, although it is quite as 
interesting and bids fair to be genuinely successful. In 
Great Britain about $600,000,000 of these certificates 
have been placed with the public. It is interesting to note 
that savings deposits in Great Britain reached new high 
record figures during the period that the certificates were 
being sold to the public. Unusual interest attaches to the 
probable effect of this flotation upon savings deposits in 
this country. This unique in that it 
government security the reach of 


The selling campaign has been ad- 


loan is 
within 


places a 


every Wage 


earner in the land. 
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NEW BEAVER CATALOG 


Said to be the Finest Tool Catalog Ever Issued 


r se] } 1 
HE 1918 “Beaver” Catalog is now ready 
| In this attractive 


book vou will tind a clear, comprehensive 


CXposition of 


the labor and time-saving advantages of “Beaver” ‘Tools—qualities which have 

made “Beavers” supreme in the field of pipe cutting and threading tools 

G Yo nd, also, a cor te the-smallest-detail description of every “Beaver’ 

Kasv-Working Die Stock | to 12 inch), “Beaver” Square-End Pipe Cutter (16 to 6 

incl S1)¢ h 19 

@ This 1918 “Beave Catalog will be a valuable addition to vour Hibrary of modern 


‘ 
are interested in doing Pipe WOrk properiv, easily and CCONOM 
} 1 1 1 
ically and to those interested in the sale of | wWh-class tools. 


@ Mail this coupon—now ! 


THE BORDEN COMPANY, Warren, Ohio, U.S 


In Canada The Borden-Canadian Co., 66 Richmond St. Kast, Toronto, Ont 


he Borden Company, Warren, Ohio, U. S. A. 
Send for Kindly send me copy of new catalog No. M-12 
Your Copy 
Now! Firm 
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mirably planned and there are good grounds for expecting 
that the hopes of the committee to secure 20,000,000 or 
30,000,000 individual purchasers of the War Savings 
Certificates within a year may be realized. 

The money market has stood the test of the initial 
Second Liberty Loan payments exceptionally well. There 
was virtually no disturbance whatever, call money being 
plentiful around 4'4 or 5 per cent, notwithstanding the 
fact that nearly one billion dollars of credits were trans- 
ferred. The situation at New York was materially 
helped by the assistance rendered by the money pool 
organized for the purpose of granting whatever relief 
was needed in connection with this operation. In order 
to meet these demands the banks made more liberal use 
of the rediscount facilities of the Federal Reserve institu- 
tions. The Federal Reserve System is being strengthened 
every day through the accession of state banks and trust 
companies. It is apparent that the machinery will be 
most useful in financing all these large government pay- 
ments. The banks are in a strong position to respond to 
the needs of legitimate borrowers. 

The very interesting testimony given by railroad ex- 
and financiers the Interstate Commerce 
Commission shows that the carriers ought to receive in 


perts before 


creased revenues for services performed, in order to 
compensate them for the larger operating expenses. The 


decrease of 20 per cent in net earnings reported by the 
roads during September was very largely due to the 


increased tax payments under the war revenue act. The 
gain over the September tax payments a vear ago was 


$12,000,000 and represented largely the settlement for 
accumulated war taxes. While it is true that the official 
returns for the first nine months of this year show net 
earnings per mile for the roads only slightly below the 
new high record reported in 1916, it is evident that ~the 
Interstate Commerce Commission will have to determing 
the question whether or not present earnings are large 
enough to enable the roads to properly maintain their 
roadbeds and equipment. This is one of the vital questions 
involved in the freight rate controversy. It is of unusual 
importance at a time when the roads are being pushed 
to their limit in handling the immense volume of govern- 
ment business which the military campaign has made 
necessary. The roads are rendering unusual service to 
the government at this time, as they play a very important 
part in all defensive operations. Out of the agitation of 
the freight rate question is likely to develop a_ better 
appreciation of the public needs for war service in peace 
times. The war impulse has brought about an extraordi- 
nary spirit of co-operation between government officials 
and railroad managers in solving the problems of rush 
service. There is abundant basis for the statement that 
the roads ought to spend one billion dollars forthwith for 
improvements, equipment and better terminal facilities. 
The future is clouded chiefly because it is impossible to 
tell what will develop in the war area. Many believe that 
the war will end within a few months, when the serious 
work of readjustment to a peace basis must be taken up. 
The government officials, however, are not acting upon 
any such basis. The resources of the nation are being 
mobilized for a long war as the best possible preparation 
for an early peace, if that can be honorably achieved. 
Although serious setbacks have been encountered, the 
allied interests have made remarkable headway on the 
Western front within the last few weeks. It is evident 
that the American participation will be much more ef- 
fective than many experts at the time of our formal 
entry into the war last Apri! thought it could be. These 
are extraordinary times and the war problems are making 
a different people of ts all. The situation is full of un- 
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certainties, but there is every reason to take a hopeful 
view of the future. 
Chicago, December 1, 1917. 


‘MOTOR TRUCKS OF AMERICA”’ 


Sixth Edition of this Valuable Work Will appear January 1— 
A B. F. Goodrich Rubber Company Product 


Announcement is made that the 1918 ‘edition of 
“Motor Trucks of America,” of which S. V. Norton, 
manager of truck tire sales of the B. F. Goodrich Rub- 
ber Company, is the author, will be ready for distribu- 
tion on January Ist. The book, consisting of 200 pages 
of reading matter, illustrations and specifications, is the 
sixth to be issued in as many vears. It is hand sewn and 
of heavy binding. 

Complete specifications of nearly 150 of the leading 
gas and electric-driven motor trucks are contained in 
the volume. In fact, there are thirty-one specifications 
for each model. These details are absolutely depend- 
able, as the approval of each truck manufacturer is ob- 
tained before specifications of his model are inserted. 
lor the reason it offers opportunity to the buyer and 
manufacturer to compare models, list all makes accord- 
ing to sizes, and atlords a perspective on changes of 
design by comparison with previous editions, ‘Motor 
Trucks of America” is accepted throughout the motor 
world as the one complete and authentic handbook of 
the truck industry. 

The illustrations, too, add much value to the book, 
They picture the very latest models and furnish the man 
in the market for a truck, or the manufacturer them- 
selves, for that matter, suggestions for special bodies 
for particular line of work. 

Great interest has always been aroused by the intro- 
ductory articles by Mr. Norton. His previous papers on 
“Lengthening the Life of the Motor Truck,” “Devices 
that Make for Motor Truck Efficiency” and ‘Funda- 
mental Questions Involved in Changing from Horse to 
Motor Delivery” have been much in demand. that 
frequent reprints have been necessary to take care of 
requests for extra copies. Many abuses to motor trucks, 
so manufacturers say, have been eliminated through 
information thus given by Mr. Norton. 

One great element of value derived from ‘Motor 
Trucks of America” has been that it enables the buver 
to get accurate information on all trucks without going 
into the market. 
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CHEAP WAR INSURANCE 


Life and Total Disability Insurance up to $10,000 Offered 
to All Our Fighters 


Under the war insurance law every soldier and sailor 
and nurse, commissioned and enlisted and of any age, 
has the right, between now and February 12, 1918, to 
take out life and total disability insurance up to $10,000 
at very low cost, with the government, without medical 
examination. This right is purely optional. The soldiers 
and sailors are not compelled to take insurance, but if 
they desire to exercise the right they must do so before 
the 12th of February, 1918. The cost ranges from 65 
cents monthly, at the age of 21, to $1.20 monthly, at the 
age of 51, for each $1,000 of insurance. This is a small 
charge on a man’s pay—small in proportion to the bene- 
fits it may bring. The premiums will be deducted from 
his pay, if he desires, thus eliminating trouble on his 
part. 
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A Guaranteed 


Belt 


is the best belt investment a factory owner can * 9's. 

make today. True, leather is high priced, but “ {> : 
leather substitutes have also advanced in about | -.’ 
the same proportion, so that relatively aleather ». |: . 
belt is not more expensive today than it was ~«.. *. 
several years ago. 


« But guard your source of supply, Mr. Dealer. 
Do not be misled by good appearing belting 
that has no reputation to live up to. Look up 
its past and investigate its performance record 
before selling it under cover of your reputa- 
tion. 


Comber Waterproof Leather Belting is in the 
class of safe dealer belts because, as made to- 
day, it is the cumulative result of 22 years of 


scientific belt making by the Rahman organiza-_ . 
tion. In its own quiet way it has been building ne ips 
up a reputation that is the best guarantee of .-.. . . 
quality you can ask. 
Agencies wanted in all indus- 
trial cities. Ask us if your 
territory has been assigned. 
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SGUPPILUES 


New Activity Follows Final Price Fixing 


American Iron and Steel Institute Agrees with Government on 


Maximum Prices 


on All Products 


-Copper and Lead Inactive 


EDWIN IRVINE HAINES 
New York. November 30—(Special to Mill Supplies) —The conjectured. The majority ot the steel mills are corresponding y 
conclusion of the government's part in the formal fixing of steel reserved in making sales for torward delivery 


prices this month was followed by more activity in the steel mar- 


ket in some directions. The sheet market became decidedly 
active. with inquiry from many quarters, and a good run of 
business is developing. chiefly for December delivery The 


United States Steel Corporation opened its books for contracts 
at the close of the month for both sheets and tinplate with 
manuiacturing consumers for the first half of the new year, and 
this will probably set the pace for independents. 

The general committee on steel and steel products of the 


American Iron and Steel Institute having received a report based 
on information received from representative manutacturers of all 
lines of steel and steel products, and from other data available. 
to 


line with basic, 


has reached a conclusion as fair and reasonable for 


prices 


such products in intermediate, and finished prod- 


ucts for which prices have been established, 
that the prices 
adopted as maximum prices, to take effect immediately, to apply 
to the requirements of the United States government, to the war 
requirements of the allies, 


the United States. 


definite: maximum 


and now recommends to the industry 


stated be 


and tor domestic consumption within 

A glance at the long list of recommendations published. 
lating to 
relating 
the 
American 


re- 
other 
to market transactions in steel products, 
man in the mill supply to 
[ron Steel Institute suddenly 
light. The United States government, 
tries Board, prescribed certain basis prices for steel products, and 
the Institute. upon the invitation of the government that the steel 
manufacturers attend to the details, proceeds to prescribe 


extras, differentials, and various price matters 


would prompt 
that the 
in a 
through the War Indus- 


average trade observe 


and appears new 


various 
trade practices so that the basis prices made at Washington may 
be made effective, and dealings in the wide range of products, 
be facilitated. 

Government increased during the month. 
Additional about to placed, and the 
distribution of 1,500,000 tons of shell steel is not half completed. 
Some shell orders have been placed in Canada, and the United 
States is being for plants that 
shell factories. 

With the 
thing 


covered in principle by the basis prices, may 


orders for. steel 


ship steel tonnage is be 


searched can be converted into 


price fixing of the iron and steel industry now a 


the past the steel trade is turning its attention to a 
ot 


ot 
specific canvass 
Under the set 
will move along smoothly, 
the 
of abrogating 


its productive and consumptive prospects. 
system of prices it is believed that the market 
with the slight exception that the in- 
quiries ot lederal Trade Commission as to the advisability 
contracts have caused a little flurry. 
being condemned and will probably be abandoned. 

Returns to the American Institute from mills 
that produced 88 per cent of the steel last year indicate that this 
year’s ingot output will be about 42,600,000 gross tons, or 
cent that of 


Reports received during the month as to current and pros- 


This plan is 
Iron and Steel 


5.5 per 
increase over last year. 

pective production of iron and steel were decidedly unsatisfac- 
tory. Lack of 
strictive 
the fuel 
reliei 


is the re- 
Coke supplies are altogether inadequate, and 

administration making efforts to furnish 
Much interest is manifested in the curtailment the gov- 
ernment is to effect in unessential industrial activities. 
ises to be drastic but where. 


transportation, rather than of labor, 


influence. 
is vigorous 
It prom- 


or how, it will strike cannot be 


Sales of steel products for being made without 


regard to set prices, when the material is not to be used direct'y. 
the 


export are 


or indirectly, for prosecution of war, and export permits are 


being granted with considerable freedom, even plates being in- 


volved in some cases. 


THE MARKETS 
Pig lron—The inadequate 
banking and blowirg out blast 
companies, has driven the latter 
month for large tonnages of basic, Bessemer, and low phosphorus 
iron. The Lukens Steel Company, in the Philadelphia district. 
purchased an aggregate of 45,000 tons basic at government price 
for shipment over the first quarter of the next year, and several 
other steel companies purchased an aggregate of 15,000 tons basic 
iron for next year’s shipment. Several additional lots of low 
phosphorus iron were also purchased in Eastern Pennsylvania. 
Reports from other districts were of a similar nature. There 
was a heavy demand in all districts, especially for basic iron for 
shipment into Ohio and Maryland, while Chicago furnaces re- 
ported an active demand and some liberal sales for both basic 
and malleable Bessemer. Sales amounted to about 3,000 tons 
per day. The business was taken chiefly by Eastern Pennsylvania 
furnaces, but there were a few scattering orders placed in other 
producing districts. The export demand was quite heavy and 
came from Italy, Cuba, and South America. Malleable Bessemer 
iron is very scarce and wanted tor both nearby and future de- 
livery. Practically all of the business now being placed is done 
at the fixed prices, base and differential, previously established. 

Billets, Slabs and Sheet Bars—The prescribed basic price for 
forging steel announced this month by the American Iron and 
Steel Institute—S60—is very considerably below the market re- 
cently ruling. There has not been much activity, but before the 
price fixing was inaugurated rolling billets showed much more 
disposition to come down than did forging billets. The rolling 
billet price of $47.50 was established by the War Industries Board 
on October 11, and shortly before that time rolling billets had 
sold at $60, this being a drop from a top level of $95 to $100. 
Undoubtedly the Institute felt that $60 base price would make 
forging billets a sufficiently attractive proposition, as compared 
with rolling billets to bring out all required production. Odd 
lots of unfinished steel came out in the open market during the 
month, but the total tonnage involved was not large, being chiefly 
odds and ends accumulated in mill yards, in billet or less finished 
form. A sale of 1,000 tons ingots is reported at a little under the 
$47.50 billet price, while another one is also noted of 10,000 ton 
ingots at a trifle over that figure. Consumers, who have had 
regular mill connections have, as a rule, had no difficulty in 
pore their tonnage placed on mill books if they did not have 
steel due them under old contracts. 

Blooms and Steel Bars (Shell Steel)—The shell steel require- 
nents of the government are proving much larger than was 
expected. The probability is that it will not be possible to place 
with the mills all the steel required, but it is going to strain mat- 
ters somewhat, and take out of the market more rolling capacity 
than was anticipated. Fortunately it is largely a blooming and 
billet mill proposition, so that the rolling capacity available is 
large. The stated figure, as to the shell steel being placed in the 
present operation, is 1,500,000 tons, all to be delivered by August. 
but this figure is only tentative. The program as to shells an- 
nounced recently is 33,000,000 75 millimeter shells, and 17,000,000 
shells of larger size. Nearly all of the 75 millimeter shells are 
to be high explosive. 


supp'y of fuel, that is forcing the 
furnaces belonging to steel 


into the pig iron market this 


ot 


Tin Plate—The tin plate mills have opened their books for 
contracts for deliveries in the first half of the new year. The 
Tin Plate Conservation Committee estimates for 1918 that the 
hot mill production will be 38,700,000 base boxes, and of coke 
tin plate, 36,450,000 base boxes. During the first eight months of 
1917 shipments for food containers for domestic use were 
12,750,350 boxes of tin plate, and to Canada for the same purpose, 
587,372. Some idea of the enormous output of tin plate can be 


Qe. 
| 
| 
| 
| 
| 
| 
| 
| 
J 
f 
i 
| 
| 
| i 
| 
| 


W 


Standardized Series 


LEATHER BELTING 


Tanned by us for belting use 


RATON KNIGHT 


A BELTING CATECHISM 


What are the Advantages of Leather as Belting? 


Leather is the standard belting material. When properly 
tanned for belting, its surface will grip the pulley in the 
most effective manner. Good leather belting is economical 


and reliable. It will transmit power with 98% efficiency. 


How can leather belting be made uniform? 


The manufacturer must first set up definite standards of 
quality—and strictly adhere to them. As he cannot secure 
belting leather in the open market of uniform quality, he 
must tan his own hides. He must tan them in sufficient 
quantity to enable him to select for each belt pieces up to 
his standard. These pieces must be uniform in weight, 
stretch, texture, and quality. 


Why should belts be rigidly graded ? 


\ belt is no stronger than its poorest part. The quality 
of leather varies, and unless each belt is carefully graded, 
dissimilar qualities get into the same belt. Rigid grading 
is uniformity. Grading should be done by expert judges of 
belt leather quality, according to fixed standards. 


Why is there such confusion in leather belting grades? 


Because many belt makers have not standardized their belts, 
but give the buyer any kind of belt he demands. The result 
is chaotic. 


What is Standardized Leather Belting? 


Simply belting that is standardized to meet the needs of the 
different classes of power transmission—instead of being 
made to meet theoretical specifications. Transmission require- 
ments can be classified into a comparatively few groups, and 
there is a standardized belt to fit each one. Standardization 
can be applied to belting just as to any other type of 
machine part or product. It is common sense in belting. 


How does Standardized Leather Belting help the belt buyer ? 


It insures the selection of the proper belt required to speed 
up machines, to maintain production, to reduce operating 
expenses, which cannot be accomplished unless the belt 
user gets the maximum power through his belts. Standard- 
ized leather belting effects this for him and enables him to 
know that he is getting the right brand for highest efhiciency 
and greatest economy—maximum service from every belt 
and every drive. 


How does it work? 


Let a Graton & Knight representative explain Belt Standard- 
ization to you. There is no obligation—there may be a great 
saving for you. Belting dealers should communicate with 


us. We have a proposition for representatives in unassigned 
territory. 


The Graton & — Mfg. Company 


Oak: L eather Tanne rs and 
Mak ers of Leather Beli ing 


Worcester, Mass., 


Spartan Leather Belting on dry 
=f winders, Hoover Steel Ball Co., 
Ann Arbor, Mich. 
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government tor hand grenades was for only 4,000,000 to 5.000.000. 
but a much larger number will be called for in the near future. 
Manutacturers understanding this have made heavy inquiries 
for steel springs. Thus far few. if any. of the orders have been 
but awards are expected in a few days. The American 
Steel & Wire Company booked orders this month for about 75 
per cent of capacity. Manufacturers’ contracts now being written 
cover shipments to be made during the first quarter of next year. 
Under ordinary conditions manufacturers’ contracts are written 
for six months. An unusual demand is reported for clock springs, 
musical wire springs, corset wire, and rope wire. Shipment, of 
Wire products this month are understood to have been about 
23 per cent in excess of the specifications sent to the mills. 
Tubular Products—When the prices for boiler tubes, set by 
the American Iron and Steel Institute. are considered, the ad- 
vance in price is rather small when compared with other products. 
On account of the very great scarcity of boiler tubes. and the 
importance of stimulating production, decidedly higher prices 
could be Weighing the percentage averages to the 
sizes covered in each advance the average is 167 per 
cent advance, or the new prices are 2.57 times the old ones. Con- 
firming to the basis price set by the government for steel tubular 
products, the National Tube Company and other pipe interests 
1 new discount cards this month. The basis set by the 
is equivalent to a 51 per cent card on standard pipe. 
usual trimmings. The company issued lists on 
steel pipe on the 5] per cent basis, line pipe on a 50 
per cent basis, and outside diameter pipe on a 41 per cent basis. 
New cards 
tricts. The boiler tube card has not vet been completed, but will 
be within a tew days 


placed. 


expected. 
number of 


issued 

government 

subject to the 


standard 
for oil country goods have been issued for most dis 


The differentials between sizes, etc.. 
April 2 by the 


the independents 


are 
cational Tube Company, 


th 977) in) th 
il 


the lists ot 
and May 1 by 


THE METAL MARKI 


rhe. markets Jar quiet 


arKets tor 


but firm during the 
montl Inquiry for copper was lacking, producers refusing to 
vovernment Spelter i 
faint Lead was advanced 
New York, by the Smelting & Refining Company, and 
ame as a surprise to the trade as it was supposed that the price 
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Ca aia ved fixed basi 


metals remained 
pri es 
iterest 


\merican 


prices were advanced but 
to 6 


uvers showed 


very close to a 


Conner November, and 


presented an impossible spot, 


Deceml position this month, and there was practically no mar 
he metal. No business was transacted throughout. the 
me could sell at the government price of 23'4 cents 


rice of lead was advanced '4 of a cent to 6'4 cents 


\ine an Smelting & Refining Compa Phe market on 
1 not appear to be as active as in the previous 
hough the independents asked premiums, few sales 
ere reported above the leading interest's price \dvices from 
St . vever, reported an active market. The lead ore 
showed material improvement, and while stocks 
‘ ere were numerous indications of curtailment in 
ery active at the ment of the month the 
ket reacted slowly ind prices became fairly steady 
* spot and December shipment he galvanizers have not fol- 
heir previous buying, and as the brass interests have 
unt-hearte esp o the advance in prices the 
! . st much the earance of strength that it 
s t time ago 
IRON AND TARKI 
Lie er billets nominal) $47.50 
hearth billets (nominal 51.00* 
Open-hearth sheet bars 31.00% 
Bess nominal 51.00% 
Forging billets... . : 60.00F 
Wi 
alers’ avera prices 


gathered from the fact that total shipments from the mills for Plain fence Wire, Ga. “se Co., Coit street, Irvington, 
the first eight months of this year, foreign and domestic, totaled Barb wire. PAlVaNized ~ne-story brick 
22.843.799 boxes. In addition to this there were orders on hand Railroad 
amounting to 15,619,760 boxes. PIG IRON 
Steel Springs, Wire, Ete—-The inquiry this month from the Bessemer, $37.25*— 


Na. 2 toundry, Worthetn:. 33.75*— 
Northern foundry, No. 2 Cleveland............:. 33.30*— 
SCRAP IRON AND STEEL 
METAL PLATES 


No. 1 Vine. S38.00 


Quicksilver 


*Governiment price 
+Adjusted price. 


WORKMEN’S HEALTH INSURANCE 


Labor Legislati.n Advocates in Wisconsin Have All In- 


surance Companies on Uneasy Street 


Fire insurance companies that have been making 1 
desperate but apparently losing fight to abolish the Wis- 
consin fund in which the state insures its own buildings, 
have been confronted with a significant comparison of 
costs. 

The fund has been in existence 1903. In the 
fourteen years ending January 1 last, the fund collected 
premiums. totaling $609,486, and paid out in losses on 
state property $532,930. 


since 


The premiums were collected on a rate which was 
60 per cent of that charged by private companies, mak- 
ing a saving to -the state in premiums of over $400,000 
in addition to the surplus of $26,100 now on hand. The 
expense of administering the fund for the 14 years was 
but S11.467, or less than 2 per cent of the premiums 
collected. 

The expenses and profits of private insurance com 
panies on the fire insurance business of the whole state 
of \Visconsin for the last 10 years is shown to have been 
approximately 36 per cent of the premiums collected. 

Advocates of workmen’s health insurance who insist 
that private profits must be prohibited in any successful 
plan are making active use of this striking difference 
between 2 per cent and 56 per cent in cost of operation. 
What is true of fire insurance in this respect, they con- 
tend, is similarly true in casualty and health insurance. 
The legislative investigating commission in Massachu- 
setts, they are pointing out, recently reported that it cost 
667;; cents to carry a dollar through the stock company 
system from employer to employee, while the cost under 
the state mutual system is but 14 cents. 
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GRATON 


Standardized Series 


LEATHER BELTING 


Tanned by us for belting use 


NIGHT 


A BELTING CATECHISM 


What are the Advantages of Leather as Belting? 
Leather is the standard belting material. When properly 
tanned for belting, its surface will grip the pulley in the 
most effective manner. Good leather belting is economical 
and reliable. It will transmit power with 98% efficiency. 


How can leather belting be made uniform? 


The manufacturer must first set up definite standards of 
quality—and strictly adhere to them. As he cannot secure 


belting leather in the open market of uniform quality, he 
must tan his own hides. He must tan them in sufficient 
quantity to enable him to select for each belt pieces up to 
his standard. These pieces must be uniform in weight, 
stretch, texture, and quality. 


Why should belts be rigidly graded ? 


A belt is no stronger than its poorest part. The quality 
of leather varies, and unless each belt is carefully graded, 
dissimilar qualities get into the same belt. Rigid grading 
is uniformity. Grading should be done by expert judges of 
belt leather quality, according to fixed standards. 


Why is there such confusion in leather belting grades? 


Because many belt makers have not standardized their belts, 


but give the buyer any kind of belt he demands. The result 
is chaotic. 


What is Standardized Leather Belting? 


Simply belting that is standardized to meet the needs of the 
different classes of power transmission—instead of being 
made to meet theoretical specifications. Transmission require- 
ments can be classified into a comparatively few groups, and 
there is a standardized belt to fit each one. Standardization 
can be applied to belting just as to any other type of 
machine part or product. It is common sense in belting. 


How does Standardized Leather Belting help the belt buyer ? 


It insures the selection of the proper belt required to speed 
up machines, to maintain production, to reduce operating 
expenses, which cannot be accomplished unless the belt 
user gets the maximum power through his belts. Standard- 
ized leather belting effects this for him and enables him to 
know that he is getting the right brand for highest efficiency 


and greatest economy—maximum service from every belt 
and every drive. 


How does it work ? 


Let a Graton & Knight representative explain Belt Standard- 
ization to you. here is no obligation—there may be a great 
saving for you. Belting dealers should communicate with 


us. We have a proposition for representatives in unassigned 
territory. 


Oak Leather Tanners and 


Spartan Leather Belting on 
wirders, Hoover Steel Ball Co., 


Anr Arbor, 


Makers of Leather Belting 


dry 
Mich. 


The Graton & Knight Mfg. Company 


Worcester, Mass., 
U.S. A. 
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gathered from the fact that total shipments from the mills for 
the first eight months of this year, foreign and domestic. totaled 
22,843,799 boxes. In addition to this there were orders on hand 
amounting to 15,619,760 boxes. 

Steel Springs, Wire, Ete—The inquiry this month from the 
government for hand grenades was for only 4.000.000 to 5,000,000, 
but a much larger number will be called for in the near future. 
Manutacturers understanding this have made heavy inquiries 
for steel springs. Thus far few. if any, of the orders have been 
placed, but awards are expected in a few days. The American 
Steel & Wire Company booked orders this month for about rf 
per cent of capacity. Manufacturers’ contracts now being written 
cover shipments to be made during the first quarter of next year. 
Under ordinary conditions manufacturers’ contracts are w ritten 
for six months. An unusual demand is reported for clock springs, 
musical wire springs, corset wire. and rope wire. Shipments of 
wire products this month are understood to have been about 
25 per cent in excess of the specifications sent to the mills. 

Tubular Products—When the prices for boiler tubes, set by 
the American Iron and Steel Institute, are considered. the ad- 
vance in price is rather small when compared with other products. 
On account of the very great scarcity of boiler tubes. and the 
importance of stimulating production, decidedly higher prices 
could be expected. Weighing the percentage averages to the 
number of 


the National Tube Company and other pipe interests 
new discount cards this month. The basis set bv the 
government is equivalent to a 51 per cent card on standard pipe. 
subject to the usual trimmings. The company issued lists on 
steel pipe on the 51 per cent basis. line pipe on a 50 
‘ent basis, and outside diameter pipe on a 41 per cent basis. 
s tor oil country goods have been issued for most dis 
Che boiler tube card has not vet been completed, but will 
ye within iew days. The differentials between sizes. etc.. are 
he same as in the lists of April 2 by the National Tube ¢ ompany, 
and May 1 by the independents 


} 


issued 


standard 


THE METAL MARKETS 


The markets for metals remained quiet but firm during the 

n I Inquiry for copper was lacking. producers refusing to 
sell at government prices. Spelter prices were advanced but 
showed faint interest. Lead was advanced to 614 cents 

k. by the American Smelting & Refining ¢ ompany, and 


is a surprise to the trade as it was supposed that the price 


arrived very close to a fixed basis 
Copper presented an impossible spot, November, and 
sition this month, and there was practically no mar 


1 No business was transacted throughout the 

no th. is no one could sell at the eovernment price Ot 23 Canes, 
Phe price ot lead Was advanced j ot a cent to 6 cents 

tl \inerican Smelting & Refining Company. The market on 
surtace did not appear to be as active as in the previous 
onth, and although the independents asked premiums, few sales 
vorted above the leading interest’s price. Advices from 

St. | however, reported active market The lead ore 
market there showed material improvement. and while. stocks 


vy there were indications of 


numerous curtailment in 


Very active at the commencement of the month the 

spelte irket reacted slowly, and prices became fairly steady 

spot and December shipment. The galyvanizers have not fol 

» the previous bt me, al das the brass interests have 

ly a faint-hearted response to the advance in prices the 

larke s st much of the appearance of streneth that it 

sh l short time ago 
IRON AND STEEL MARKETS 
average buywurg price Ss, gross toils 
cine billets nominal ) .$47.507 
Open-hearth billets (nominal). 51.00* 
Open-hearth sheet bars 51.00% 
Bessemer bars (nominal)... 51.00% 
Forging billets... 60.007 
(Dealers? avera buying prices, pound lots) 

Tank plates 
Refined iron bars.... 3.507 
Cold-rolled strip 6.507 
Blue annealed 4.25* 


AT | 


PIG TRON 
NO. 2 toundry, Nocth@rn. 33.75*— 
Northern foundry, No. 2 Cleveland............5. 33.30* 


SCRAP IRON AND STEEL 


Heavy melting steel $29.50 —$30.00 


Machine Shop 19.00 — 20.00 
METAL PLATES 
Aluminium, No, Virgin... aos $36.00 —S38.00 


*Government price. 
+Adjusted price. 


WORKMEN’S HEALTH INSURANCE 


Labor Legislati.n Advocates in Wisconsin Have All In- 


surance Companies on Uneasy Street 


lire insurance companies that have been making 1 
desperate but apparently losing fight to abolish the Wis- 
consin fund in which the state insures its own buildings, 
have been confronted with a significant comparison of 
costs. 

The fund has been in existence since 1903. In the 
fourteen years ending January 1 last, the fund collected 
premiums totaling $609,486, and paid out in losses on 
State property $532,930. 

The premiums were collected on a rate which was 
60 per cent of that charged by private companies, mak- 
ing a saving to-the state in premiums of over $400,000 
in addition to the surplus of $26,100 now on hand. -The 
expense of administering the fund for the 14 years was 
but $11,467, or less than 2 per cent of the premiums 
collected. 

The expenses and profits of private insurance com- 
panies on the fire insurance business of the whole state 
of \Visconsin for the last 10 years is shown to have been 
approximately 56 per cent of the premiums collected. 

Advocates of workmen's health insurance who insist 
that private profits must be prohibited in any successful 
plan are making active use of this striking difference 
between 2 per cent and 56 per cent in cost of operation. 
What is true of fire insurance in this respect, they con- 
tend, is similarly true in casualty and health insurance. 
The legislative investigating commission in Massachu- 
setts, they are pointing out, recently reported that it cost 
667; cents to carry a dollar through the stock company 
system from employer to employee, while the cost under 
the state mutual system is but 14 cents. 
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GRATON 


Standardized Series 


LEATHER BELTING 


Tanned by us for belting use 


NIGHT 


Oak Leather Tanners and 
Makers of Leather Be liing 


= 


A BELTING CATECHISM 


What are the Advantages of Leather as Belting? 


Leather is the standard belting material. When properly 
tanned for belting, its surface will grip the pulley in the 
most effective manner. Good leather belting is economical 


and reliable. It will transmit power with 98% efficiency. 


How can leather belting be made uniform? 


The manufacturer must first set up definite standards of 
quality—and strictly adhere to them. As he cannot secure 
belting leather in the open market of uniform quality, he 
must tan his own hides. He must tan them in sufficient 
quantity to enable him to select for each belt pieces up to 
his standard. These pieces must be uniform in weight, 
stretch, texture, and quality. 


Why should belts be rigidly graded ? 


\ belt is no stronger than its poorest part. The quality 
of leather varies, and unless each belt is carefully graded, 
dissimilar qualities get into the same belt. Rigid grading 
is uniformity. Grading should be done by expert judges of 


belt leather quality, according to fixed standards. 


Why is there such confusion in leather belting grades? 


Because many belt makers have not standardized their belts, 


but give the buyer any kind of belt he demands. The result 
is chaotic. 


What is Standardized Leather Belting? 


Simply belting that is standardized to meet the needs of the 
different classes of power transmission—instead of being 
made to meet theoretical specifications. Transmission require- 
ments can be classified into a comparatively few groups, and 
there is a standardized belt to fit each one. Standardization 
can be applied to belting just as to any other type of 
machine part or product. It is common sense in belting. 


How does Standardized Leather Belting help the belt buyer ? 


It insures the selection of the proper belt required to speed 
up machines, to maintain production, to reduce operating 
expenses, which cannot be accomplished unless the belt 
user gets the maximum power through his belts. Standard- 
ized leather belting effects this for him and enables him to 
know that he is getting the right brand for highest efficiency 


and greatest economy—maximum service from every belt 
and every drive. 


How does it work ? 


Let a Graton & Knight representative explain Belt Standard- 
ization to you. here is no obligation—there may be a great 
saving for you. Belting dealers should communicate with 


us. /e have a proposition for representatives in unassigned 
territory. 


The Graton & Knight Mfg. Company 


Worcester, Mass.., 
U. S.A. 


Spartan Leather Belting on dry 
g winders, Hoover Steel Ball Co., 
=f Ann Arbor, Mich. 
{8 When writing to Advertisers please tention MILL SUPPLIES. 
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gathered irom the fact that total shipments from the mills for Plain fence wire, 

| the first eight months of this year, foreign and domestic, totaled Barb wire, 

22,843,799 boxes. In addition to this there were orders on hand Railroad 200 

} amounting to 15,619,760 boxes. PIG IROX 

Steel Springs, Wire, Ete—-The inquiry this month from the Bessemer, Pittsburgh............... 00.00.0000. $37.25*— 

| gov ernment for hand grenades was for onlv 4,000,000 to 5,000,000, 33.95*— 

but a much larger number will be called for in the near future. Basic, 33.95*— 
Manutacturers understanding this have made heavy inquiries Malleable 34.45*#— 
for steel springs. Thus far few, if any, of the orders have been Basic, Philadelphia.......................-00 0 ees 33.75*— 
placed. but awards are expected in a few days. The American No. 2 foundry, Northern.....................005 33.75*— 
Steel & Wire Company booked orders this month for about 75 No. 2 foundry, Buffalo.....................-005. 33.00* 
cover shipments to be made during the first quarter of next year. Northern foundry, No. 2 Cleveland.............. 33.30*— 
Under ordinary conditions manufacturers’ contracts are written SCRAP IRON AND STEEL 
ior six months. An unusual demand is reported for clock springs. Heavy $29.50 —$30.00 
musical wire springs, corset wire, and rope wire. Shipments of | Bundled sheet................................... 21.00 22.00 
Wire products this month are understood to have been about [oy 37.00 — 39.00 
25 per cent in excess of the specifications sent to the mills. 3200 — 34.00 

Tubular Products—When the prices for boiler tubes, set by Old iron car 27.00 — 28.00 
the American [ron and Steel Institute, are considered, the ad- Old steel 33.00 — 34.00 
On. account of the very great scarcity of boiler tubes,.and the Tron car axles... 42.00 43.00 
importance ot stimulating production, decidedly higher prices ING! 32.00 — 35.00 
number of sizes covered in each advance the average is 167 per Cast borings.............cc.cceeeccceeecceeeecees 19.00 — 20.00 
cent advance, or the new prices are 2.57 times the old ones. Con Machine SHOP ... 19.00 — 20.00 
firming to the basis price set by the government for steel tubular Heavy casSt............cccccccecccencceeeescevues 25.00 — 26.00 
products, the National Tube Company and other pipe interests No. I] cast........cccceccecccsceccscecccvessusecs 26.00 — 27.00 
government is equivalent to a 51 per cent card on standard pipe. METAL PLATES 
subject to the usual trimmings. The company issued lists on 23.50c* 
standard. stesl pipe on theo} per cent basis. Tine pipe 
per cent basis, and outside diameter pipe on a 41 per cent basis. 23.50c* 
New cards for oil country goods have been issued for most dis- [Lead A. S.& RCo. 6.25¢ 
tricts. The boiler tube card has not yet been completed, but will Lead. Independents........... $6.37 c—86.62 
be within a tew days. The differentials between sizes. etc.. are 7 &.05¢ 
the same as in the lists of April 2 by the National Tube Company, Aluminum, No. 1 Virgin.........cceccccceccees ©$36.00 —S38.00 
Che markets for metals remained quiet but firm during the 

nonth. Inquiry for copper was lacking, producers refusing to ASOVREINMERE UIC 
se it government prices. Spelter prices were advanced but yAdjusted price. 
buyers showed faint interest. Lead was advanced to 6'% cents. 


New York, by the American Smelting & Refining Company, and 


came as a surprise to the trade as it was supposed that the price 
of lead had arrived very close to a fixed basis 
Copper presented an impossible spot. November. and 
Yecemb sition this month, and there was practically no mar 
metal. No business was transacted throughout the 
. one could sell at the government price of 23! cents 
t rice of lead was advanced 1 OF a Cent to 6 cents 
the American Smelting & Refining Company. The market on 
e surtace did not appear to be as active as in the previous 
itl nd although the independents asked premiums, few sales 
t above the leadi nterest’s | Advices trom 
St s ever, reported an active market The lead ore 
e showed material improvement. and while stocks 
\ there were numerous indications curtailment in 
Very active at the commencement of the month the 
I rket reacted slowly, and prices became fairly steady 
December shipment. The galvanizers have not fol 
heir previous buying | brass interests have 
taint-hearted respon advance in prices the 
ce is st much of the of strength that it 
ort time age 
IRON AND STEI 
ier billets nominal) $47.50) 
Open-hearth billets (nominal). 51.00* 
Open-heart sheet bars... - 51.00* 
Bessemer bat nominal ) ete 51.007 
Peale averad buying Prices, pouna lots) 
} Sheets. No. 28 gauge..... 200% 
Blue annealed sheets. 4.25* 


WORKMEN’S HEALTH INSURANCE 


Labor Legislati.n Advocates in Wisconsin Have All In- 


surance Companies on Uneasy Street 


Fire insurance companies that have been making 1 
desperate but apparently losing fight to abolish the \\ iS- 
consin fund in which the state insures its own buildings, 
have been confronted with a significant comparison of 
costs. 

The fund has been in existence since 1903. In the 
fourteen years ending January 1 last, the fund collected 
premiums totaling $609,486, and paid out in losses on 
state property $532,930. 

The premiums were coilected on a rate which was 
60 per cent of that charged by private companies, mak- 
ing a saving to-the state in premiums of over $400,000 
in addition to the surplus of $26,100 now on hand. ~The 
expense of administering the fund for the 14 years was 
but $11,467, or than 2 per cent of the premiums 
collected. 

The expenses and profits of private insurance com 
panies on the fire insurance business of the whole state 
of \Wisconsin for the last 10 years is shown to have been 
approximately 56 per cent of the premiums collected. 


less 


\dvocates of workmen’s health insurance who insist 
that private profits must be prohibited in any successful 
plan are making active use of this striking difference 
between 2 per cent and 56 per cent in cost of operation. 
What is true of fire insurance in this respect, they con- 
tend, is similarly true in casualty and health insurance. 
The legislative investigating commission in Massachu- 
setts, they are pointing out, recently reported that it cost 
667;, cents to carry a dollar through the stock company 
system from employer to employee, while the cost under 
the state mutual system is but 14 cents. 
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Hy 


Empire NUBIAN” solid Woven Cotton 
selting offers the dealer a product with which to 
successfully meet the demand for a satisfactory 
substitute for leather, 
Empire eS Belting is made from 
the strongest long fibre varn obta iinable and is wov- 
enso as to produce a belt of the utmost de nsity 
and strength. After leaving the looms it is sub- 
jected to a hot filling treatment of oils and gums 
which render it absolutely waterproof and imperv- 
ious to general factory and weather conditions. 


FOR ALL DRIVES 


Empire UBILAN gives results not 
qualled by any ‘asi r form of belting for elevating 
ond conveying purposes, and can be used with eco- 

nomical and satisfactory results on practically all 
drives requiring leather or rubber belts. Unequall- 
ed for conveying crushed 
rock, sand or coal. 
Empire 
teed to remain pliable 
10t to dry out or harden 
with age, whether in service or 
carrie 
Write today for agency 
proposition. 


ANY, 


27 On-the Job 


ARCADIA 


Friction Surface Rubber Belt 


Just the belt for dealers to sell—because it is 
the best all around belt for almost any drive 
and is not sold on a competitive basis. It is 
just a little bit better than the rest. 


New Jersey Car Spring & Rubber Co. 


Jersey City, N. J. 


“Look out for 


sneaky leaks!” 


warns \ 


GANDY 


K \ “What’s wrong with production?” 
| frowns the boss over the ‘show-up’ 
sheets 


‘‘Same material; same hours; 
same men; same machinery, but pro- 
duction falling off.’’ 

‘‘Sneaky leaks,’’ whispers ‘On-the-Job’ GANDY. 
“A slip here and a slack there aggregate short production 
—real loss! 

‘‘What you need is a steady power belt built for the 
job-—a belt that under the severest strain and wear has passed 
every efficiency and longevity testa belt with a 'round the 
world 37 year satisfaction record.”’ 

That’s a GANDY, the original stitched cotton duck 
belt—the all-the-time belt, but especially needed NOW for 
wartime production. 

Order your GANDY belts (power or 
conveyor) through your Mill Supply House or 
Home Plant direct. Look for the painted green 
edge and well known trademark. 


Write for Samples and Prices 
The Gandy Belting Co. 
757 West Pratt St. Baltimore, Md., U.S.A. 
New York Branch, 36 Warren Street 


ail 


When writing to Advertisers please mention MILL SUPPLIES. 
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PERSONALS 


Rufus P. 


Walker has been — manager of the textile 
department of the Fafnir Bearing Co., New Britain, Conn. 
W. H. Bramman has been wibieet tee assistant to the presi- 


dent of the Walter A. Zelnicker 
Swartley, Jr., has been appointed resident mana- 
ger of the office recently opened by the Davis a i 
Co. in the Colorado Building, Washington. D. 

Wallace D. 
Co., St. Louis, has been 
one of the nine 


I> 


Supply Co., St. 


Louis, Mo. 


Henry R. 


Simmons, president of the 
appointed by 
business men to act 


Simmons Hardware 
Secretary McAdoo as 
as excess profits advise rs, 
red K. Diblev has — appointed sales representative for 
the Monument Pottery Co.. Trenton, N. J., for the Middle 
West. with in the McCormick Building hicago. 

1. C. Whitlam, of the J. C. Whitlam Manutacturing Co.. 
Wadsworth, Ohio. was recently appointed one of a board of 
six councilmen at the election of officers for the town of 
Wadsworth 

E. A. Guftman, of the Cincinnati office of the 
Merryweather Machinery Co.. 
lieutenant in the 
Washington, D. ¢ 


Motch «& 
imissioned a first 
with 


Nas been con 
ordnance department, 1 


headquarters at 


1 1 
peen 


H. Daniels has appointed manager of the export 
artment of the Goodyear Tire & Rubber Co., Akron, Ohio. 
eeding Mactadyean, who le t the Ompany to ens 
business for himself 


J. T. MeDevitt has been appointed by the A. J] 


o., New 


sritain, Conn., as Pacifie Coast rep- 


leadquarters in the Postal Teleg Build 
ing, San Francisco, Calif. 

Cecil Ogden, f ears the ( e & 
Crt has be end 
the J. 7] ) i ure 

uges and micrometers 
\ Simms, sales manager of the Ma S| > ) 
( Clevel has been a frequent sitor at Washinete 
recent on business. He has been do ‘ thre 
past five weeks staying several davs each 
| fo the past t ears 
Crocker-W \ rere | iS se) 
ctions with to acce positio 
rd Machine Co Bridgepo Co1 
has resigned as superintendent of Barnhart 
Brothers & Spindler, Chicago. to yosition of gen 
eral manager of the Fort Dearbo turing Co.. St 
ling, Il, manufacturer of spec ind gears 


hel chuy ler Merritt, vice 
lufacturing Co.., 


president 


Stamford, Conn., has been elec ted to con 
ss from the fourth Connecticut district to fill the unex- 
“dad term of the late Hill 

+1 + 


Donald Wright, former nected with the Reming rton 
Arms-Union Metallic ( o., Ehon, cl 


of Enfield rifle associated with the 


Representative Ebenezer J. 


work, has become 


Manufacturing Co., Mishawaka, Ind., as man: of produc 
tion. 
Wim Evans, formerly special representative of the 


Standard Manufacturing Co., Pittsburgh, has been appointed 
manager of the Southern branch of the Sloan Valve Co., Chi- 
cago, with headquarters at the Southwestern Life Building, 
Dallas, Texas. 


G. E. Merryweather, of the Motch & 
chinery Co., Cleveland. is now located in 
he is giving his entire time to the Council of National Defense 
as an executive in the machine tool division of the finished 
material department. 


Merryweather Ma- 
Washington where 


News 


Benjamin Close has been appointed representative of the 
Woodward-Wanger Co., of Philadelphia, to cover eastern 


New York, with headquarters at Schenectady. The western 
part of the state is being covered by Maxwell Berlau, with 
headquarters at Rochester. 

Clarence W. Woolley, New York City, for many vears 


president of the American Radiator Co., has been appointed 
a member of the war trade board by President Wilson. He 
will administer the board’s supervision over imports. Thomas 
D. Jones is vice-chairman of the board. 

W. M. Pattison, of the W. M. 
land, was in Washington, Tuesday, November 13. Mr. Pat- 
tison has offered his services to the government in any 
capacity and the storage committee of the Council of National 
wereate has asked to have his name on file. 

Charles Piez, eesuiiae of the Link Belt Co., Chicago, has 
been elected vice-president of the Emergency Fleet Corporation, 
in active charge of construction. Mr. Piez retains his connec- 
tion with the Link Belt Co. and other interests, taking a 
leave of absence for six months to serve the government. 

Herbert W. Strong, of the Strong, Carlisle & 
Co., Cleveland, attended the meeting of the committee of 
the National Supply & Machinery Dealers’ Association, 
rganized at the suggestion of the Internal Revenue Depart- 
ment to work with that department in connection with the 


Pattison Supply Co., Cleve- 


Hammond 


excess profit question. The meeting was held at Hotel Astor, 
New York City, Tuesday, November 20. 
W. S. Watson, formerly connected with the sales depart- 


of the Bogue-Wensley 


accepted a 


v Lead Co., Denver, Colo. has 
sinilar position with the Advance Machinery & 
Denver. The latter concern is district represent- 
ative for the Fisher Governor Co., Yarnall-Waring Co.. Nel- 

Flexible Steel Lacing Co., Richardson-Phenix 


Co., Peerless \lloy Co.. the Dury ea M inufacturing Co.. and 
the Betson Plastic Fire Brick Co. 

. S. Blossom, vice-president of the W. Bingham Co., 
Clevelat dealers in wholesale hardware and supplies, is one 


ot three Cleveland business men who have 


American 
give up their private 


+1 
eX Denses. 


volunteered to 
Red Cross in Fr 

all their own 
War Council 


men of high 


utives for the 


Chey will interests and pay 
service. The 
recently notified of the urgent need for 
executive ability to take charge of the large warehouses in 
France. Mr. will have charge of a branch district 
vare covering a certain section of the front, which will 
»e supplied from the Paris 


le nev Red Cross 


Was 


( Blossom 
1 
house 


central warehouse in 


ACTORY ADDITIONS 
Mich., 


Leona Tractor Co., Kalamazoo, 


will build a factory, 
150 x 350 feet. 
Chesapeake Iron Works 
iddition, 40 x 210 feet. 
Buffalo Forge Co., Buffalo, 
to its plant, 50 x 152 feet. 
Sidney Tool Co., 


machine shop, 


Baltimore, Md., is building an 


N. Y., is building an addition 


Sidney, Ohio, has arranged to build a 
50 x 150 feet. 
The Bradford Supplv Co., 
story machine 
The Allen 


story 


Robinson, Ill, will build a one- 
shop, 40 x 60 feet. 

Iron & Steel Co., 
addition, 35 x 8&4 feet. 


Philadelphia, will build a one- 
The City Brass Foundry 
story addition, 40 x 60 feet. 
The Universal Machine Co., 
ing two additions to its plant. 
-uther Stivers, president of the People’s 
house Co., Lexington, Ky., 


Co., Cleveland, is building a one- 


Bowling Green, Ohio, is build- 


Tobacco Ware- 
states that his company will build 
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Inches Lasting Power 


260 hides to make this 7 2- 


It required the carefully selected centers of 


inch “DUXBAK” Leather Belt 104 feet long. 


A large Cement Mill requires a belt of this 
conditions in such service demand a belt of “ 


gigantic size, and the severe 


DUXBAK” qualifications — 


waterproof, steamproof, oilproof, acid-fume proof, maximum in strength, 


efficient in transmission and long-lived. 


‘‘DUXBAK’”’ Waterproof Leather 


Belting solves 


power problems in any climate, in any service. 


B Atlanta, G 
Boston .... 
BELTIN Chicago... 


TRADE MARK 


Dallas, Te 


Kansas C 
Memphis, 
New Orle 
Philadelphi 
Pittsburgh 

Salt Lake 
Tanners Seattle 


Belt Manufacturers St. Louis 


Cleveland ..... 


42 Ferry Street, New York City 
...128 W. Kinzie St. 
...777 Rockwell Ave. 

x., The Texas Chas. A. Schieren Co., Inc., 
205 So. Market St. 
.1752 Arapahoe St. 
: Congress St., West 


ity a . ..1324 West 12th St. 
Tenn.... 
ans, La ese 404-406 Canal St. 
337 2nd Ave. 

City. West 2nd South St. 
305 First Ave., South 


Oak Leather Tanneries, Bristol, Tenn. 
F.C.-101 


When writ 


ing to Advertisers please mention MILL SUPPLIBS. 
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a large warehouse as soon as plans have been completed. 
Estimated cost, $30,000. 

General Tire & Rubber Co., Akron, Ohio. 
one-story addition to its plant. 

The Cochran Brass Foundry, York, Pa 
tract for an extension to its plant. 

Doran Brothers Machine Co., Seattle. Wash. 
addition to its plant to cost $15,000. 


is building a 
has awarded con- 


will build an 


Cooley Manufacturing Co., Seattle, Wash.. plans to erect a 
brass foundry at 22d avenue, South. 

The Adams Co., Dubuque, Iowa, manufacturer 
is building an addition to its plant 

United Color & Pigment Co.. Newark, N. J., 
one-story power plant, 46 x 90 feet. 

The Willys-Overland Co., will erect an 
at Elyria, Ohio, at a cost of $69,000. 

The Spencer Wire Co., Worcester, has 
ot a two-story addition, 51x 60 feet. 

United States Lens Co.. Geneva, N. Y.., 
addition to its plant, to be 65 x 180 feet. 

Murray Iron Works Co., Burlington, Towa. has started work 
on a three-story addition, 77 x 105 feet. 

Niles Forge & Machine Shop, Niles, Ohio. h; 
contract for a machine shop, 40 x 80 feet. 

rhe Richmond Foundry & Manufacturing Co.. Ric 
Va.. is building an addition to its foundry. 

The Ampere Supply Co., Newark, N J.. has awarded 


of hardware, 
is building a 
addition to its plant 
begun the erection 


is taking bids on an 


hmond, 


con 
tract tor the erection of a foundry addition 
Tioga Machine Co., 23d and Ontario streets, Philad lelphia, 
is building a two-story addition, 106 110 feet 
\. P. Schaner, Cleveland, will erect two-story pattern 


4 
works at 3338 Payne avenue, to be 60 x 170 feet. 
The Motorship Construction Co., Vancouver, Wash... is 
x 150 feet 

Union Seed & Fertilizer Co.. New Orleans. | 
$125,000 for an addition to its sulphurie acid plat 

W. H. Stewart, Delavan. Wis., is building a machine shop 
a cost of $15,000 


building an addition to its plant, 75 


Will spend 


and warehouse, 70 x 100 feet. at 
Contract has been awarded by the Pratt & Cady Co.. Hart- 

tord, Conn., for a thre e-story addition, 35x 100 feet 
Standard Brass Co.. New London, Conn... will build an 


iddition, 65x 76 feet. and a boiler house, 29 x 42 feet 


The Dexter Cement Co., Nazareth. Pa.. will build 
sive addition to its plant. Estimated cost. $200,000. 

itconomy Paper Products Co., West Allis, Wis. is pl 
to erect a three story brick factory at a cost ot $50.000 

Spring tic Id Metallic ¢ asket Co., Springtield, Ohio, is build 
ing a three-story addition, 80 x 190 feet, to cost $20,000 

Che Willys-Morrow Co;, Elmira, N.. ¥ 


will build 
story nickel plating building, 90 x 150 f¢ 


id a two 

et, to cost $40,000. 
Harrison Safety Boiler Works, 17th street and \lleghen \ 

avenue, Philadelphia, is building an extension to its plant 
| 


J. K. Meyer Tire Duck rw Newark, N. J., has awarded 
contract for a two-story addition to its plant, 30 x 40 


feet. 
lhe Moore & Scott Iron Works, Oakland. Cal.. will build a 
one-story steel and wood machine shop at a cost of $65,000 
The Springfield Aircraft Corporation, Springtield, Mass., 
is building an extensive addition. Estimated cost, $50,000. 
Columbus Crystal Co., Newark N. J., has had plans pre- 
pared tor the erection of a one-story addition, 50 x 185 feet 
Noble Engine Works, Lansing. Mich.. has had plans pre 
pared for the erection of a one-story addition to its factory. 
Keystone Bronze Co., Pittsburgh. has purchased property 
on 39th street, and will build an addition to its plant at once 
The American Phosphorus Co,, Cly, Pa., has ey an 
acre of land adjoining its plant and will erect a large addition 
American Radiator Co., Buffalo, N. Y.. has had plans pre- 
pared for a one-story addition to its foundry, 120 x 200 feet 
The H. W. Johns-Manville Co., Manville, N. J.. plans to 
build a three-story addition, 50 x 150 feet. at a cost of $100,000 
_ Reading Chain Block Co. Reading, Pa., is building an addi- 
tion to its plant to cost $25,000. F. H. Howard is president 
The Goodyear Tire & Rubber Co., 123 Washington street. 
Newark, N. J., plans to build a fiv e-story factory, 100 x 250 
reet. 


G. N. Cushman, 815 West University avenue, Champaign, 
Ill., tool manufacturer, will build an extensive addition to his 
lant. 


— HULL 


The Irvington Manufacturing Co., Coit street, Irvington, 
N. J., manutacturer of tools, will build a one-story brick 
addition. 

Frasse & Co., Inc., Hartford, Conn., has awarded con- 
tract for the erection of a one-story addition to its steel 
plant. 

Biddeford Motor Mart, Biddeford, Me., has awarded con- 
tract for the erection of a one and two-story garage, to cost 
$25,000. 

Contract has been awarded by the Lida Shoe Co., Maison- 
neuve, Que., for the erection of a new brick factory to cost 
$50,000. 

The Cleveland Worsted Mills, 5932 Broadway, Cleveland, 
has awarded contract for an addition to its plant at Cam- 
den, N. j. 

The Fairmount Foundry Co.. Woonsocket, R. I.. has 
awarded contract for the erection of a one-story foundry, 
70x85 feet. 

Midlothian Oil & Gin Co., Midlothian, Texas, is planning 
to rebuild its cotton gin recently destroyed by fire. Estimated 
cost, $16,000. 

Crown Cork & Seal Co., 1511 Gilford avenue, Baltimore, 
Md., will build an addition to its power plant at Highland- 
town, Md. 

Vulcan Tron Works, Wilkes-Barre, Pa., manufacturer of 
machine parts, has awarded contract for a one-story addition, 
30 x 100 feet. 

Eastern Machine Screw Co.. New Haven, Conn., has 
awarded contract for a one-story brick and concrete addition, 
30 x 105 feet. 

The Peerless Tube Co., Locust avenue, Bloomfield, N. J., 
manufacturer of collapsible tubes, plans to build a one- 
story addition. 

Van Brunt M anufacturing Co., Horicon, Wis., owned by 
the Deere & Co. interests, is building a three-story addition, 
60 x 120 feet. 

The Sheldon Axle & Spring Co., Conyngham avenue, 
WilkesBarre, Pa.. is planning to erect a two-story extension, 
60 x 200 feet. 

Gile Marine Engine Co., 50 Foster street. Somerville, Mass., 
has awarded contract for the erection of a one-story machine 
shop, 60x 100 feet 

The Blake & Knowles Works a the Worthington Pump & 
Machinery Corporation, Cambridge. Mass., is building several 
plant additions. 

The Pacific Machine & M:; anufacturing Co., 1426 Railroad 
avenue, is planning the erection of a new machine shop at a 
cost of $20,000 

The Zenith Furnace Co., 58th avenue, West. Duluth, Minn., 
plans to build a machine shop and storage building. Es- 
timated cost $50,000. 

The Everlasting Valve Co., West Side avenue, Jersey City, 
N. J.. is planning to erect an addition to its machine shop. 
Estimated cost, $15,000. 

The Fairbanks Fibre Box Co., Middtetown, Ohio, is build- 
ing a one-story addition. F. L. Sutton, Louis Building, Day- 
ton, is the architect. 

Manufacturers Oil & Grease Co., Cleveland, Ohio, with 
otfices at 608 Century Building, will build a $25,000 factory 
on Walworth avenue. 

The Eastern Wisconsin Electric Co., Sheboygan, Wis., will 
build an addition to its boiler house and steam generating 
plant at Fond du Lac. 

Elderfield Hartshorn Hardware Co., Niagara Falls, N. Y., 
is building a one and two-story tin shop and warehouse at an 
estimated cost of $25,000. 


Cousins & Son baiber Works, Buffalo, N. Y.. manufacturer 
of stacks, boilers and tanks, is planning to erect a new one- 
story addition, 80 x 120 feet. 

Dunbar Auto Body Co., Philadelphia, has had plans pre- 
pared for the erection of a four-story addition to its plant at 
37th and Market streets. . 

The Superior Iron Works, Superior, Wis., has started work 
on a new brick foundry 65 x 100 feet, which will treble the 
capacity of its present plant. 

The Canada Screw Co., 334 Wellington street, Hamilton, 
Ont., has awarded contract for the erection of an addition to 
its factory, to cost $100,000. 

The Standard Oil Co., 20 Broadway, New York City, has 
awarded contract to the H. D. Best Co., 52 Vanderbilt avenue, 
New York City, for the erection of a five-story reinforced 
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LAMP 


Saves Time and Money 


IGUARD 


THE KEY | § TO SAFETY 


is the 


LOXON LAMP GUARDS save time and 
money by absolutely preventing waste and loss 
due to broken and stolen lamp globes. When 
LOXONS are installed throughout a plant the 
expense and annoyance of constant lamp re- 
newals cease. Locks securely over the lamp 


and 


Prevents Loss from 
Theft and Breakage 


It is easy to demonstrate 
the economy of LOXON 
equipment and as a _ result 
LOXON dealers are reaping a 
harvest of profitable business. 
LOXON is made for both 
Tungsten and Carbon lamps 
and is sold'at an attractive 
price. Let us send you a free 
sample and explain in detail 
our dealers’ terms. 


McGILL MFG. CO. 


53 Elm Street Valparaiso, Ind. 


S 
and 

tronges 

hanger ever made. 


@Note the ball ana 


socket joint. 


@Hanger can swine in 
any direction. 

@Not necessary to re- 
move hanger to raise 
or lower pipe. 


Write for 
*‘Our Silent Salesman’’ 


Philadelphia, Pa. 


SHAFT HANGERS 


combine great strength with symmetrical design, ease 
of installation and interchangeable bearings. 


The Bond line of Hangers includes the celebrated Patent 
Universal Drop Hangers, Post Hangers, Bracket Hangers and 
Pillow Blocks, with ring oiling, wick oiling and grease bearings; 
Hangers adjustable with CASE HARDENED STEEL SET 
SCREWS. 


Bond Hangers combine all the features of good construc- 
tion which appeals to the Millwright, easy to erect, easy to 
align and most important of all, easy to RE-ALIGN. Bond 
Transmission has been adopted as a shop standard in a number 
of the largest plants in the principal industrial centers through- 
out the world. 


We make a full line of Power Transmitting equipment, 
including a number of Specialties which have patented features 
making them desirable and profitable for the dealer to handle. 
If by any chance there is not a Bond Dealer in your community 
it would pay you to investigate our agency proposition. 


Details upon Request. 


BOND FOUNDRY & MACHINE CO. 
MANHEIM, Lancaster Co., Pa. 


ASSOCIATED COMPANIES: 
Charles Bond Company, Philadelphia, Pa. 
hristiana Machine Company, Christiana, Pa. 
J. & G. Rich Company, Philadelphia, Pa. 
Canadian Bond Hanger & Coupling Co., Limited, Alexandria, Ontario. 
Bond Engineering Works, Limited, Toronto, Canada. 


Our Specialties are sold to Jobbers only 


Hanna “Ball Joint” 
Pipe Hanger 


The Penn Engineering Co. \ 


= 
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concrete storage warehouse, 60 x 207 feet. Estimated cost. 
$100.000. 

The Parkersburg Machine Co., Parkersburg, W. Va., has 
awarded contract for the erection of a two-story addition to 
its machine shop, 40 x 60 feet. 

Che Williams Foundry & Machine Co., Akron. Ohio, has 
awarded contract to Clement & Johnson, Akron, for the erec- 
tion of a foundry to cost $75,000. 

The Automatic Sprinkler Co., Britain street. Youngstown, 
Ohio, has purchased a one-acre site and plans to erect an ad- 
dition to its plant to cost 350,000. 

New York Shipbuilding Corporation, Camden. N. i ee 
build a one-story addition to its machine shop, 134 x 140 
and an addition to its fore shop 

The Minneapolis Steel & Machine ry 


will 


Minneapolis, 
rded contract for a machine shop and ware- 
1S¢ Estimated cost, $115,000. 


n Boiler & Structural Works, Appleton, Wis., will 


spend about $40,000 in the erection and equipment of a one 
story shop addition, 100 x 150 feet 
yde & Co., 2130 East York street, Philadelphia, 
n of machinery and parts, will build a one-story 
bt to its machine shop 
vstone Steel & Wire Co., South Bartonville, Il.. has 
iwarded contract for a two-story work shop to cost $35.000 
\W. H. Sommer is general superintendent 
I Continental Avenue Garage Co., Southside Queens 
ird, New York City, has completed plans tor the ere¢ 
1 one-story gar: to cost $20,000. 
he Timken Roller Bearing Co., Canton. Ohio. has pur 
chase site adjoining its plant for an addition to its steel 
mill, and to provide for further expansion 
Phe G. H. Scott Machine Co., Cleveland, has started work 
on the erection of a new one-story plant, 60 x 166 treet, which 
will doube the capacity of its present plant 
F, H. Lovell Ci \rlington, N. J., manufacturer of brass 
goods is awarded contract for the erection of a two-story 
ad to its plant, at a cost of $35,000 


Link Belt Co., Nicetown. Philadelphia, manufacturer 
ting and conveying machinery, will make alterations 
and improvements to its plant to cost $20.000. 


Bb. F. Sturtevant Co., Damon street. Hyde Park, 


Boston, 
Mass., manufacturer of blower engines, has had plans pre 
pared for the erection oft an addition to its plant 

Contract has been awarded by the Edgewater Steel C 
Edgewater Station, Oakmont, P. O.. Pa.. for the erection 


factory extension. Estimated cost. $100.000. 


ot 


Plans have been prepared by the Simmons Machine Co., 
Broadway, Albany, N.Y., for the erection of a one-story 
extension, 120 x 120 feet. to cost about $20,000. 

The Federal Motor Truck Co., Leavitt street and Campbell 
avenue, Detroit, Mich., has awarded contract for the erection 
of a one and two-story addition to its factory 

The Gasoline Engine Equipment Co., 390 \W ebster avenue, 
Astoria, L. I., manufacturer of gasoline engines, is planning 
the erection of a one-story addition, 30 x 35 feet. 

Westinghouse Electric & Manufacturing Co., East Pitts- 
burgh, Pa., will erect a $50,000 foundry. Prack & 


Perrine, 
Keystone Building, Pittsburgh. are the architects 


The C. H. Wheeler Manufacturing Co.. E rhteenth and 
Lehigh avenues, Philadelphia, manufacturer of pumps, is 
building a two-story addition to its machine shop. 

The Scranton Foundry & Engine Co., 5 Nassau street, New 
York City, manufacturer of marine engines and shafting, i 
building a two-story machine shop at Scranton, Pa. 


| he 


‘ulsometer Steam Pump Co., Irvington, N. i 
completed plans for the erection of a one-story 
50 x 50 feet, to cost $60,000. W. J. Berow 


has 
addition, 
1s secretary. 
The Brown Instrument Co.. Phil idelphia, has awarded con- 
tract to R. C. Ballinger & Co. for the erection of an extensive 
addition to its plant at Wayne and Roberts avenues 
The National Air Cell Covering Co., Henderson street, 
Jersey City, N.J., is planning to erect a one story addition, 
60 x 300 feet, to be of re-entorced concrete 
The Williams Cable Excelsior Wire Manufacturing Co.. 88 
Ainslee street, Brooklyn, N. Y.. has had plans prepared for 
alterations and improvements to its plant to cost $16,000, 


construction. 


The W. F. Meyers Machine Co., Inc.. Hamilton street, 
Long Island City, N. Y., manufacturer of diamond saws and 
stone-cutting machinery, will build a two-story addition. 


Contract has been awarded to the Price Construction Ge. 
Baltimore, Md., for the erection of marine barracks at the 
Philadelphia Navy Yards, Philadelphia, at a cost of $227,000. 


P. H. Secord & Son, 133 Nelson street, Brantford, Ont., 
has been awarded general contract for the erection of an 
addition to the plant of the Frost Wire Fence Co., Hamilton, 
Ont. 

The Arneson Foundry Co., Kenosha, Wis., is planning the 
erection of an addition to its plant. The company manufac- 
tures brass and iron castings and specializes in heavy brass 
work 

Burdicke & Son, Hamilton and Mosher streets. Albany, 
.. ¥Y., operating a sheet metal works, have had plans pre- 
pared for the erection of a four-story addition to cost about 


S50,000, 


The Hydraulic Pressed Steel Co.. Cleveland, will enlarge 


its plant by the erection of an addition, 80 x 625 feet. 

The Sioux City Welding & Machine Co., Sioux City. Iowa, 
has awarded contract for the erection of a factorv to be con- 
structed at West 7th and Pearls streets. Estimated cost, 
$30,000. 


The Davis Brake Beam Co., Morrellville. Johnstown, Pa., 
has purchased a tract of land adjoining its plant and will 
build an addition to double its output. George W. Fox. sec- 
retary 

Che A. W. Wheaton Brass Works, 157 New Jersey Railroad 
avenue, Newark, N.J.. specializing in the manutacture of 
builders’ hardware, will erect a new one-story brass foundry, 
32 x 50 feet 

The Bullis Manufacturing Co., 1122 South 12th street. 
St. Louis, Mo., manufacturer of corrugated paper, has pur- 
chased a site adjoining its plant and will build an addition, 
to cost $100,000. 

Phe Athol Manufacturing Co., Athol, Mass.. manufacturer 
of artificial leather and rubber goods, has awarded contract 
for a two-story addition, 40 x 140 feet, and a brick addition, 
30 x 120 feet. 

The Simplex Automobile Co., New Brunswick, N. nas 
awarded contract to Westinghouse, Church, Kerr & Co.. New 
York City, for the erection of an extensive addition to its 
aluminum foundry. 

Haines, Jones & Cadbury. Ridge avenue. Philadelphia, 
manufacturer of plumbers’ supplies and steam fittings. is 
building several additions to its plant at Twelfth and Spring 
Garden streets. 


The Blue Valley Creamery Co.. Chicago, has purchased 
the plant of the Ohio Dairy Co.. Columbus. Ohio, and is plan- 
ning to erect a new building to cost $50,000. The company 
will require refrigerating equipment. 


The Beaver Board Companies, Buffalo, N. Y.. are building 
a four-story reinforced concrete addition, 40 x 80 feet, to its 
plant at Beaver Road and the New York Central Railroad. 
William F. MacGlashan is president. 

Western Rope & Manufacturing Co., 325 Robinson Build- 
ing, Tulsa, Okla., has awarded contract for a series of shop 
additions for building gas engines and boilers. Estimated 
cost, $25,000. J. K. Bradley is works manager. 

The Gillette Rubber Co., Eau Claire, Wis.. which recently 
completed its new plant, is building a boiler and transformer 
house, 65 x 81 feet, with a concrete stack, 175 feet high. R. B. 
Gillette is vice-president and general manager. 

The Willard Storage Battery Co., 274 East 131st street. 
Cleveland, has awarded contract for the erection of a one- 
story addition to its plant. Estimated cost. $30.000. Wie. 
Willard is vice-president and general manager. 

The Star Machinery Co., Seattle. Wash. manufacturer of 
rebuilt machinery and saw and shinele mill equipment, is 
planning to erect a two-story concrete addition, 120 x 148 
feet, to be used as a machine shop and sales room. 


Monarch Blower Co., Troy, N. Y., manufacturer of blowers, 
has been acquired by the Climax Smoke Preventor Co., Bos- 
ton. The new owners contemplate increasing the capacity of 
the present plant. B. L. Ames is general manager. 

The American Grinder Manufacturing Co., Milwaukee. Wis., 
manufacturer of tool grinders, has awarded contract to the 
Coddington Engineering Co., North Milwaukee, Wis., for 
the erection of a two-story shop addition, 85 x 121 feet, to cost 
$35,000. L. E. Bertane is vice-president and secretary. 


RE 


i | . 
= | | 
= 
= | 
= | 
= | 
| = 
= | 
| 
: 

: | 
: 
3 
hou 
i i 
| 
j 
& 
| 
| 
| 
3 
i 
= 
| 
rd | 
= 
| 
= 


BEVEL 
WORM 
MORTISE WHEELS 


WITH CUT OR MACHINE MOLDED TEETH 


MITER 


Made of Cast, Iron 


Steel Forgings, 


We have the most complete 
line of gear preparations and 
patterns in the country. 


Let us quote you prices. 


H.W. CALDWELL & SON CO. | 


17th Street and Western Avenue 
50 Church St., New York 71! Main St., Dallas, Te 


Mr. Mill Supply Dealer: 


The belting consumers in 
your territory are looking for 
a belt to take the place of 
leather belt. 


V B Belting 


will satisfactorily replace 
leather on most drives 


Selling to the consumer 
at from 30 to 60 per cent 
lower than leather. 


Agencies open in some 
Desirable territories. Write 


Unaint ) Taviiln OD it} Nia 
‘‘V-B"’ (Victor Balata) Belt 
Mfgrs. of ‘WHITE SEAL’’ ‘‘AMPERE"”’ and 
“SPECIAL” Grade Canvas Stitched Belting 
Main Sales Office: 38 Murray Street, New York, N.Y. 
BOSTON CINCINNATI. CHICAGO FACTORY 
87 High St. 21% E.2ndSt 167N. Market St. Easton, Pa. 


The Big 


STEWART HANDY WORKER 


The most practical and efficient combined tool extant. 


It comprises a substantial steel-faced vise c2ening to 


4\4. inches, steel pipe vise up to |'4 inch p:pe; good, 


sturdy anvil; two speed drill press; corundum grinding 
wheel and cutting hardie. 


Weighs boxed 90 pounds 


LIST $14.00 


Write for special Circular 


Chicago Flexible Shaft Co. 


12th St. and Central Ave., Chicago 
New York Office, 16-18 Reade St. 


Ds 
“VULCAN” and “AGRIPPA” 
TOOLS 


are endorsed by 


The Williams’ Guaranty 


No one can offer you an 
equivalent in quality, out- 
put and demand 


JH.WILLIAMS & CO, 
THE WRENCH PEOPLE 
42 WIGHNADS STAKE BROOKITS. SY 


When writing to Advertisers please mention MILL SUPPLIES. 
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NEW FACTORIES 

Kahn & Feldman, Parkersburg, W. Va., will build a silk 
mill to cost $200,000, 
Motor Co., Lancaster, Pa., has broken ground for 
the erection of a new plant. 

The Norton Iron Works, Ashland, Ohio, is building a new 
plant to manufacture wire cloth. 

North American Fluorspar & Lead Co.. 
vill spend $100,000 for a new mill. 

North American Fluorspar & Lead Co., 
Ing anew plant at a cost of $75,000. 
. Macon, Ga., recently purchased a large 
site and is planning to erect a new plant. 
Casket Co.. Santa Monica. Calif.. 
a hew plant at an estimated cost of $300,000. 
_ Goodyear Metallic Rubber Shoe Co., Naugatuck, 
las awarded contract for a three-story factory. 


he Universal Tool Co.. Los Angeles, Calif. 


plant tor the 


Re 


Smithland, Ky., 


Smithland, Ky., 


Mason Canning ( 


) 
Pacific Glass is building 


Conn.., 


) : is building a 
manutacture of an adjustable wrench. 
D 541 West street, New York ( ‘ty, plans to erect 
tor the manufacture of plumbers’ supplies. 

The Fireplace Hot Water Heater Co., El Paso, Texas. will 
erect a new plant for the manufacture of its product 

Che 
will build < 

E. M. Bun nell, Gary, Ind., has awarded contract for the 


erection of a three-story garage and sales building, to cost 
$40,000. 


S. 


i factory 


fee Co., 15th and Cascade streets, Erie. Pa.. 
extensive plant. Estimated cost, $2,000,000. 


lhe Pipe Machinery Co., 4907 Mead avenue. Cleveland, is 
planning to build a one- story factory, at an estimated cost of 
$25,000 i 

American Filter Co., Vancouver, B. C.. is planning to build 
a factory for the manuf: icture of mining filter machinery and 
filter presses. 

National Paper Products 
a new paper mill, at a cost of 
Is secretary. 


Stockton, Cal., is building 
$1,000,000. J. B. Zellerbach 


rhe Spang Co., Butler, Pa.. manufacturer of oil well sup- 
plies, has purchased a site on Etna street, and plans to erect 
a new factory. 

Harrow Tractor Co., St. Clair, Mich., is planning to erect 
a plant for the manufacture of tractors. The structure will 
be 60 x 100 feet. 

The Royal Equipment Co., 


general contract for the e1 
feet, to cost $50,000. 


Baker W hite Pine Lumber Co., Baker, Ore., contemplates 
the construction of a sawmill to cost $175,000, to have a daily 
capacity of 160,000 feet. ; 

The Plant Rubber & Asbestos Works. San Francisco, Cal., 

of 


has awarded contract for the erection a three-story fac- 
tory, to cost $50,000. 


. Stratford, Conn., has awarded 
tion ot a one-story plant, 90 x 180 


Bunte Brothers, Chicago, candy makers, have purchased 
two seven-acre sites on which they plan to erect an extensive 
plant to cost $1,500,000. 

Libby, McNeil & Libby, U.S. Yards, Chicago, plan to build 
a one-story box factory, 150 x 250 feet, at Waupun, Wis., at 
an estimated cost of $100,000. 

Gray Marine Motor Co., Bridgewater, N. S., Canada. is 
arranging to build a plant for the manufacture of engines, 
boilers and machinery. 

A. J. Woolsey, Oakland, Cal., has leased 25 acres of land 
on the water front and will erect a shipbuilding plant as soon 
as plans have been completed. 


: Toledo Plate & Window Glass Co., Cleveland, will build 
factory on St. Clair avenue, N. E., to cost $150,000. 
L. Heeter is general manager. 

Che Apex Electric Manufz acturing Co., ¢ ‘hicago, has awarded 
contract for the erection of a one-story 
$30,000. J. L. Nilson is president. 


George 


factory to cost 


_ Rubel Brothers, Inc., Glenmore avenue, B rooklyn, N. Y., 
is building a new one and two- story ice manufacturing plant, 
100 x 200 feet. at a cost of $75,000. 

The G. M. Davis Regulator Co., Chicago, manufacturer of 
valves. has purchased a site, 120 x 300 feet, on which it will 
erect a one-story plant, to cost $75,000. 

_ The Comeau Shipbuilding Co., Ltd., Comeauville, N. S., 
is planning to erect a shipbuilding plant to cost $100,000. E. 
L. Comeau is secretary and treasurer. 


The Improved Valveless Pump Co., Los Angeles, Cal., 
recently organized, is planning to build a plant at 316 East 3d 
street. F. Ambrose is manager. 

The Keith Railway Equipment Co., 
build a one-story factory, 85 x 200 feet. 
Gas Building, Chicago. is the architect. 

The United Rubber M:z anufacturing & Reclaiming Co., 495 
Yonge street, Toronto, Ont., is making arrangements for the 
erection of a factory at Whitby, Ont. 

The Premier Engine Works, Portland, Ore., recently in- 
corporated with $200,000 capital stock, is planning to build 
a plant for the mi anufacture of mz achinery. 

Laurel Automobile Co.. Anderson, Ind., recently incor- 
porated, has purchased site of land and will build a plant 
for the manufacture of overhead valves. 


Hammond, Ind., will 
D. Chase, Peoples 


Essick Construction Co., Philadelphia, is taking bids on 
a new plant, 297 x 614 feet. to be erected on Hog Island for 
the International Shipbuilding Corporation. 

Wilckes. Martin, Wilckes & Co., 135 William street. New 
York City, manufacturer of lampblack, has awarded contract 
for the erection of a factory at Camden, N. J. 

American Wire Fabries Co.. 208 South La Salle street. Chi- 
cago, is having plans prepared for the erection of a plant to 
be built at Blue Island, Il., at a cost of $200,000. 

The Durbin Automatic Train Connector Co., Pontiac Build- 
ing, St. Louis, Mo., has acquired a site in East St. Louis, IL, 
where it will equip a plant at a cost of $150,000. 

The Sound Paper Co., Seattle, Wash., is planning to pur- 
chase a site on Everett and Lake Washington street, and 
will build a paper mill. Estimated cost, $6,000,000. 

The Liquid Air Co., 1 Ernest street, Montreal, Que.. is 
having ~~ prepared for the erection of an acetylene plant 
to be erected at Dartmouth, N.S., at a cost of $50,000. 

The Gorham Manufacturing Co., East Providence, R. I., 
has awarded contract for the building of an ammunition plant. 
Estimated cost, $150,000. E. Holbrook is president. 

Standard Paper Co., South Illinois street. Indianapolis, Ind., 
plans to build a three-story factory at 326 East Market street. 
Estimated cost, $80,000. A. M. Rosenthal is president. 

Acorn Refining Co., 8205 Franklin avenue., Cleveland, has 
had plans prepared for the erection of a two-story factory 
at 8204 Franklin avenue, N. W. Estimated cost, $50,000. 

The Lake Erie Drydock & Mill Co., Sandusky, Ohio, re- 
cently incorporated with a capital stock of $1,600,000, has 
purchased a site and plans to erect a shipbuilding plant. 

The Porcelain Enamel & Manufacturing Co., Baltimore, 
Md., is building a plant, 120 x 319 feet, at a cost of $40,000. 
P. O. Keilholtz, 1602 Continental Building, is the architect. 

Pacific Reduction & Chemical Co., Tentino, Wash., re- 
cently incorporated with a capital stock of $500,000, plans to 
build a coal briquetting plant at an estimated cost of $60,000. 

The L. M. F. Engineering Co., Fourth avenue and Tenth 
street, College Point, L.1., manufacturer of aeroplanes, is 
building a new one-story plant, 100 x 170 feet, to cost $150,000, 

Breese Brothers, 1606 Reading Road, Cincinnati, manu- 
facturer of rooting and sheet metal goods, has awarded con- 
tract for the erection of a one-story brick factory, 40 x 200 
feet. 

The Russell Manufacturing Co., Rockfall street, Middle- 
town, Conn.. manufacturer of narrow webbing and cotton 
belts, has awarded contract for the erection of a warping 
mill. 

The Astoria Marine Iron Works, Astoria, Ore., recently 
incorporated, plans to establish a machine shop and foundry, 
90 x 110 feet, for the manufacture of ship machinery and steel 
fittings 

The Prest-O-Lite Winnipeg, Man., has awarded con- 
tract for the erection of a reinforced concrete and_ brick 
factory to be erected at St. Boniface, Man.. at a cost of 
$10,000. 

The Wagner 
porated with a 
a new plant. 
A. Wagner. 

Corkan & Hill Co.. 27 South Howard street, Baltimore, 
Md., is having plans prepared for the erection of a three- 
story packing and cold storage plant. Estimated cost, 
$200,000. 


Castings Co., Decatur; recently incor- 
capital stock of $40,000, is planning to erect 
Che incorporators include T. W. Samuels and 


Avenue, 
taken over the plant and business of 
Dresden, Ohio, manufacturer of eave troughs 


The Carmen Manufacturing Co., 76 East Ist 
Columbus, Ohio, has 
John A. Bell, 
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The PYOTT 


Steel Plate 


With an Improved 


Patented Adwustins Device 


Uniformly successful and 
Universally recommended 


for every consumer of 


power and for application 


under every local condition 


Manufacturers of and Specialists in the following: 
PULLEYS, SHEAVES, SPROCKETS, 
CAST GEARS, CUT GEARS, 
COMMERCIAL ROLLER BEARINGS 


Machinists 


YOTT PULLEYS 


Engineers — Founders 


CHICAGO, ILL. 


535 Hilliard Clutches 


Used in One Department 
of the New Departure Mig. Co., Bristol, Conn. 


Wouldn't vou Mr. Dealer, like the 
profit on such en installation? 


The Field is all around you, the Cluteh 
is absolutely dependable, the Profit 
is attractive. 

Will vou lend your selling organiza- 


tion to make the sales? 


The Hilliard Clutch & Machinery Co. 
Clutch Manufacturers Exclusively 


ELMIRA, N. Y 


MYERS FAULTLESS 


The New Myers Working Head =) 
for Shallow or Deep Well Service ai ad 

Of cos sean, 
Myers Malleable Head Pump Stand y } A 


and Pumping Jack. 


ry 


MYERS & BRO.ASHLAND, OHIO, U.S.A. 


“FAULTLESS 


F. E. Myers & Bro. 
ASHLAND, OHIO 


Ash and Pump and Hay 
Tool Works 


When writing to Advertisers please mention MILL SUPPLIES. 
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and conductor pipes, and will erect a new plant. John M. 
Armstrong is president. 

Wilson & Co., Constance and St. Joseph streets, New 
Orleans, La., has purchased a site and plans to build a new 
packing plant at an estimated cost otf $2,000,000. W. D. 
Cooper is manager. 


The W. Knight Machinery Co., St. Louis, Mo., has pur- 
chased a za on West Pine street, and will erect a modern 
and complete machine shop for the manufacture of fine 
machines and tools. 

The McLaughlin Tool Co., Camden, N. J., recently incor- 
porated with $50,000 capital stock, will erect a plant for the 
manufacture of tools. W. J. McLaughlin, 549 North 2d street, 
is one of the incorporators. 

The La Blanca Sugar Co., recently incorporated under 
the laws of Delaware with a capital stock of $500,000, plans 
to build a sugar mill near Donna, Texas. J. C. McDowell, 
Pittsburgh, Pa., is president. 

The International Harvester Co., 606 South Michigan ave- 
nue, Chicago, has awarded contract for a three-story manu- 
facturing plant to be erected at 2600 West 31st street, at an 
estimated cost of $175,000. 

The J. K. Stewart Manufacturing Co., 327 Wells street. 
Chicago, manufacturer of metal parts, has awarded contract 
for the erection of a one and two-story factory, 290 x 300 
feet Estimated cost, $150,000. 

The Alberger Pump & Condenser Co., 140 Cedar street. 
New York City, operating a plant at Newburgh, N. Y., has 
purchased an 18-acre site and plans to build a large foundry 
for the manufacture of castings 

Che Superior Tire Co., Anderson, Ind., recently 
with a capital stock of $750,000, has purchased a ten-acre 
and plans to build a new factory. W. IL. O'Bryan, 13: 
avenue, Cleveland, is vice-president. ; 

Phe Barnes Foundry & Manufacturing Co., Detroit, Mich., 
has purchased a 23-acre site and will erect a plant for the 
manufacture of gray iron castings for cylinders, pistons and 
airplane motors. C. L. Barnes is president 

Warwick Machine Co 


corporated 


Ltd... Quebec, Que., recently in- 
with a capiti il stock of $100,000, by J. E. Julien, 
S. Fleury and others, plans to build a plant in Quebec for the 
manutacture of tarm implements and threshing machines 


The Bemis Br Louis, Mo., manufacturer 
ge conti plant at Brooklyn, 
iN. ¥ ye tw re-intorced concrete 
tion. a “stimated cost. S300.000 
‘ | o., Milwaukee, Wis., has 
( \ cre si will spend S100.000 in the con- 
. mn and equipmet new plant Che first units will 
( sist of forge shop. 75 150 feet, ai " a one-story ma- 
( e shop, 65 100 feet George P. Pill is president 
INCREASED CAPITAL 
he Flint Found Co Klint. Mich... has reased its 
pital fron £30,000. to S50.000 
e Be rd C: Cx Be \ 1S eased its 
om Ss0.000 S100 O01 
The D. Gru Sons & Co.. ( S ease its 
stock fro OO OOO to Song ¢ 
| Ke ) o Rubbe ( Ko oO 1 
east ) il sto tre OO O00 ) 1. ( 
| apital stock of the Colonial Tron Works Co., Cleve 
land, has been increased from $10,000 to $25,000 
The Scovel Iron Stores ( San Francisco, Cal. as 
creased its capital stock from S100.000 to $250.000 
he New Haven Screw Co., New Haven, Conn.. has in 


creased its capital stock from $100,000 to $150,000 

Phe Willard F. Meers Machine Co., New York City, has 
increased its capital stock from $100,000 to $150,000 

The Shotwell Pump & Tank Co., Indianapolis. Ind.. has 
increased its capital stock from S60,000 to $100,000 

The United States Malleable Iron Co., Toledo. Ohio, has 
increased its capital stock from $250,000 to $350,000. 

Buckeye Iron & Brass Works, Dayton, Ohio, announces 
an increase in capital stock from $75,000 to $200,000. 

The capital stock of the Liberty Foundries Co., East Rock- 
ford, Ill., has been increased from $5,000 to $25,000. 

The capital stock of the Cleveland Hardware Co., Cleve- 
land, ha been increased from $2,000,000 to $5,000,000. 


Eclipse Interchangeable Counterbore Co., Detroit, Mich., 


IPPLUES 


has increased its capital stock from $25,000 to $75,000. 

The capital stock of the Continental File Corporation, An- 
derson, Ind., has been increased from $25,000 to $100,000. 

The capital stock of the Central Machine & Tool Co., 
Toledo, Ohio, has been increased from $50,000 to $100,000. 

The J. C. Callery Engineering Co., Columbus, Ohio, an- 
nounces an increase in its capital from $125,000 to $350,000. 

The Youngstown Steel Car Co., Youngstown, Ohio, an- 
nounces an increase in capital stock from $100,000 to 
$250,000. 

The Himoff Machine Co., 50 Church street, New York 
City, has increased its capitalization from $100,000 to 

$250,000. 

Young High Velocity Carburetor Co., Charlevoix, Mich., 
announces an increase in capital stock from $250,000 to 
$2,500,000. 

The D. & B. Pump & Supply Co., 2625 Humboldt street, 
Los Angeles, Cal., has increased its capital stock from $70,000 
to $250,000. 

The Shawinigan Electro Products Co., Lexington Street 
Building, Baltimore, Md., has increased its capital stock from 
$500,000 to $750,000. 

The Warsaw-Wilkinson Warsaw, N. Y., manufacturer 
of agricultural implements, has increased its capital stock 
from $100,000 to $200,000. 

The Choctaw Portland Cement Co., Hartshorne, Okla., will 
increase its capital stock from $750,000 to $1,250,000, and will 
increase the capacity of its plant. 

The N. O. Nelson Manufacturing Co., St. Louis, Mo., will 
hoid a meeting on December 31 to consider an increase in its 
capitalization from $1,500,000 to $2,500,000. 

The Western Electrical Instrument Co., Newark, N. J., 
manufacturer of electrical measuring instruments, announces 
an increase in capital stock from $500,000 to $1,000,000. 

The H. M. Reynolds Asphalt Shingle Co., Grand Rapids, 
Mich., has increased its capitalization from $70,000 to $400,000, 
and has changed its name to the H. M. Reynolds Shingle Co. 

The capital stock of the Universal Pure Air Pump Co.. 
Chicago, has been increased from $10,000 to $25,000, and the 
name of the firm changed to the Sampstone Manufacturing 
Ce. 

The Regina Co., Cherry street, Rahway , N. J., manufacturer 
of vacuum cleaners, has increased its capital stock from 
$300,000 to $800,000, and plans to build an extension to its 
The Western Electric Chemical Co., Pittsburg, Cal., has 
creased its capitalization from $2,500,000 to $5,000,000, and 
will build large additions to its plant. M. Fleishhacker is 


president, 

The Mount Olive Manutfac turing Co., Mount Olive, N. C 
manufacturer of boxes and box shooks, has increased its 
Cal ital stock from Sl( 00 to $20,000, and is planning to erect 
an addition to its plant ; 

Che Kent-Owens Machine Co.. Toledo, Ohio, has increased 
its capital stock from $500,000 to $1,000,000. W. S. Wal- 


i ge. president, states that the increase was occasioned by 
he increased volume of business 

Che Ohio Wire Goods Manutacturing Co., 1071 Blank 
street, Akron, Ohio, announces an increase in capital stock 


$100,000 to $500,000, and plans to build a new factory 
on Bank street and North Cass avenue 
The H. L. Hurst Manufacturing Co., Canton, Ohio. mani 
ot machines, has increased its cay 


100.000 Oo S150.000 


Phe company is planning to move 
its plant from Canton to Greenwich, Ohio. 


“lectric Works, 4000 Forest Park, St. Louis. 
Mo., manutacturer of electric fixtures. | increased its 
capital stock from $20,000 to $100,000, and will make exten- 


sive alterations and improvements to its pl: 


(he capital stock of the Turner Manufacturing Co., Port 
Wash ton, Wis., manufacturer of gas engines. tractors and 


farm machinery, has been increased from $150,000 to $250,000. 
L. M. Turner is vice-president and general manager. 

The Allen-Bradiey Co., 495 Clinton street, Milwaukee, Wis.. 
manufacturer of electric controlling devices, has increased its 
capital stock from $136,000 to $168,000, to provide for in- 
creased business. Harry L. Bradley is vice-president and 
general manager. 

The Eagle M:z anufacturing Co., Appleton, Wis., manufac- 
turer of gasoline engines, farm machinery, etc., has increased 
its capital stock from $200,000 to $500,000, and will enlarge 
its works and further develop its farm tractor manufacturing 
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VALVE 
(Especially The White Star’ Latte) 


Mr. Dealer :— 


Investigate the new Powell Double “Automatic”? Non- 
return Regulating Boiler Check Valve. 


lron body—extra heavy for 250 pounds steam working 
pressure. 

Prevents accidents—conserves property. Made in 
clobe and angle patterns, screwed or flanged ends in sizes 
3 inches to 12 inches inclusive. 

Ask your engineering friends about Powell ‘‘White Star’’ 
Valves—-then write us for quotations. 


POWELL Go. 


DEPENDABLE ENGiNEERING SPECIALTIES. 
CINCINNATI, O. 


on Powell Valves, especially the 


Interesting Boiler Valve Booklet | 
“White Star’ Valve, on request. 


OO 


CHAPMAN BALL BEARINGS finn. 


SAVE 
95% 
LUBRICATION 


SAVE 
75% 
FRICTION 


This bearing has been on the market for fifteen years and is installed in over 
3,000 factories. 

A feature of special value to dealers is the interchangeable sleeve wedge, whereby 
one housing can be made to fit shaft sizes of a range of one-half inch. A stock of 
three sizes of CHAPMAN BALL BEARINGS in one or two styles of housings, 
with an assortment of wedges, will take care of all demands from 1 9/16” to 3”. 


We wish to add to our list of agents. 


TRANSMISSION BALL BEARING COMPANY, Inc. 
1050 Military Road, BUFFALO, N, Y. 


NEW YORK: Room 101, 30 Church St. Branch Offices: PHILADELPHIA: Bourse Building 
CHAPMAN DOUBLE BALL BEARING CO., Ltd., 339-351 Sorauren Ave., TORONTO, ONT. 
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business. 


Frank Saiberlich is president and general manager. 

The Standard Steel Co., Milwaukee, Wis., has increased its 
capital stock from $30,000 to $300,000. The company recently 
purchased a 23-acre site at Lake street and Hopkins road 
and will soon start construction work on a large factory for 
the manufacture of automobile accessories. E. J. Guenther 
is president and treasurer. 


NEW INCORPORATIONS 


It is advisable in addressing new incorporations to give the names of one or 
more of the incorporators, to aid postoffice in delivery.—Editor. 


The Maryland Pipe Line Co., Ponca City, Okla., $200,000, by 
FE. W. Marland, J. S. Alcorn and A. L. Bogan. 
The New Process File Co., Newcastle, Ind., 
W. S. Crum, John W. Rodgers and A. A. Brown. 
The Pilot Tire & Rubber Co., Rochester, N. Y., 
\. L. Dunton, F. E. Brown and J. M. Johnson. 
‘he Sanitary Catch Basin Co., Indianapolis, Ind., 
by Allen Boulds, Hyman Stein and John M. Gray 
Buffalo, N. Y 


$10,000, by 
$50,000, by 
$50,000, 
The Piston Shockless Spring Co., $75,000, 
by H. E. Spangler, A. M. Suor and W. C. T. Suor. 

The Oklahoma Gas Generator Co., Oklahoma City, Okla., 
$5,000, by E. A. Wales, E. H. Carter and E. E. 

The Auto Speed Gear Manufacturing Co., Chicago, $25,000, 
by J. O. Elliott, H. B. Houck and T. K. Alexander. 

org: are Tool Co., Boston, Mass., $20,000, by Charles 
Bride, E. G. Goudey and H. W. Kenway, Newton, Mass 

The re Side Tool Co., Dayton, Ohio, $20,000, by Hugh 
Thompson, Charles H. A. Lange and Wm. A. Thompson. 

Crescent Iron Works, Elkton, Md., $100,000, to operate an 
iron foundry. Incorporators include Clement M. Egner. 

The Twin Rock Drill Co., New York City, $10,000, by C. W. 
Meier, 896 First avenue; FF. A. Brecker and A. M. Brecker. 

The G. S. Machine Tool Co., Fitchburg, Mass., $25,000, by 
Albert H. Moore, Robert D. Gould and William H. Savage. 

The Wallace Foundry Co., North Vancouver, B. C., $75,000, 
to carry on a general foundry and machine shop business. 


1 
Blake 


The Los Angeles Pump & Supply Co., Los Angeles, Cal., 
$15,000, by J. W. Harasta, Louis O. Clewett and Edward M. 
Smith. 

The Darnall Steam Sterilizer Co., 
Albert E. DeArmond, Huber A. 
braith. 

The Colman Machinery & Tool Co., New York City, 
$10,000, by W. Metkiff. F. B. Knowlton and J, Gill, 154 Nassau 
street. 


Cincinnati, $140,000, by 
Lloyd and Sayward Gal- 


Phe Crank Shaft Valve Movement Corporation, Green Bay, 
\Wis.. $300,000, to manufacture a gearless internal combustion 
engine. 

The Atlas Welding & Cutting Co., St. Louis, Mo., $20,000, 
by Q. W. Morrison, Joseph Podkomorski and Frank J. 
Bober. 

Cheeny Hammer Co., Little Falls, N. Y., 
Williams, J. V. Hamstreet and Kk. E. 


Phe Henry 
$100,000, by D. J. 
Morgan 

S. G. Barker. & Son, Inc., ebeigg gos $10,000, to deal in 
foundry supplies. Incorporators include T. M. Voyle, Scran- 
ton, Pa 

DeVogel Machine & Welding Co., Paterson, N. J., $25,000, 


| DeVogel and Robert T. Hamilton, 


by John DeVogel, L. 
Paterson. 

Middleman-MelIntire Corporation, 
manufacture machinery. Incorporators 
McIntire. 

Liberty Lock Manufacturing Co., Dover, Del., $20,000, by 
William H. Terrell, Chicago, Samuel E. Briscoe and Charles 
J]. Evans. 


Pittsburgh, $10,000, to 
include B. 


Paragon Machine Tool & Manufacturing Co., Cleveland, 
$10,000, by Norton McGiffin, E. G. Rushforth and F. W 
Treadway. 

McLaughlin Tool Co., 549 South Second street, Camden, 
N. J., $50,000, to manufacture mechanical and electrical 
machinery. 

The Handee Wrench Manufacturing Co., Wilmington, Del., 
$200,000, by A. M. Halloran, S. A. Williams and Ferris Giles, 
Wilmington. 

The J. C. Born Machine & Foundry Co., Belleville, IIl., 
$100,000, *-- John C. Born, E. W. Twenhoefel and William 
F. Born. 

Patent Vulcanite -Roofing Co., 


Dover, Del., $5,000,000, by 


WES ~~~ 


CL. Ringlinger, M. M. Clancey and Clement M. 
Wilmington. 


Enger of 
Texas Tractor & Farm Machinery Co., Amarillo, Texas, 
$10,000, by T. B. Hill, Lockney, Texas; J. R. Merriwether and 

P. F. Gruver. 

The Kinnear & Russell Plumbing & Heating Co., 
Ohio, $10,000.  Incorporators include R. E. 
R. F. Kinnear. 

International Marine Iron Works, Inc., 
$25,000, by Stephen R. McCarthy, T. M. 
ward C. Johnstone. 

_The Master Steam Boiler Skimmer Co., New York City, 
$50,000, by W. J. Bauer, T. B. Hustwick and A. W. Palmer, 
27 Cedar street. 

; The Wood-Seal Co., Montclair, N. J., 
facture automobile supplies. 
Ash and A. C. Buell. 

The Ceco System, Clarksdale, Miss., 
ture heating systems. 
and H. M. Waddell 

The Modern Autogenous Welding Co., 
$5,000, by Gustaf J. Erikson, Herbert L. 
Charles E. Sandberg. 

Saylor Tool Works, Newark, N. J., $50,000, by Harry M. 
Saylor, 328 Washington street; Frank W. Bird and Charles 
E. Patterson, Newark. 

American Standard Metal Products Co., 
$21,000,000, by F. A. Armstrong, C. L. 
M. Egner, Elkton, Md 
_The Oil Machine & Manufacturing Co., Fort Worth, Texas, 
$50,000, to manufacture certain lines of machinery.  Incor- 
porators include J. W. Carter. 

The Miller-Ulrich Machine & Tool Works, Buffalo, N. Y., 
$20,000, to manufacture tools rig machinery. Incorporators: 
C. Ulrich, A. Miller and F. Mille 

Seamless Tube Machinery Co., 
manufacture machinery. 
Hoppes, 33 Thorn street. 

The United States Piston Ring Co., 
by Emanuel P. Scheck, Newark; E 
Lewis Fisher, Jersey City. 

The Blancke Twist Drill & Tool Co., New York City, 
$500,000, by L. C. Blancke, C. Ter Meer and A. J. Talley, 6 
Mount Morris Park, West. 

The Standard Machine Brush Co., Newark, N. J., 
Incorporators include George H. Van Emburg, 462 
street, and J. D. Gladwin. 


Akron, 


Kinnear and 


Houston, Texas, 
Kennerly and Ed- 


$75,000, to manu- 
Incorporators include W. V. 


$100,000. to manufac- 
Incorporators include H. R. Bynum 


Worcester, Mass., 
MacKinnon and 


Wilmington, Del., 
Rimlinger and Clement 


Sweickley, Pa., 
Incorporators 


$10,000, to 
include Edward 


Newark, N. J., $100,000, 
I. Quinn, Arlington, and 


$20,000. 
Broad 


Indian Block Machine Corporation, Bristol, Va., $25,000, to 
manufacture machinery. Incorporators include George M. 
Turner and Richard Burson. 

The K. C. Four Drive Sales Co., Kansas City, Mo., $250,000, 
to manufacture tractors. Incorporators: B. F. Street, John 
L.. Peak and Louis M. Neale. 

The South Jersey Foundry Co., Camden, N. J., 
make cast iron pipe. Incorporators: 
K. L. Fraiser and J. F. Sutton. 

The Machinery Products Co., 
manutacture machinery specialties. 
Fowler, J. A. Carmon and C. Pond. 

Charles A. Jackson, Inc., Boston, Mass., $10,000, to manu- 
facture machinery and electrical appliances. Charles A. 
Jackson, Newton, is treasurer. 

Antrim Safety Lock Co., Worcester, Mass., $30,000. Ray- 
mond B. Fletcher, Shrewsbury, is president, and Robert W. 
Jameson, Hancock, N. H., treasurer. 

The Menasha Wire & Manufacturing Co., Menasha, Wis., 
has been incorporated to manufacture screens and devices 
and supplies for paper and pulp mills. 

The T. C. Ross Manufacturing Co., 
$25,000, to manufacture machinery. 
Ross, James Wilson and C. L. Ross. 

Pacific Car & Foundry Co., Seattle, Wash., $1,000,000. The 
officers are William Piggot, president; James F. Twohy, vice- 
president, and O. D. Colvin, treasurer. 

East Fulton Hardware, Heating & Plumbing Co., 
Rapids, Mich., $20,000, by Cornelius Van Houten, 
Grougan and Harry Vander Veen. 


$250,000, to 
Herbert J. Koehler, 


Buffalo, N. he $15,000, to 
Incorporators: F. H 


Indianapolis, Ind., 
Incorporators: T. C 


Grand 
Jennie 


The Searle Manufacturing Co., Anderson, Ind., $9,000, to 
manufacture files and tools. Incorporators: C. E. Searle, 
Frank F. Searle and Samuel H. Searle. 

Warwick Machine Co., Ltd., Quebec, Canada, $100,000, to 
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QGUPPLIES 


VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer. 


The material used in the manufacture of VOGEL closets is the best to be 
obtained. The seats are exceptionally strong and durable, the operating levers 
are of malleable iron galvanized and will not break, the valve bodies are of 
good quality brass, and the entire fixtures are tested under hydraulic pressure 
before leaving our factory. 


VOGEL PATENT FROST-PROOF CLOSETS have stood the test of zero 
weather and many thousands have been in use for years without requiring repairs. 
When repairs become necessary merely remove one valve cap in back of the 

bowl and the rod with operating parts may be = 


removed in an instant. : 


The VOGEL is the simplest and most durable frost- 
proof water closet made. The price is right. 


SOLD BY ALL JOBBERS 


Wilmington, Delaware 


= 
our Country 
needed in making wer For Pumping Hot Water, Handling Condensation 
E 1) Sell of Steam Heating Systems, Mine Pumping 


Motivick Red Stitched and General Water Supply use 
) 
Canvas Belting 
GOULDS 
ot ely required, 
——_ 


ipa eunranteed to be 


Mf - 0 MAIN OFFICE AND WORKS 
§ Co. Seneca Falls, N. Y. 


New Vork Boston Chicago Phitadeiphi 
12-198 


perfect: mat c our famous line of Fig. 1531 “Pyramid” 
spd workmanship er is fitted with = ovabl 
Orders for 1918 re- The Fig. 1678 pump is of the highest grade construction, yet | 
quirements should of the simplest possible design and embodies features not to be | 
be placed NOW. found in any other pumps. | 
| If you use pumps for any of the above services let us send | 
i you complete information and prices. 
The Hettrick The Goulds Manufacturing Company | 


TOLEDO - OHIC 


Pittsburgh 
Heary W. Olwer Bidg, 3rd Nat'l 
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manufacture agricultural implements, saws and tools. Incor- 
porators: Joseph E. Julien, Joseph A, Boule and Samuel 

Fleury. 

Magnet Metal Co., Ltd.. Winnipeg, Man., $5,000. to manu- 
facture machinery and tools. Incorporators: G. M. Larson, 
H. R. Eade and G. A. Maclean. 

The Forem Co., Providence, R. I. $15,000, to manufacture 
machinery and tools. Incorporators: Maurice W. Clarke, 
Harry M. Friedman and Joseph A. Barrett 

The Apollo Manufacturing Co.. Philadelphia, $100,000, to 
manufacture rivets, bolts and screws. Incorporators: S. A 

illiams, Ferris Giles and A. M Halloran 

\1 n Twist Drill Co., Detroit. Mich., $100,000, to 
1 ct 1 chinery ly orporators include H. 
J ind A. ()'Co ( 

The | t Ma ctu a8, go, N. ¥ 
( lfactur ers ) es porat 
H » | { ( 

J & Well ¢ St S50.000. to 
( | ( ) 

4 
1 
\ s, C: R 
\ 
\ 
{ 
A 
1 Ny 1) 
( N 1Z€ 
10] st 140th 
( Ss gene i 
O | ie | Steel ( s, Mo 
$5 Cj. \ ( | ( | | 
S ning erer 

| \ Mea ( Ind 
S104 ma ict 7 oO t 1ude 
\ Ge e | \la i | 

\ ( Cx \ t 1) S100,000. to 
re eal tors \nna 
M. Walker, Willi le ! 

o ( ) ‘tor | e, Wis., S30.( 

s IN ¢ incor tors k L. Me 
I ( Hurle 
) \Wo 1 ( OU 
\ ) i 
() 4 Pot ty ( = + 

| 1) ne re ( ) \\ \ 

: 

Co \\ ) ( Ohio 

t i¢ ) tors 
sell, A. A. K 1 \\ ews 

I \ ( | lis | OOO, te 

ta rec Ine; | 
( t ( \ 1 

) ( \la 1 ctu Or ( ( ic 

4 rufac Ine 
orators ] \. De }. G. Burns and H Lewis 

) ed Rubber ( ®. J.. $100,000. to 
manutact bber goods incorporators 1 § 
ert ni \ \. DeBo ba ne 

\dvance Brass Manufactur Co., Muskegon, Mich.. to 

make brass castings Incorpor: ‘s include Walloch Foote 
and Osca Berg \lexander G Vilson is gene nager 

Southern Equipment Co., Memphj Tenn., $25,000, to do 


general foundry and machine shop work. Incorporators: 
R. H. McWilliams, N. M. Dickson and A. W. Fisher, Jr. 
Che Perfection Machine & Tool Works, Los Angeles. Cal... 
has been organized to operate a 
works. Incorporators include G. O. Hix and Henry Garbe. 
The Gerald G. Freeman Corporation, New York 
£100,000, to manufacture hardware and tools. Inc¢ 


L. H. Ferber, 141 Broadway, G. H. 


machine shop and tool 


City, 
yrporators: 
Freeman and T, 


Mahoney. 


The Polhamus Co., Fort Wayne, Ind., $100,000, to manu- 


facture oil generators, tools and automobile accessories. The 
directors are M. J. Polhamus. Russell Polhamus and Albert 
Z. Polhamus. 

The Eureka Specialty Manufacturing Co., New York City, 
$100,000, to manufacture automobile accessories. Incor- 
porators: M. W. Richard, W. H. David and E-. M. Carlson, 
Yonkers, N. Y. 


Ucan 


\ 
Specialties Co. of Canada, Ltd.. Montreal, 
$100,000, to manufacture hardware and machinery 
Samuel W. Jacobs, Gui C. 
Louis Fitch. 


Que., 
Incor- 


porators: Papineav-Couture and 


The Welding & Supplies Co.. Ltd., 1227 Ontario s 
Fast Montreal, Que., to do general ox, actevl 
C. Roger, formerly Canadian manage of the 
Soci is 
Inc.. New York City, Sit to 
1 tu h and atuomobile supplies Inco 
D. L ian, | err and M. Ja 1519 
en 
H Spe ( I loront ( 20,000, to 
) tes furnaces itors 
; \\ \ \. Koss and Harry W ge, 12 Rich 
RR & Supply Cx | | Ol Ont., 840,000. 
) { engines, motors a | Datteries 1cOrporators: 
M. P. Vander Voort, Lawrence J Pashler, 9 Grafton avenue. 
tT. MeAve 
( st Belt r (orporati« Boston, Mass $1,000,000. 
) ( ( e plant and business of the Bos Belting 
( \' im F, | on, Quincy, is president, and Hi rman A, 
t Westo treasurer 
\ ) nt 1¢ merger of the Connecticut 
Grass Th o., to be known 
st ( Orporation. The 
‘ 


orporation, New 


vators and hoisting 
Rector street, and \ 
I} Steel Works, Ltd., Toronto. Ont., $2,000,000, to 
Nat tools, mach and implements. Incor 


ginald H. Parmenter, 85 Bay street; Samuel D. 
Fowler and Arthur J. Thomson. 


he Railway & Power Engineering Corporation Ltd., 
| nto, Ont., 550,000, to manufacture machinery 1 tools 
orporators: Frederick ( d Ruel, 
Ore Viaill \ INO I. 
‘at il Toggle Co., New York Cit . has been rporated 
Delaware t pital of $1,000,000. to n ture ma 
( ) iss g toggles Incorporators: Maurice 
Rubings 3 eodore yon 1 Fe Mert 
| ederi1 60 st waul Wis. 
a ( ols and bee undet 
tl the J rede M 1 with 
QOL plant d to 
machine tools as soon as facilities can be pro 
ce \\ n and Herbert is Manger are also ncor- 
GENERAL NEWS 
The Laughlin-Barnev Machinery Co has moved its offices 
to 481 m Arcade, Pittsburgh, Pa 
\\ 1 Lo nanutl lin machines 
1 
‘ ts 


bunting Bronze & Brass 
er the plant of the Standard 


Che Kennedy Valve Manufacturine 


e ra, N. Y., has 

opened a branch office in the Arcade Building. Seattle, Wash. 
Victor Saw Works is the n 
Saw Works, Springfield. Ma 


hacl 
hacksaw blades 


ew name of the Massachusetts 
SS., Manutacturer of “Victor” 

The Stewart Manufacturing Co., 323 Wells street, Chicago, 
manufacturer otf die castings, has changed its name to the 
kK. Stewart Spec ialty Co. 

The Dunlop Wire Wheel Corporation of America, New 
York City, has changed its firm name to the Ajax Wire 
Wheel Corporation of America. 

In addition to its district sales offices at New York, Bos- 
ton, Philadelphia, Chicago, Pittsburgh, St. Louis, Denver, 
Seattle, Dallas, San Francisco, Detroit and Atlanta, the 
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That ‘DIAMOND’ Account 


—The Line That “Makes” Dealers—— 


Every time we get a letter like the one below 
—and they come fast—we know we are on the 
right track and that there isn’t a hitch in our 
policy of a square deal for every Distributor of 
Diamond Rubber Belts, Hose, Packing, Valves, 
etc. 


Join us for bigger mutual business. We need 
you—and you need us. We specialize in close 
co-operation with our dealers. Ask us how 
and well tell you. Here's the letter: 


“We have now had the distribution of vour line for 
two years, and wish to say that your account is 
one of the most satisfactory we have had. 


We have found the Diamond line to be uniformly 
satisfactory; your belting particularly has more 
than satisfied our trade. 


In all of our dealings we have found you prompt 
and liberal. We have never made a complaint 
which was not quickly and satisfactorily adjusted. 


We have never had to call on you to replace a 
foot of your belt—a pretty good service.” 


Yours truly, 
VIRGINIA MACHINERY & WELL CO., Inc. 


Pres. and Treas. 


The Diamond Rubber Company—— 


(INCORPORATED) 


AKRON, OHIO Distributors Everywhere 
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Youngstown Sheet & Tube Co. has opened a branch in the 


Munsey Building, Washington, D. C. This office will be in 
charge of W. B. Blowers, district sales agent, assisted by 
H. E. Richardson, who has been transferred from the Phila- 
delphia office. 

Eichel & Co., Richmond, Va., sales agents for soil pipe and 
fittings, have recently opened a branch office at 806 Brown- 
Marx Building, Birmingham, Ala. 

Bridgman Brothers Co., Philadelphia, jobbers of plumbing 
and steam fitting supplies. will move into new and larger 


quarters at Thirty-first and Chestnut streets, on January 1, 
1918 


The Western Screw & Lock Nut Co., 342 Mills Building, 
— Francisco, Cal., manufacturer of screw machine produc ts 
1) 


ind lock nuts, has changed its firm name to the Drake Lock 


Nut Co 


The Spicer Manufacturing Co., South Plainfield, N. 
manufacturer of smal 


oints, h | lanut 
Corporatio! 

Phe Pac ( k & Hoist Co ( 1 rt he 
Verbank ry Go. 322 irs 3S Seattle. Was 
Chere is no rf 1 the versonnel of the ‘ nal ts 
ine ol Isiness 

Lhe ra M inutacturimg 4 i, | s moved 

to larger quarters at 1042 Ridge avenue. lere the company 

Sa Moc equipper lal et fl 
space H Hillegas is pres t oT ind H. A 
Jacobs seci iry and trea 

Phe Pittsburgh Wate Hleate ( as mo l 
its Phil elphia ot es shi s 1204 Walnut street 
J. C. Bowery, the co v's g eastern s Ss Manage 

il] make his headquarters at sO 

The N le ss ! ne Works, | t is n 
fice at 39-41 Ce dt street, N ‘ ( . in charge of 
ral \\ Richards« Phe 1 ] dles col 
ressors. Corliss s and 

Phe le is Electric Welding & Ma facturing Co., Toledo, 
Ohio talized at $100,000, has ken over the business of 
the Lewis Foundry Co.. and is planning extensive additions. 
The company will specialize in semi-steel cast head valves 
for gas, gasoline ind ] engines 

The merger is announced of the n Manutactt 
C burn, N. Y., the Seer Manufac = Co., Cleve 
the klevy Co. of Detroit, the Stahl Manufacturing ( 
Minneapolis nd the Canadian Winkle v Co. of Windsor, 

VI} company will be known as the Bowen Products Co.. 


apitalized at $2,500,000, with main othces at Auburn 
The Capital Die, Tool & Machine Co., Columbus, Ohio, 
las taken over the plant formerly operated by J. B. Hoover, 


at 819 North 4th street. The company will continue the 
manufacture of dies, gages. tools and jigs; also heat treat- 
ing furnaces. The officers are J. B. Hoover, president; R. B. 


Ralston, vice-president; H. L. Gibney, secretary and general 
manager 

The Davis-Bournonville Co., Jersey City, N. J., has taken 
over the plant and factory of the Davis Acetylene Co., Elk- 


hart, Ind. The plant will hereafter be operated under man- 
agement from Jersey City, for the manufacture of acetylene 
pressure generators for the oxyacetylene process. The Can- 


adian factory at Niagara Falls, Ont.. which was occupied 
jointly by the two companies, has also been taken over, and 
will be operated exclusively for the manufacture of oxy- 
acetylene apparatus for the Canadian trade. The company 
has also purchased the H. G. Kotten Co.'s factory, opposite 
its Jersey City property. 


FIRE LOSSES 

Fire losses, not previously reported, were recently suffered 
by the following companies: Globe Tanning Co., Boston, Mass., 
$20,000; Clare Bros. Foundry Co., Galt, Ont., Canada, $15,000; 
Owensboro Ice Co., Owensboro, Ky., $30,000; Klamath Iron 
Works, Klamath Falls, Ore., $300,000; Vacuum Oil Co.’s 
refinery, North Olean, N. Y 5.000; Cleveland-Akron Bag 
Co., Cleveland. $200,000; Cliff Ammunition Co., Toronto, 
Ont., $200,000; Canadian Explosives Co., Ile Perrot, Vaudreuil, 
Que., $1,600,000; Pyrites Co., Ltd., Wilmington, Del., $75,000; 
Phillips Sheet & Tin Plate Co., Weirtown, W. Va., $10,000; 
Griffin Wheel Co., Chicago, $15,000; Minerva Manufacturing 
Co., Minerva, Ohio, hardware, $10,000; Buckeye Paper Stock 


Co., Lima, Ohio, $10,000; W. E. Laking saw and shingle mill, 
Langley, B. C.,$30,000; Trans-Atlantic Chemical Co., Linden, N. 
Ps $50,000; Farmers & Merchants Milling Co., Ripley, Tenn., 
$40,000: Jensen & Jensen, Omaha, Neb.. planing mill, $10,000; 
Bonners Ferry Lumber Co., Bonners Ferry, Idaho, $50,000; 
Quapay Gas Co., Bartlesville, Okla., garage, $100,000; Wash- 
burn Wire Co., New York City, $2,000,000; Oil Well Supply 
Co., Parkersburg, W. Va.. $10,000. 


CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisments under heads of Wanted, For Sale, etc., will be 
published in this Depariment at a rate of 25 cents a line, each insertion. Count 
nine words to a line. 


SALESMEN WANTED 


ANTED—By Central Iowa jobber, salesman familiar 
transmission and deep well lines. Party with knowledge 
ing and heating given preference. State : 


ot plum 


perience and salary desired in first letter: Address 
MILI SUPPLIES, 537 South Dezerborn Street 


WANTED—Salesman to travel South Carolina for mill sup- 
material by established Southern House. 


phes and piumi 


Experienced man wanted. Apply in handwriting, giving 
Loe leneth of experience, former connections as references and 
salary expected. A wees position for the right man. Answer 


‘Salesman,” care MILL SUPPLIES, 537 S. Dearborn St., Chi- 


oO. 11-12 


D—PBy up-to-date lowa jobber of mill and factory 
salesman familiar with the above mentioned line. 
portunity ee wide-awake young man. Address No 
565, care MILL PPLIES, 537 South Dearborn Street, 
Chicago 12-1 


WANTED—High class salesman to represent us in the 
Upper Peninsula of Michigan in an established territory. 
hardware, mill supplies, tires and accessories. 
salary and with sharing plan. 
\ddress No. 566, care MILI PPL IES 537 South Dearborn 
Street, Chicago. 12-1 


WANTED—Man to represent Western abrasive company 
in New York or Philadelphia. One familiar with the factory 
anc mull supply trade. Address No. 567, care MILA SUP- 


PLIES, 537 South Dearborn Street, Chicago 12 


TRANSMISSION SPECIALIST WANTED 
WE WANT A REAL TRANSMISSION 


SPECIALIST—A competent transmission 
engineer and salesman will find good onnor- 
tunity with large progressive supply house 
in manufacturing center in Middle West. 
Must be qualified to take full charge of de- 
partment. Give age, experience and refer- 
ence with first letter. Address No. 570, 


MILL SUPPLIES. 


SETUATIONS WAN 


WANTED—A heviest or traveling position = a mill sup- 
ply house. Am at present associated with the mill supply de- 
partment of a large saw mill, but desire a change for personal 
reasons. Am familiar with mill supplies. Address No. 38, care 
MILL SUPPLIES, 537 S. Dearborn Street, Chicago 11-12 


DO YOU NEED a real manager, one capable of increasing 
your business materially, financially and getting the best re- 
sults from salesmen? Address No. 564, care MILL SUP- 
*LIES, 537 S. Dearborn Street, Chicago. 11-12 


WANTED—By sales engineer, engineer and millwright, 
with mechanical training, technical education, some selling 
and considerable purchasing experience. Successful record 
in design, erection and operation of mine and mill equipment. 
Seeking connection with high-grade concern. Address No. 
569, care MILL SUPPLIES, 537 South Dearborn Street, 
Chicago. 12 


FOR SALE 


FOR SALE—Mill machinery and mill supply business in 
large New England city, with successful record of fifty years, 
doing large growing business and dominating field with no 
outside salesmen. Address Box 568, care MILL SUPPLIES, 
537 South Dearborn Street, Chicago. 12 
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is of solid wov 


it 


‘here 


& 


en cotton. 


are no plies to come apart, and 


no Stitching to 


through. 


is the most fle.xvibl. 
peculiar lock hinge 


break or wear 


> belt made owing to its 
It can be run 


WEAVE 


over the smallest pulley without slipping 


or cracking. 


is uniform in 


thickness giving 


a pertect, 


steady drive assuring maximum transmis- 


sion oft pt 


is unaffected by ext 


fumes, etc. 


under normal con 
nore tl il WhI1C 
h e firs 1S 
volding trequent ¢ 


reme heat, oil, grease, 


Agents Carrying Stock: 


Agents Not Carrying Stock: 

L I At 

I ( H 

Stanley Beltino Corporation 

32-40 So. Clinton Street 

CHICAGO 
Send for Catalogue B 5 
SOME DESIR EXCLUSIVE TERRITORY 
TILL OPEN 

66 


==. Sales Profits 


begin with initial sales. Repeat or- 
ders come without solicitation. A 
user of the staunch, easy-working 
Cyclone Hoists is also a_ willing 
prospect for other Chisholm-Moore 
hoists, cranes and trolleys. 


Handbook No. 67 explains 
the line. It’s FREE. 


The Chisholm - Moore Mfg. Co. 


CLEVELAND, OHIO 


BELT FASTENER 


may be “small potatoes’”’ from a volume of profit | ¢ 
\ but they’re mighty important when | 
as imsurance against trouble with the 
you sell. Crescents help get reorders 
because they make good with consumers. Think 
it over seriously and write to the 


CRESCENT BELT FASTENER CO. 


381 Fourth Ave. 


New York City 7° 


Ask The Man 
Who Uses Them 


“FORBES” 


Pipe Cutting and Threading 
Machine 
-9ERFECT THREADS 


This up-to-the- 
minute combination 
lland and Power 
Pipe Machine is a 
wonderful produe 

You get a perfect 
thread each time 
you operate it. So 
that un- 
skilled helpers ean 
operate it at a ma- 
terial saving for 
you. It is light, 
strong and durable. 
Can be moved from 
place to place on 
job or in the shop. 
Reasonable in first 
cost, too. It will 
cost you nothing to 
investigate. 


THE CURTIS & CURTIS COMPANY 
120 Garden Street BRIDGEPORT, CONN. 


simple 


Write for Catalog 
and full details as 
to operating cost, 
capacities, etc. 


When writing to Advertisers please mention MILL SUPPLIES. 
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414-416 N. Third St., Philadelphia, Pa. Mishawaka, Ind. 
566-570 W. Lake St., Chicago, Ill. Lockport, N. Y. : t 
Congress and Seventh Sts., Detroit, Mich. 262 Fisher Ave., Marshalltown, Ia. i * 
American Ford Chain Block & Mfg. Co.................. Back Cover | 
139 Oxford St., Philadelphia, Pa. 
1615 West Walnut St., Chicago, II. i 
305 N. Francisco Ave., Chicago, Gandy Belting Co., The. 50 | 
Reltine Company, The 14 757 W. Pratt St., Baltimore, Md. 
401-411 N. Sangamon St., Chicago, III General Asbestos & Rubber 70 
H Oneida, N. Y. i 
81-83 Fulton St., New York, N. Y. 
Manheim, Laneaster Co., Pa worcester, Mass. i 
Warren, Ohio 836-842 S. Swanson St., Philadelphia, Pa. 
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Ne Have Co 
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Chicago Pulley & Shafting Co. Newark, N. | 
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Illinois Malleable Iron Co................... 4 | 
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Crescent Belt Fastener Co 66 McGill I 
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Crescent Machine Co., The. g3 McRae Rol Co., 
16 Columbia S Leetonia, O yetro 
Curtis & Curtis Co., 66 Medart Co. 
120 Garden S ridgeport, Ce n St 
Cushman Chuck Co., The — 75 The Moore & White Co............ 
Hartford, 711-274 orth 15th St.., Philadel 
lav Ave., Jersey Ci Ashlance Ohio 
Delta File Works 4 National Tube Company.......... 
i 3997 Br: indcighia, Pa : Frick Bldg., Pittsburgh, Pa. 
Detroit Lubricator Co.. _.... 2 New Haven Screw Co., The......... 
Detroit, Mich New Haven, Conn 
Screw 68 New Jersey Car Spring & Rubber Co.......... 
i Riopelle and Franklin Sts., Detroit, Mich Jersey City, N 
Detroit Valve & Fittings and Detroit Brass Works. . 80 New York Belting & Packing Co., Ltd 
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Diamond Rubber Company, Inc., The.................. 64 New York Leather Belting Co....................005. 
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: (Continued on Page 99) 
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Street, New York 


th Street, Philadelphia 
enkins Bros. Limited, Montreal, Canada 


300 W. Lake Street, Chicago 
and London E. C., England 


MASON 
Reducing Valves 


are standard 


Do You Carry 
Them in Stock? 


MASON REGULATOR 
BOSTON, MASS. 


If We Did Not Know 
the Sweetland Lathe Chuck 


would give first class ser- 
vice we would not offer it. 


May we not have the 
opportunity to show you? 


THE 
HOGGSON & PETTIS 
MFG. CO. 


NEW HAVEN, CONN. 


Avenue, Boston 


Always a big stock of standard sizes of 


ders carefully filled and shipped same day. 


for screws, nuts and bolts to keep 
your shelves and bins supplied. 


Convert our 40 years’ experience in manufacturing screw machine products 
into cash. Supply the needs of your customers accurately and quickly. Use 
“Detroit Screws’ service profitably—like many other dealers. “Ready to 
Ship,”’ our monthly stock list—tells how. Send for it. 


COMPLETE STOCK QUALITY SUPREME 


Accurate, dependable work is the result 
of long experience and expert labor. Ab- 
solute precision reigns throughout our en- 


and caps on hand. Ordinary or- 


large equipment and tremendous 


facilities enable us to produce anything in 
screws accurately and economically. Prices 
always right. 


tire organization—each product is true to 
standard and uniform in size. The ma- 
terials used are selected with infinite care. 


SCREW MACHINE PRODUCTS 
No matter what your requirements are, you will surely find them here. Com- 
plete resources for producing special work of any nature. Send us blueprints, 
sketches, specifications or sample and let us submit 


you an estimate. 


Detroit Screw Works 


DETROIT, MICH. 
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| TRADE | | 
| JENKINS | 

| 
| DRAW ON US 

| 


— 


New Haven, Conn. 


The New Haven Screw Co. 


Manufacturers of 
Automatic Screw Machine Product 
and 
‘‘Foster’’ Safety Hollow Set Screws 


AIR AND GAS RECEIVERS 
HYDRO-PNEUMATIC TANKS 
HOT WATER STCRAGE TANKS 
| GASOLINE STORAGE SYSTEMS 

EXPANSION TANKS 

STEEL SHIPPING BARRELS 


GALVANIZED AND PAINTED 


STEEL TANKS 


Rivetep, WELDED oR BRAZED 


Genuine “Cumming” 
Portable Forges 


FE are sole manufacturers of 
the original ‘‘Cumming’’ 
self-contained Portable Forges, 
Stationary Forges and Hand 
Blowers. Your trade demands 
the genuine “Cumming Forge,”’ pioneer 
of the detachable hand b lower type. 
Has steel body, iron blower, bronze cut 
gears, and is guaranteed to outlast any 
similar type on the market. 
We can furnish all parts for 
“Cumming” Forges and Blowers. Write 
for particulars and price list. 


Furness Bros. Company, 


(Successors to David Cumming) 


SEND FOR NEW CATALOGUE 
GREASE 


GOLDEN RULE “cr 


Steel and Iron 


Perfect fit between 
top and base—no 
wobbling. 


A clean, die - cut 
thread on the 


Malleable Iron Base shank. 


Drawn Steel Top 


W. D. Allen Mfg. Co., 566-<70 W. Lake St., Chicago 


ALPHABETICAL INDEX TO ADVERTISERS (Continued) 


147-149 W. Superior St., Chicago, II] 
21 Detroit Ave., Cleveland, Ohio 
Ohio Co., 11 
Mansfield, Ohio 
Ohio Valley Pulley Works, In:.. 3 
Maysville, Ky 
Penberthy Injector 15 
| Holden Ave. and G. T. Ry., Detroit, Mich 
| 312 Cherry St., Philadelphia, Pa 
| Everett, Mass 
| 2525 Spring Grove Ave., Cincinnati, Ohio 
1403-33 North Ave., Chicago, Ill 
28 North Sangamon St., Chicago, Il. 
| Quaker City Rubber Co 72 
i 629 Market St., Philadelphia, Pa. 
Rahmann, George, & 46 
31 Spruce St., New York, N. Y. 
Columbus, Ind. 
Hillsgrove, R 
Rahway, N. J. 
Middletown, Conn. 
First National Bank Bldg., Pittsburgh, Pa. 


Schieren; Chas: A., Company 52 
42 Ferry St., New York, N. Y. 

Somers, Fitler & — Back Cover 
327 Water St., Pittsburgh, Pa. 

10 S. Clinton St., Chicago, Ill. 

Athol, Mass. 

Sterling & Skinner Mfg. Co............. 
Grand Blvd. and Russell St., Detroit, Mich. 

New York, N. Y 

Toledo Pipe Threading Machine Co., The............... 5 
1437 Summit St., Toledo, Ohio 

Transmission Ball Bearing Co., 60 
32 Wells St., Buffalo, N. Y. 

Victor Baleta Textile Beltitig Co)... 56 
38 Murray St., New York, N. Y. 

Wilmington, Del. 

Spring Grove Ave. and Township St., Cincinnati, Ohio 

Dover, N. 

42 Richards St., Brooklyn, N. Y. 

Wirthiin-Mann Company, The... 18 
Cincinnati, Ohio 

Chambersburg, Pa. 


Lisbon, Ohio 


9 E. 40th St., New York, N. Y. 
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PRICE«a»SERVICE 


O the man 

who is” re- 
sponsible for results 
in the power plant, 
there is nothing that 
appeals to him more 
forcibly than L guar- 
antee of good valve 
erviee. 


Our Line is the recognized standard on 


Air Cocks Gauge Cocks 
Air Valves Water Gauges 
Cylinder Cocks Priming Cocks 


er | 3 basis of good rvice 
> Vy Cor | h some valves. they are better 
for ‘yet they don’t eos 
Catalog 


» doesn’t eut much of 


~= 
fas The D. T. Williams Valve Compan 
Sterling & Skinner Mfg. Co. ° 


DETROIT, MICH. nas 


Enduring 
leadership can only be 
built on Aighest quality. Today 


QUALITY 
SERVICE 
PROTECTION 


Ws 0¢ de WETITE - PHOENIX - IMPERIAL 


on your requirements, 4 Leather Belting 
GENERAL ASBESTOS & RUBBER CO. 


Main Offices and Factories: 
CHARLESTON, S. C. 
Branches and Complete Stocks 


58 Warren Street 311 Water Street 
NEW YORK PITTSBURGH, PA. gente 


106 West Lake Street 
CHICAGO, ILL. 


we are the largest manufacturers of 
asbestos textile products in the world. 


Our great vol- 
ume of produc- 
tion enables us 
to quote prices 
that will interest 
you. 


Side, Cut Lace and Round Belting 


Our Belting is Distributed 
Thru Jobbers and Dealers 


NEW YORK LEATHER BELTING CO. 


BROOKLYN CHICAGO 
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READY REFERENCE FOR BUYERS 


Classified List of the Products of Advertisers 


ACCESSORIES, AUTOMOBILE BELTING, RAWHIDE ROPE CHAIN, LOADING i 
*Detroit Valve & Fittings and Detroit Brass *Chicago Rawhide Mfg. Co. The Jeffrey Mfg. Co. \ 
Pr Works BELTING, ROUND CHAIN, LOGGING i 
The Wm. Powell Co ‘The B : a | 


l i Bradford Belting Co. The Jeffrey Mfg. Co. } - 
ANVIL, DRILL AND VISE COMBINED *Chicago Rawhide Mfg. ¢ CHALK, MACHINISTS’, LUMP, STICK ie 


cil Shaft Co. G ton & Knight Mfg. Co., The CARPENTERS’ 
APRONS, LEATHER New Y¥¢ Leather Belting Co Binney & Smith Co. | : 
Chicago Rawhide Mfg. Co CHISELS, COLD, CAPE, ETC 
AUTOMOBILE LEATHER PARTS New Jersey Car Spring & Rubber Cushman Chuck Co! 
1 Mfg. Co Mite Detroit Twist Drill Co. 
BABBITT METALS i Diar IR er C Inc. CHUCKS, LATHE 
*D niit r ( Ne York Belt & Packing C Lid. The Cushman Chuck C 
“Me Patent Pu ( "Q er. Cit r ( Sweetland rhe Hoggson & Pettis Mfg. Co. 
BALERS, WASTE PAPER BELTING, TWISTED CLAMPS, ADJUSTABLE, MALLEABLE IRO 
BALL BEARINGS BELTING, WATERPROOI CLAMPS, BELT we 
| ( Ale naugh Al nd I Wood Sons Co 


BALL BEARINGS FOR POWER TABLES, CLAMPS, “C” 

rRUCK WHEELS, ETC. i Co. 

| Cir nnat l Co. 

BARRELS, STEEL SHIPPING vu H. W & Co 

& Se CLIPPERS, BOLT 
BEARINGS, ROLLERS Co. H. K. Porter, 

Pulley ( Cc CLOSETS, FROST PROOF 
*H t > A. Vogel Ce 
BLACKSMITHS’ TOOLS Amet 1 Sup} Co, 

CLUTCHES, FRICTION 


Sor 


BLOCKS, CHAIN 


BELT CONVEYERS Sales & E eering Co. 
BELT DRESSING \ Patent Pulley C 
, tESSI BLOCKS, PILLOW The Moore & Co 
& Mac e P tr ¢ 
d 
C 5 Reeves s P ‘ Co 
4 f ( Wood's Co, 
meng I Hett If¢ ( COCKs, ATR 
Knight Mfg. Co., Th BOARD, FRICTION Nalve ae Bittines and 
Cl \ ren Co. \ © ravey & Sons Works. 
BELT FASTENERS BOLT CUTTERS McRae & Ro rer & 
Crescent Belt Fastener H. K. 1 r—Easy,” “New Eas) Alle Penberthy hh 
( No tv Mfe. Cc rhe Wm. Powe 
opp Sterling ¢ Skinner Mfg. Co, 
BELT LACINGS, LEATHER BOLTS, NUTS AND SCREWS D. T. Williams . 
R Miz. Co BRACKETS, ELECTRICAL CONSTRUCTION 
loRae & Roberts C 


BELT SHIFTER AND Mre. 
P t Cir nat 


COCKS, CORPORATION 
Wim, Pov 


Tool ¢ 


COUNTERSHAFT BRACKETS, WALL T 
I ndry «& I 
BELT SLIPPING PREVENTED Med Patent P y Co, 
Pu I 5 I 1 Belting C BRASS GOODS, STEAM 
BELT TIGHTENERS Co 
es & |} g Co, Detroit \ & Fitting d Detroit Br 
Paten Pu ( 
BELT TREATMENT eR R ts C rhe Wm. Powell Co. 
( ANY. Per y Inje r Co D. T. Williams \ 
BELTING, BALATA COCKS, STEAM AND SERVICE 
extile Belting C The DT. W Detroit Valve & Fitting nd Detroit Brass 
BELTING, CANVAS STITCHED CAR-MOVERS on 


rine 


\ Co 
COCKS, GAUGE 
Americ Inject 


Het Hettrick Mfg. Co. Appleton C ver < Wi 


CARPENTERS’ TOOLS am. Cc 


( I rer > 
BELTING, CONVEYOR CASING, WELL COLLARS, Su 


AFT 
| I ndry & M ‘oO 


Ke 4 \ ‘ 
Cc CASTINGS, GRAY IRON go: & 
I Det \ e & Fitting Det t B ad fe sales & bngine vo. | 
H H t Patent P vf 


¢ 
n I 


‘ ron 
Jie CASTINGS, MALLEABLE TRON COMPRESSORS, AIR 
BELTING, COTTON, SOLID WOVEN Detroit Va & Fitting Detroit Instrument Companies. | 
N e Mfg. Co Works <a COTTON WASTE j 
fhe J. Milton Hagy Waste Works. 
> Stank ting Cor} CEMENT, LEATHER BELT 
\ t I t & Textil Belting \ Co 
xo Rawhide Mfg. Co COUNTERSHAFTS, QUICK-ACTING 
D. Allen Mfg. COUPLINGS, “GRUNDY” FLEXIBLE | 
( —( Chas. Bond Co., Philadelphia, Pa 
n & Kr CHAIN HOISTS 
I r Du fg. Co. Crelone Th Chisholm-Moore Mfg. Co COUPLINGS, SHAFT 
Monaretl ng Ce } . Ford Chain Block & Mfg. Co. Ch go ifting 
Vey Yor I \ Wr Mftze. C sal Co 


Ce 


Cc bs 
& Machine Co, 


\ ul & Towne Mi 
IN, COIL 


CHA 
Co. 


B. Wood's Sons Co, 

COUPLINGS, SHAFT, FRICTION CUT-OFF 
CHAIN, CONVEYER Hilliard Clutch & Machinery Co. 

ffrey Mfg. Co. Medart Patent Pulley Co. 


BELTING, LINK The Je 
H. W. Caldwell & Son Co nas 
*The Jeffrey Mfg. Co CHAIN, DREDGE CRABs, HOISTING | 


*Chas. A. Schieren Co. The Jeffrey Mfg. Co. The Yale & Towne Mfg. Co. | i 
Members American Supply & Ma chinery Manufacturers’ Association 
J 
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| 
‘Vict 
*Ch \ Ss ( | 
McCauley Belting Co. 
Sterling” Chas. Bond Co., Philadelphia, 
B. Williams & Sons, 
| 


GUPPLIES 


DANIEL’S 

| ROD 

| PACKING 

I 

| Tens of thousands of tons of coal and years 

of time have been saved by the use of P. P. P. 

—for this packing cuts frictional power 
waste 90% or more, and P. P. P. lasts so 
long that, in many plants, repacking rods is 


teg. 


QUAKER CITY RUBBER CO. 


PHILADELPHIA 
629 Market St. 


CHICAGO 
182 W. Lake St. 


FOR STEAM, 
AIR, WATER, 
@ AMMONIA 
T 


Pat. Of 


a semi-annual or annual job where formerly 


rods were repacked every few weeks. 
Nearly every engineer knows P. P. P.; ma 


thousands use it; therefore, P. P. P. is easy 


to sell. Write for dealers’ prices. 


PITTSBURGH 
211 Wood St. 


NEW YORK 
53 Murray St. 


ny 


CHECKING, TALC DRESSERS, EMERY WHEEL *D. T. Williams Valve Co. 
Binney & Smith Co *Clizbe Bros Manufacturing Co. ENGINES, HOISTING 
CUP LEATHERS DRESSING, BELT Somers, Fitler & Todd Co 
*Chicago Rawhide Mfg. Co. *The Beltine Company ’ FASTENERS, BELT 
CUPS, OIL AND GREASE “Crescent’’—Crescent Belt Fastener Co. 
W. D. Allen Mfg. Co. DRILL, VISE AND ANVIL COMBINED stag’’—Columbia Novelty Mfg. Co. 
*American Injector C *Chicago Flexible Shaft Co. FEED WATER SOFTENER AND PURIFIER 
Bowen Mfg. ¢ DRILLING POSTS *Dodge Sales & Engineering Co. 
Pent rig Injector *Armstrong Bros. Tool Co. Wm. B. Seaife & Sons Co 
PRILLS, BIT STOCK, FOR WOOD OK METAL FILES 
oT \" Po m= rhe innati Drill Co. Delta File Works. 
T. W Detroit Twist Drill Co. *Nicholson File Company. 
— DRILLS, CENTER FILTERS, OLL 
Det Twist Drill Co “Nugent’—Wm. W. Nugent & Co 
Medart Patent Pulley DRILLS, HOT FORGED FITTINGS, GAS FIXTURE 
CUT-OFF COUPLINGS, FRICTION, HIGH “Detroit Twist Drill C 
PEED DRILLS, POST Works. 
H i Cluteh & M ( Crescent Machine Co FITTINGS, PIPE, MALLEABLE 
*Medart Patent Pu 7 DRILLS, RATCHET *Detroit: Valve & Fittings nd Detroit ss 
CUTTERS, BOLT, RIVET AND WIRE i rong Bros. Tool Co. Works. = : 
*H. K. Porter rl Ke) ne Mfg. Co né Lrneaigee Iron Co 
CUTTERS, MILLING DRILLS, TWIST, CARBON AND HIGH SPEED 
‘Detroit Twist Drill Co. FLOOR STANDS 
CUTTERS, PIPE Detroit Twist Drill Co. *Dodge Sales & Engineering Co. 
Re re End rhe Borden Company . Medart Patent Pulley Co 
Pipe Threading Machine Co. FLY WHEELS, CAST IRON 
CUTTERS, STORAGE BATTERY Sale Engineering Co. 
*H K, Porter re tg. Co. 
CUTTERS, WIRE, ELECTRIC Med Pate Pulley ( *Meda Pulley ¢ 
H. K. Porter DRUMS, STEEL RIM Pyott Cc 
CUTTING DIES FOR LEATHER, PAPER p *Aed -atent Pulley Ci Sons Co 
CLOTH EJECTORS FORGES, PORTABLE 
*The Hoggson & Pettis Mfg. Co Ame ector Co Furness Bros. Co, 
CYLINDERS, WATER, AIR OR GAS Pen hy Injector Co FORGINGS, DROP 
National Tube Co ELECTRICIANS’ TOOLS ‘J. H. Williams & Co. 
Wm. B. Scaife & Sons Co. ( nnati Tool Co, FRAMES, WALL 
CYLINDERS, WAT! BRASS AND BRASS ELIMINATORS, OLL Bond Foundry & Machine Co. 
I ED *Th Db. Wi ms Valve Cc *Dodge Sales & Engineering Co. 
F. E. M3 « B ENDLESS BELTS, CANVAS STITCHED Medart Patent Pulley Co, 
DIES, PIPE THREADING Gandy Be g Co., The FRICTION BOARDS 
*‘‘Reaver Easy Working rhe Border Co W. ©. Davey & Sons 
on tine ENGINE AND BOILER FITTINGS = 
Toledo Pipe Threading Machine Co FRICTION CLUTCHES 
DOGS, LATHE & Roberta Co ‘aldwell & Sons Co. 
*Armstrong Bros. Tool Co Penberthy Injector Co sales & Engineering Co. 
*Vulcan’’—J. H. Willi is & Co, The W: Powell Co. Clutch & Machinery Co. 
DOOR HANGERS *D. T. Williams Valve C Patent Pulley Co. 
F. E. Myers & Bro ves Pulley Co. 
; ENGINEERING SPECIALTIES Moore-White Co 
DRAINERS, CELLAR Penberthy Injector Co. Balt Go: 
*Penl Injector C ‘The Wm. it: od's Sons Co 
Me rs Amer Suppl & Machinery M 1 t s’ Association 
| 
| 
| 
| 
| ‘*An old ‘show’ but d “ | 
old ‘show but a good one | 
That's the unique way a veteran engineer described Daniel's P. P. P. Rod Pack- iI 
ing. This famous packing revolutionized the packing of rods of every type. 
| Before P. P. P. was put on the market anything from a piece of hemp rope to 
solid’’ packings was considered good enough to go into stuffing boxes. 
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N a shop such as this, the machinists use 
many Starrett Tools. With our repu- 
tation for fine precision tools, we could e | a 


not muster up courage to put our name on a hack saw 
that is second to any obtainable. We know that 


: Starrett Hack Saws are Unexcelled! Just as 
Starrett Tools are Unexcelled 


: We make them in our own shops—in the same plant with Star- 

. rett Tools. We know what steel they are made of. We know 
what they will do, for we test saws all the time under known con- 
ditions. With us it is test, test, test—to find out just what consti- 
tutes the best saw for this work or for that. 


There is no question about the quality of Starrett Hack Saws. 
The only question is what numbered saw you should recommend, 
and this question is easily answered by referring to page 208 of our 
Catalog No. 21EG, which shows what saw to use for any particular 
work. 


The L. S. Starrett Co. 


The World’s Greatest Tool Makers 


ATHOL, MASS. 


NEW YORK LONDON CHICAGO 42-748 
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4 
hi 
GAGES HANGERS, PIPE LACE LEATHER 
| The L. S. Starrett Co. “Ball Joint’’—The Penn Engineering Co *The Bradford 3elting Co. “Monarch” and 
GAGES, ABSOLUTE PRESSURE DRAFT AND National Tube Company. ieee: 
VACUUM HANGERS, SHAFT Chicago Belting Co. 
Taylor Instrument Companies *Bond Foundry & Machine Co. hicago Co. 
at aS ‘ : Chicago Pulley & Shafting Co. Graton & Knight Mfg. Co., The 
GAGES, CALIPER & *New York Leather Belting Co. 
*“Vulean’—J. H. Williams & Co ige iles & Engineering Co : 
*The Jeffrey Mfg. Co *Chas. A. Schieren Co. 
WATER *Medart Patent Pulley Co. *I. B. Williams & Sons. 
*T. B, Wood's Sons Co LAGGINGS FOR BELT WHEELS 
‘ ; ita a & Fittings and Detroit Brass HEADS, EXHAUST *Dodge Sales & Engineering Co. 
*Detroit ery itor Co. *“Swartwout’’—The Ohio Blower Co. Empire Mfg. Co, 
s Co HOISTS, CHAIN LAMP GUARDS 
Brass Co *“Cyclone’’—The Chisholm-Moore Mfg. Co. **‘Loxon,” “Dreadnaught” and ‘“National’— 
tor Co, **Ford’’—Ford Chain Block & Mfg. Co McGill Mfg. Co, 
Penn Engineering Co, *“Wright’—Wright Mfg. Co. LATHES, BUFFING AND GRINDING 
ell Co. ; *The Yale & Towne Mfg. Co. *Clizbe Bros. Manufacturing Co 
Sterling & Skinner Mfg. Co. HOISTS, ELECTRIC LEATHER BELTING 
F GASKETS *The Jeffrey Mfg. Co. *Alexander Brothers. 
The Cincinnati Rubber Mfg. Co. *The Bradfo se Co. 
Graton & Wnight Mfg. Co., The Stag’’—Columbia Novelty Mfg. Co. *Chicago Rawhide Mfg. Cx 
fenkins Eros “1OOKS, HOIST *Graton & Knight Mfg. Co., The 
New York Belting & Packing Co. **Vulean’—J. H. Williams & Co. *“Inner Duck’’—The Hettrick Mfg. Co. 
GASOLINE APPLIANCES HOSE CLAMPS AND ACCESSORIES *New York Leather Belting Co. 
‘The Wm. Powell Co W. D. Allen Mfg. Co *McCauley Belting Cx 
GEARS HOSE, COTTON, RUBBER LINED 
H. W. Caldwell & Son Co. “‘Empire’’—Empire Mfg. Co, 
*Dodge Sales & Engineering Co HOSE, RUBBER 
Patent Pu vo. *The Cincinnati Rubber Mfg. Co 
Je ifs. Co New Jersey C Spring & Rubber Co LEATHER SPECIALTIES 
GLASSES, GAGE *New York Belting & Packing Co Ltd. *Chicago Rawhide Mfg. Co. 
= ma Advance P g & Supply Co *Quaker City ) Co, LEATHERS, HAND 
GEARS, RAWHIDE > TEAY *Chicago Rawhide Mfg. Co. 
GOVERNORS, PUMP nd Rubber Co 1 National Tube Company, 
*The Fis Gove! eae J Car Spring Rubber Co LUBRICATING OILS AND GREASES 
*Mason Regulat Co Belt gz ng Co., Ltd Swan Finecl Co. 
GREASES, LUBRICATING y Rubber ¢ LUBRICATORS 
Swan & Finch Co HYDRAULIC LEATHER 
GRINDERS, BENCH AND FLOOR has. A. Schieren Co Detroit Lubri: 
*Cliizbe Bros. Manu uring Co. INJECTORS 
GUARDs, ELECTRIC LAMP \ rica Injector Co fer 
“L “Dreadnaught ind “National” Penberth Injector Co. h 4 Go 
Met Mfg. Co The W Owe 
j HACK SAWS AND FRAMES Pepe MENTS OF PRECISION COMPRESSORS ; 
The L. S. Starret . S&S. Starrett Co *A mer 1 Injector Co. i 
z HAND SCREWS JAWS, FACE PLATE Bowen f Cc | 
“Reno Detroit 8S Works Cu I n ¢ k ¢ Detr I tor Co 
Members Amer Sup} & Machinery Manufacturers’ Association 
= I I 4 a = 
= = EASY-NEW EASY-ALLEN RANDALL 
' — Three reasons why your customers = 
= prefer Stag Hooks: — 
Cheaper r = 
= = 
= = 
= lumbia Novelty Mfg. Co. = 
= Columbia 30 YEARS’ EXPERIENCE BENEFIT OF BUYER 
= ST. LOUIS, MO. = 
. = (fp = 30 YEARS’ AOVERTISING BENEFIT OF DEALER 
= é = 
— = THE GOODS FOR WHICH THERE IS A DEMAND 
= oO = | H. K. PORTER, Everett, Mass. 
8 


: 
Twenty-Nine 
| Years of Experience, in learning how, has taught us what we are doing now. 
No order too small, none too large, in our standard lines of Engine and Boiler 
Trimmings, Plumbers’ Supplies, Water Gauges, Gauge Cocks, Air Cocks, 
Steam and Gas Service Cocks, Lubricators, Bibbs, etc., of which:we are 


The Largest Manufacturers in the World 


: The McRae & Roberts Co. DETROIT, MICH. 


74 When writing to Advertisers please mention MILL SUPPLIES. 


= 


| “Keystone Quality” 


4 


i 
+ 
» ie Patented in U. S Patent Office 


New “Keystone” Reversible Ratchet 
COMBINATION NO. M-200. 


Four Complete Ratchets in One 


Has Long and Short Feed for all Styles of Morse Taper, Square 
Shank or Flat Drill. Made in all Standard Sizes. All parts 
Interchangeable. 


Malleable Handle—Forged Steel Jaws 


Send for Catalog 


THE KEYSTONE MFG. CO. 
BUFFALO, N. Y. 


Direct Sales Representatives 


Satisfied Customers 


mean 


Profitable Business 


Quarter 


Homestead 2" Valves 


are rendering efficient service in countless Mills and Factor- 
ies throughout this country on water, airand’steam lines; on 
operating machines, and in other places where the service 
issevere. QThe next time your customers are in need of a de- 
pendable valve ona troublesome line, be sure to recommend 


Homestead Quarter-Turn Valves 
Made in the Straight-Way, Three-Way, Four-Way and Angle 
patterns, of Brass, Semi-Steel, Monel Metal and special 
compositions, in all sizes up to6" and in all pressures to 5,000 
Ibs. to the square inch. 


For Hard Service—Latest Improvements— 


Accurate Workmanship 
MANY STYLES AND SIZES 


The Cushman Chuck Co. Hartford, Conn., U. S. A. 


The J. Milton Hagy Waste Works 


PHILADELPHIA 


Since 1869 we have sold our 
=, waste at lowest prices consist- 
3 ent with quality offered. 


/ 


| a Why Not Let Us Send Samples? 
Cotton and Wool Waste 


SURPLESS, DUNN & CO., New York and Chicago HOMESTEAD PA. 
lron Steel NUGENT Shaft Oilers 
i Bodies Bodies No ladders, scaffolding, ete., are needed when 
these oilers are used. They induce REGULAR 
] AT PEN PION to overhead bearings. In terms 
Xxpo yourself to such accidents 
| f this $7.50? 
When ordering, please state distance 


from floor lo shaft. Price of tubing, 


20¢ per foot extra. 


WM. W. NUGENT & CO. 


Manufacturers of Oiling and Lubricating 
Devices, Oil Filters, Oiling Systems 
and Telescope Oilers 


149-151 W.SuperiorSt., Chicago, Il. 


Buckeye 
Power Working Heads 


DESIGNED especially for Pumping 
large quantities of water from 
deep wells. Made in four sizes. Range 
of stroke five to twenty inches. 

We also manufacture a complete 
line of hand, windmill and horizontal 
power pumps. Also pneumatie water 
systems. 

Write today for Catalogue ‘‘H’’ 
and prices. 


Mast, Foos & Co. 


Springfield, Ohio 
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*McRae & Roberts Co NAIL SETS 
*Penberthy Injector Co, *The Keystone Mfg. Co 


*The Wm. Powell Ce 
*The D. T. Williams Valve C 
MACHINE TOOLS 


NUTs, BOLTS AND SCREWS 


Detroit Screw Works 


OAKUM 


Somers, Fitler & Todd Co. W. O. Davey & Sons. 
MAC HINERY LUTCHILES OLL WELL ACCESSORIES 
*Hilliard Clutch & Machinery Co rhe "1" Powell Co. 
MACHINERY, COAL HANDLING OLLING DEVICES 
*Dodge Sales & Engineering Co. American Injector Co. 
*The Jeffrey Mfg. C B Mre. Cc 
I Yale & Tow Mfg. Co, a) First Oi I Brothe 
MACHINERY, CONVEYING \\ Nugent 
H. W. Caldwell & Son Co, The D. T. Williams Valve Co 
*Dodge 8S s & Eng neering Co i Wm. Pov ce 
rhe ffrey Mf ou SYSTEMS 
M sir MINE RY, ELEVATING W W. Nug ) 
& Sons ( OILERS, SHAFT 
D dge Sales nd Engineering Co. N & 
‘The Jeffrey Mfg. Co 
MAC HINES, GRINDING AND POLISHING AND GREASES, LUBRICATING 
Bros. Manufacturing Co Swan & neh C 
MACHINES, PIPE CUTTING AND PACKING, AMMONIA 
ADING nnati Ruble Mfg. Co 
Beaver The Borden ¢ yar H mw Center P ng Ce 
itt Curtis & N Ye B nae «& P 
1 Pipe Threading Machine Ct Qua City Rubber Ce 
MAC mt WOODWORKING PACKING, ASBESTOS 
hs Cc Asbestos & Rubber ¢ 
Somers, Fit & Todd C 
MALLETS AND HAMMERS, RAWHIDE 
*Ch go Rawhide Ca Ci Raw hide ifg. Co 
i Center Packing 
MATS AND MATTING, RUBBER 
‘Diamond Rubber Co., In 
*N Je y Car Spring « tubber Co. PACKING, LEATHER 
*New York Belting & P king Co, Ctr so R hide Mfg. Co 
MERCHANDISE CONVEYERS Chas. Schieren, 
F. E. Myers & Bro Graton & Knight Mfg. Co., The 
MERCHANDISE CONVEYING BELTS Pac PISTON 
Empire Mfg. Co. W ID, Allen Mf © 
METAL, BEARING The Cincinnati Rubber Mfg. Co 
*Dodge Sales & Engineering Co Cobbs New Yor Belting & Pa B 
*Medart ted Pulley Co Ltd. 
*Ree s Pul Co (iener Asbestos & Rubber Co 
MILL CRAYONS FOR EVERY USE Magic. Expansion’ York Belting 
tinney & Smith Co Packing Co Ltd 
MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia. PACKING eg 
vraton & Knight Mfg. Co., The Crener Asbestos & Rubbe or 
A. Schieren Co. He w Center Packing Co. 


MILL SUPPLIES 
Somers, Fitler & Todd Cx 
The Wirthlin-Mann Co 


PACKING, RUBBER 
Ti Cincinnati Rubber Mfg. Co 


*General Asbestos & Rubber Co 


MOTORS, AUTOMOBILE D> { Rubber C« In 

*Reeves Pulley Co. Holl r Packing Co, 

MOVERS, CAR *New York Belting & Packing C 
*Appleton Car-Mover Co. *Quaker City Rubber Co 

MULE STANDS PACKING, SHEET 
*Bond Foundry & Machine Co *-Carspring’ New Jersey Car Spring & Rub- 
*Dodge Sales & Engineering Co ber Co 
*“Medart Patent Pulley Co. *The Cincinnat Rubber Mfg. ¢ 
*T. B. Wood's Sons Co *Diamond Rubber Co Ine 


Ebonite’ Quaker City Rubber Co 

Ciel eral Asbestos & Rubber Co. 

“Hopaco” Hollow Center Packing Co. 

Jenkins '96—Jenkins Bros. 

New York Belting & Packing Co. 
PACKING, VALVE STEM 

Cincinnati Rubber Mfg. Co. 

eral Asbestos & Rubber Co. 

York Belting & Packing Co. 


PIPE CUTTERS AND WRENCHES 


RBeave Square End'’—The Borden Company. 


*Toledo Pipe Threading Machine Co. 
PEGS OR PINS, RAWHIDE 
‘Chicago Rawhide Mfg. Co 
PIPE THREADING TOOLS 
Beaver Easy Working’’—The Borden 


Pipe Threading Machine Co. 


PIPE VISES 
ed Pipe ending Machine Ce 


PIPE, STEEL 


PIPE, WROUGHT TRON 
t Fitler & Todd Co 
PLATES, BASE 
Foundry & Mac Co 
Dodge Sales & Engineering Co. 
PLATES, FLOOR AND CEILING 
Model’ The Penn Engineering Co 
National Tube Co. 
PLUGS, BR. ASS AND FUSIBLE 


American Inje¢ 


The D. TF. With 


Com- 


POLISHING AND BUFFING LATHES 


*Clizbe Bros, Manufacturing Co 


POWER TRANSMISSION APPLIANCES 


*Bond Foundry & Machine Co, 
Chicago Pulley & Shafting Co. 
> Sales & Engineering Co, 
*Jeffrey Mfg. Co 
Medart Patent Pulley Co. 
*The Moore & White Co 
‘ransmission Ball Bearing Co., Inc 
B. Wood's Sons Co. 
PRESSES, PAPER BALING 
Somers, Fitler & Todd Co. 
PRESERVATIVE, BELT 
*The Beltine Company. 
Bradford Belting Co 


PULLEY BLOCKS 
*Ford'’—Ford Chain Block & Mfg. Co. 
Mfg. Co. 


PULLEY COVERING 
Mor-Pul’—The Bradford Belting Co. 
*Chicago Rawhide Mfg. Co. 


*Members American Supply & Machinery Manufacturers’ Association 


[GOLD MEDAL CRAYONS 


FOR EVERY USE 
LUMBER CRAYON MARKING CRAYON 
RAILROAD CRAYON 
MACHINISTS’ CHALK LUMP CHALK 


CHECKING CRAYON Made by 


BINNEY & SMITH CO. 
METAL WORKERS’ CRAYON STICK CHALK 81-83 FULTON ST., NEW YORK 


and price 


Write for free samples 


list 


McCAULEY BELTING COMPANY 


412-420 ORLEANS STREET, CHICAGO, ILL. 


44,202 BUYERS 

T are listed in the Engineering Directory for 1917, a trade 

LEA HER BELT ING publication that should be used by every manufacturer of 
Mill Supplies. Send for descriptive cire vular. 


The Crawford Publishing | Co. 


537 S. Dearborn Street 


CAGO 


movers. 


A Overcome 


of lifting it. 


s the deficiencies of all other car- 
Exerts a powerful double leverage 
thrust which pushes the wheel forward instead 
Made of Malleable Iron and Steel — 
thoroughly hardened. Handle of selected hardwood 
—withstands severest use—and lasts for many years. 
Your customers will choose the ATLAS. Send for prices and discounts. 


APPLETON CAR-MOVER COMPANY, Appleton, Wis 
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The Curt & il ) 
N nal Tube 
| 
tt 
MAW YAL 
Atlas Car-Mover 


— QUPPLUES — 


The CHICAGO Line 


One of Many Specialties in Our Complete Line of 
Power Transmitting Appliances 


Daggett SKF Ball Bearing Loose Pulleys 


You’d Sell Them Too 


if you could personally go over our sales records and note the number of DAGGETT SKF Ball 
Searing Loose Pulleys being sold (giving satisfaction, we know by repeat orders). 


They are eliminating trouble and expense: no dripping of oil, noiseless, dust-proof, highly balanced, run at any 
speed, require lubricating only three or four times a vear. Every pulley is tested end filled with lubricant enough 
to last six months before leaving our fectory. Simple to install, plece on the shaft end tighten one set screw. 
We stand behind our dealers and guarantee DAGGETT SKF BALL BEARING LOOSE PULLEYS to satisfy 
every user. Clean as a whistle and cannot weer the sheft; suitable for Mechines, Counters, Mules, Idlers and 
Friction Clutches 

DEALERS’ PROPOSITION ON REQUEST 


PULLEYS SAF TING Co. 
Je EERS FOUNDERS “MACH | 


Main Office: 


Menomonee Falls Manufacturers of and Dealers in 32-36 S. Clinton St. 
Wisconsin MoDeRN POWER TRANSMISSION APPLIANCES. Chicage, 


PULLEYS, HANGERS, SHAFTING»®° ELEVATOR SUPPLIES, 
32-36 S.CLINTON ST. 
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‘ 
PULLEYS *Dodge Sales & Engineering Co, PUMPs, POWER, BELT AND MOTOR t 
*Dodge Sales & Engineering Co *Medart Patent Pulley Co. DRIVEN i 
‘Jeffrey Mfg. Co. *The Ohio Valley Pulley Works The Goulds Mfg. Co. j 
*Medart Patent Pulley Co »*yott Co Mast, Foos & Co. H 
rhe Ohio Valley Pulley Works Pyott Foundry Co. F, E. Myers & Bro. : 
Py Ree Pulley PUMPs, REBUILT AND NEW 
p PULLEYS, STEEL RIM Furness Bros. Co, i 
tle & dd Co. Medart Patent Pulley Co, PUMPS, TANK 
I. B. Wood's Sons Co. PULLEYS, STEP CONE rhe Goulds Mfg. Co. 
*Dodge Sale & Engineering Co. I Kk Myers & Bro, 
PULLEYS, CAST IRON Dalene an 
The Ol Valley Pu Works Phe Goulds M Ce 
*Medart Pat Pulley PUMP VALVE SEAT REFACING TOOL 
Ps rt Ba Co 
> PULLEYs, TAPER CONE 
5 PUMPING ENGINES, DEEP WELL, WATER 
Co. WORKS SERVICE 
ed: tept P & Co. 
P ‘ PUNCHES, CENTER OR PRICK 
; PULLEYS, FLANGE PULLEYS, WOOD SPLIT fhe Keystone Mfg. C 
Work RASPS 
\\ 
hee I PUMP N 
PULLEYs, FRICTION CLUTCH RATCHETS 
D : & Br \ : ol Co. 
PUMPS, DUPLEX Phe he Mig. | 
& ih PS, DUPLEX REAMERS, ADJUSTABLE 
Detroit t Dr Co. 
( PUMPS, ELEVATOR REAMERS, MACHINE AND HAND 
Mis. ¢ t Di Co. 
‘ REGULATORS, PRESSURE 
PULLEYs, GROOVED PUMPs, HAND AND WINDMILL ¢ I ( ernor Co, 
PUMPs, HYDRAULIC PRESSURE Com] 
Goulds Mfg. ¢ = ROLLER BEARINGS 
H 
PULLEYs, HEADED S > > > 
ROPE DRIVES 
P I I I nt P 
PULLEYS, IRON CENTER PUMPS, MINE 
( RUBBER GOODS, MECHANICAL 
Cincinnati R er Mfg. Co 
\ t & ( 
i 
OIL I 
I t N ( Co 
PULLEYS, LOOSE ¢ N Yor & I 
\ A 
Cut Down i = 
ut Do The OIL FIRST Oiler = 
; ’ ! "(HE Oil First Oiler, = 
Production It Can’t Forget! Pulleys: = 
Friction Clutches, = 
Expenses Press Flywheels, au 
tomatically applies = 
: oils every time the = 
pulley starts, just = 
when itis needed and = 
the right quantity. = 
It pays for itself i = 
many times over. In gl? = 
the saving of oil and “EN ] = 
labor, the OIL FIRST oes , = 
OILER insures prop- = 
er lubrication. It \ t = 
can’t forget. Write = 
us for descriptive lit- 4 = 
erature and prices. : = 
Biggar Brothers, \ 2 
ONEIDA, N. Y. 
Many plants and factories of the country are adopting 
American Sanitary Wiping Cloths to reduce their pro- 
duction expenses. Our motto is, ‘Better results for less 
money.” Th E ° D ° 
Dealers are making large profits from the sale of Amer- e ngineering lrectory 
ican Sanitary Cleaning Cloths. f 1918 
Our wipers are all thoroughly washed and dried, but- or 
tons, etc., removed and sleeves and similar parts slit open “1 , a 
into flat pieces. Sanitary wiping cloths are shipped in will Mane appearance February Ist. 
three sizes: 500 lbs., 250 Ibs. and 150 Ibs. They are Place your 
packed in clean, light burlap, the tare averaging about your mind, kt owing. that a copy will reach You Just 
3%. as soon aiter it comes from the bindery as the 
express service can get it to you 
Price, delivered, including var’s subscri 
Send for Our Terms and Prices to Dealers a lelivered, at luding a yeat ubscription 
to Mitt $6. 
AMERICAN SUPPLY co THE CRAWFORD PUBLISHING CO. 
537 S. DEARBORN ST. CHICAGO, ILL. 
328-332 So. Clinton Street Chicago, Illinois 
= 
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Armstrong Tools 


Easy to Sell and They Stay Sold 
A QUALITY LINE 


The Name and Trade Mark on which is 
universally accepted as the best guar- 
antee of Tool Excellence. 


A GOOD LINE 
for THE DEALER 


No Experiment No Come Backs 
No Kicks 


SS 


TOOL HOLDERS 


il For Turning, Boring, 
Cutting Off, Planing, 
— Drilling, Slotting and 
| Threading Metals. 
All Kinds—All Sizes. 


Grand Prize Winners 


1 i] at the 

Panama - Pacific Exposition 
bad 


Drop Forged 
Wrenches 
Lathe Dogs 
“C” Clamps 


and 


Ratchet Drills 


ik: 


Experienced Dealers Say: 


Armstrong Tool Holders 
Make US Profit and the 
**Just as Good’’ Kind Make 
US Trouble. 


ARMSTR 
IMPROVED PACK CKER @ATCHET DRILL = 
Write for New Catalog B-16 


ARMSTRONG BROS. TOOL CO. 


“‘The Tool Holder People’’ 
305 N. Francisco Ave. CHICAGO, U.S.A 


»., Seattle 


iaduc 


Yale Hoists —the of Labor 


No better 


method for increasing the productive efficiency of 
highly paid 


labor can be found than the use of the Yale Triplex 


Block to facilitate the rapid, safe and economical handling of loads. 
The Ya ale Triplex Block also increases output by cutting down 
non-productive time of machines. Rough material is quickly set 
and finished product safely and expeditiously removed. 
The Yale Triplex Block is adaptable to every industry where 


the efficient handling of loads 
's ton to 40 tons-—each block 
rated ton. 


is a factor. Made in capacities 
is tested to 3360 pounds for each 
For Sale by Machinery Supply Houses 
Put your hoisting problems up to us Ask for New Catalog 
For Factory locking equipment use a Yale Master-key Systen 


Write us for particulars 


The Yale & Towne Mfg. Co., 


9 East 40th St. 
New York City 


To the MILL SUPPLY Dealers 


Confidence is inspired and profits are made 
by the dealer when he serves his customers 
with reliable goods. Moore & White Friction 
Clutches have helped build business for many 
Mine, Mill and Factory Supply dealers, and 
they will help build yours. 


There are many busy manufacturers in your 
city, and no doubt numerous concerns on your 
list are now finding business very good. 


This is a Good Time to Push 
“M. & W.” Clutches 


You know the conditions in your territory— 
talk up Moore & White Friction Clutches— 
we ll back you to the limit—and get in line for 
your share of the increased prosperity that is 
now sweeping over the country. 


If you haven't one of our Clutch Cata- 
logs in your file, we'll be glad to send one 
or more upon request. 


Ask for Catalog ‘‘C”’ 


THE MOORE & WHITE CO. 
2711 to 2741 No. 15th Street Philadelphia, U. S. A. 
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SAFETY DEVICES SPROCKETS TIRES, AUTOMOBILE 
The Crescent Machine Co. H. W. Caldwell & Sons Co. *The Diamond Rubber Co., Ine. f 
*Dodge Sales & Engineering Co. *The Jeffrey Mfg. Co New Jersey Car Spring & Rubber Co. 
Wm. W. Nugent & Co. *Medart Patent Pulley Co Quaker City Rubber Co, 
SAFETY SHAFT COLLARS Pyott Co TOOL HOLDERS 
*Dodge Sales & Engineering Co. a AM SPECIALTIES Armstrong Bros. Tool Co 
*Medart Patent Pulley Co in Co. Agrippa’’—J. H. Williams & Co. 
SAW MANDRELS AND SAW SHARPENERS hy \ 
TOOLS, CARPENTERS’, MACHINISTS’ AND 
*The Crescent Machine Co. STE EL STAMPS AND MARKING DIES The Cincinnati Tool Co. 
SAWS, HACK Hoggson & Pettis Mfg. Co N el ( 
rhe L, S. Starrett Co. STITCHED CANVAS BELTING 
SAWS, SWING, CUT-OFF Chicago Flexible Shaft Co 
*The Crescent lachine C x bing 
: TOOLS, LATHE AND PLANER 
SCREW MACHINE PRODUCTS Armstrong Bros. Tool Co 
Detroit Screw Works. H. Williams & Co 
Phe New Haven Screw Co Cur @ Curtis Co TOOLS, PLUMBERS’ AND STRAMFITTERS’ 
SCREWS, SAPETY SET Phreading Machine C 
tre t ew oO ny 
STOCKS AND DIES, RATCHET rhe Curtis & Curtis Co. 
I 1 Screw Be r Easy Working rhe Borden Con loledo Pi; Threading Machine Co, 
SEPARATORS, OIL AND STEAM ; TRANSMISSION, ROPE 
Cooksor rhe D. T. W ims Valve C iy eading 3 e Co. Dodge Sal & Engineering Co. 
*“Swartwout”—The Ohio Blower C STRAINERS tent pulley. 
Win. W. Nugent & Co Penhet Injector C PRANSMISSION, VARIABLE SPEED 
SHAFTING STRAPS, LEATHER the Moore & White Co 
*Bond Foundry & M ne ( Pu 
Chicago Pulley & Shafting C FANKS, GASOLINE STORAGE, UNDER- PRAPS, STEAM 
*Dodge Sales & Engine ng C GROUND ( st D. T. Willian Valve C 
*Medart Patent Pulley ¢ + B. Scaife & Sons C I Fisher Governor ¢ 
S rs, F & Todd Co. wout Hyd ut Oh er 
PAPES, STEEI 
Sale & zineering ¢ Iting Phe Wrig Wright Mire fon 
*Medar I t t t gE & P 
ssion Ba Bearing Co., Ine. 
SHEAVES, MANILA AND WIRE ROPE PrHUMB NUTS AND SCREWS T NG BBE 
rUBING, RUBBER 
*Medart Pater Pu Cc t Patent Pulle Cc e Cincinnati Rubber Co 
Pyott ( H \\ s & Co, D mond R Cc I 
MGHTENERS, BELT New ¥ & P ng 
SOLID WOVEN BELTING Pyott Co UNIONS, BRASS AND TRON COMBINED 
Nubiat Empire Mfg. Co. PILING, RUBBER, INTERLOCKING [linois Malleable Iron Co 
nley Belting C \ Belting & P Inc It I tna Fittings C« 
\ ~ \I \ t 
4 
| | aia are known for their 
m 
li 
| 
| 
| 
i} 
| 
**Detroit’’ Valves are accurately made | | 
| no poorly fitted seats and dises; no weak points; | { 
== ho leaks possible. 
Detroit’’ Valves are severly tested—beéing given an overload pressure 
. 
far greater than they are expected to stand in use. | ‘ 
: Detroit’’ Valves are a good line for the jobber because they build and 
= maintain a reputation for quality. 
: 
Write for ‘‘brass’’ catalog, showing a complete line of valves, cocks | 
and fittings for steam, water and gas | 
Detroi lve & Fitti d i | 
| | etroit Valve ittings and Detroit | 
i 
' | = DETROIT, MICH. 
|} = 
= | | | 
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CHICAGO SALES OFFICE 
1508 Lytton Bldg. 


Manufacturers for 38 years of the most Complete Line of Power Transmission Machinery 


WORKS — ST. LOUIS, MISSOURI 


JANI 


specializes in the manufacture of 
symmetrical, 
balanced, true running Cast Iron Pul- 


commercially perfect, 


leys and Steel Rim Pulleys. 


—for any belt service—sizes up to 
16 feet diameter and 50 inches face. 


No. 26 General Catalog and 
Discount Sheet on Request 


DART 
PATENT PULLEY CO. 


CINCINNATI STORE 
211 Vine Street 


FI SHER Lever 


VALVE, Type No. 7 


HERE are 
we: many uses 

for a lever 
valve that isnot 
affected by any 
pressure, but 
controlled by some outside force 
in connection with the lever. For 
such service there is no better 
valve than the FISHER. We give 


the same care to the manufacture 
of these valves as to our other 
specialties. This valve can be 
used in connection with steam, 
air. gas, water, or other fluids. 
and adapted for feed 
water heaters, tank feeding, quick- 
cpening valves, throttling valves, 
ecndensation tanks, hot wells, or 
any place requiring a lever valve 
that closes off perfectly tight 
when valve seats. 


Write for Bulletin Catalog 


which shows the complete line of Fisher 
Governors, Reducing Valves, Back Pressure 
Valves, Automatic Relief Valves, Tank Valves, 


etc. It’s FREE. 


FISHER GOVERNOR COMPANY 


325 Fisher Ave.. MARSHALLTOWN, IOWA 


BACK-PRESSURE 


WITH 
SWARTWOUT CAST IRON 
EXHAUST HEADS 


Roofing that is constantly wet from exhaust pipes 
soon rots out—an expensive proposition. 

Steam users who use the Swartwout Cast Iron 
Exhaust Head have dry roofs. 

The Swartwout Exhaust Head will remove every 
particle of liquid from exhaust steam, and it absolutely 
will not create back pressure. 

One sale means more sales. 


There’s an attractive proposition for dealers—write for 
it—also ask for miniature catalog. 


THE OHIO BLOWER CO. 


9221 Detroit Avenue CLEVELAND, OHIO 


When writing to Advertisers please mention MILI. SUPPLIES. 
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' VALVE LEATHERS VALVES, HIGH PRESSURE ‘WASHERS, LEATHER 
| *The Graton & Knight Mfg. Co. **Homestead Homestead Valve Mfg. Co. *The Graton & Knight Mfg. Co. 
*Jenkins 3 *Chicago Rawhide Mfg. Co. 
*Detroit Valve & Fittings and Detroit Brass «yo : IGPLOr Sas *The Cincinnati Rubber Mfg. Co. 
Works ‘Diamond Rubber Co., Inc 
*Homestead Valve Mfg. Co. Fhe Dy its William: Valve asd *"New York Belting & Packing Co. 
*Sterling & Skinner Mfg. Co. VALY Es, HYDRAL LIC ’ ; Quaker City Rubber Co. 
Homestead Valve Mfg. Co WASTE, COTTON 
VALVES, AIR, AUTOMATIC ; “Por Co *The J. Milton Hagy Waste Works, 
“Ball Joint Royal,” ‘Ball Joint, Jr.,’’ ‘‘Peco Williams Valve Co “Royal’—Royal Mfg. Co, 
The Penn Engineering WASTE, WOOL 
toe EOCK SHIELD ‘The J. Milton Hagy Waste Works. 
VALVES, BALANCED, FLOAT Royal’’—Royal Mfg. Co. 
he Wm. Pov Co. 
Fisher Governo Co. TER © PR 
\ , tegulator Co. Ameri n njecto o 
Homestead Hon ead Valve Mfg. Ct Ohic The O Brass Co. Detroit Valve & Fittings and Detroit Brass 
Win, Powell Go VALVES, PUMP OR RUBBER 
TF. Wi ms \ ve Co The Cincinnat Rubber f Co, | Py I ctor Co. 
Qu t 
i R her 1. Powell Co. 
VALVES, CHECK WELL SUPPLIES 
*D tre Valve & I ng ind Det t B 3 New York Belt > & P king Co. 
VALVES, RADIATOR WELL DRILLING BELTS 
Brass t t \ & Fitting ind Detro | Nu n”’ 2mpire Mfg. Co. 
Tutactoe Ga Vorks WINCHES 
*The Wm. Powell Co. D Lubt tor Co The Yale & Towne Mfg. Co 
‘The D. T. Williams V Go, Jer WIPING CLOTHS, MACHINERY 
brass American Supply Co 
P ic * The J. Miltor Waste Works. 
ne te a’ me ‘ i \ ( 4 
VALVES, POP SAPETY AND RELIEI H. K. Porter. 
De t ‘6 ROPE FITTINGS 
eyanun = VALVES, THROTTLE ‘The Crescent Machine Co 
Bro ~ WOOL WASTE 
P M on Hagy Waste Works 
#7] D T. W \ Co. Co WRENCHES, ADJUSTABLE 
VENTILATORS *-“Westcot Keystone Mfg. Co 
VALVES, GLOBE AND ANGLE Rot ring—' hio WRENCHES, DROP FORGED 
*Det t Valve & 1 neg DD t Co Armstrong Bros. Tool Co, 
VISES, COMBINATION ‘J. H. Williams & Co 
*J Br CI les Shatt Co WRENCHES, PIPE, CHAIN 
DT W Valve VISES, PIPE **Agrippa”’ nd Vulean H. W & 
| I oO I | S t & Curt Co, Co. 
‘Penhert P ng ec WRENCHES, RATCHET SOCKET 
Wm. Powell C Vu s & The Keystor Mtg. Co 
American Supply & Machi: M ifacturer Ass tior 
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Rhode Island 
ode iSian $ BRASS AND STEEL : 
; GREASE | 
d to 300 
are teste and OIL - 3 
pounds pressure before 3 3 
being passed as perfect. 3 Plain ¢ : 
2 ] 
p an 
\FETY AND ECONOMY ar 3 3 
the cardinal virtues of Rhode : ; 
Island Unions They prevent 2 We manufacture a full 
wasteful leaks. Their scientifically con 2 line of PLAIN, LEATHER ; 
structed, inserted bronze seat will not slip and 3 PACKED, RATCHET, MA- 2 
cannot rust. They require no gaskets. 3 RINE, SPRING COMPRES- 2 
| Rhode Island Unions are made of the finest ; SION, and many other styles 3 < 
grade of malleable iron and are threaded to 2 of GREASE CUPS. 3 
Briggs’ Standard. The pipe ends are octagonal : Our line of OIL CUPS is ; 
with hexagon nuts. Suitable for water, steam, 3 equally satisfactory and 2 
gas, oil and gasoline. Approved by the Under- 2 complete. 2 
writers’ Laboratory and exceed the requirements 3 
of that body. Catalogue On A pplication 3 
rhole ; I -Pa 3 
bd 
| | Rhode Island Fittings BOWEN MANUFACTURING CO. 3 
| Hillsgrove, Rhode Island Canal Street ¢3 AUBURN, N. Y. | 
| woos. 
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GUPPLIES 


ae hg and CATALOG showing complete line of * 


HARGRAVE 
Washer Cutters 


“They work right because they are made right” 


Capacity to 20’ 


QUALITY Tools will be sent you upon request. 


THE CINCINNATI TOOL CO. 
1952 Waverly Ave., Cincinnati, Ohio 


‘HAR- 


Widely Used in 
Small Shops 


This type of machine is very popular with small 
shops. With long spindles, there is a wide distance 
between wheels and ample room to grind large pieces 
without conflicting with stand. Blacksmith shops and 
garages furnish the dealer an ever-increasing field for 
the sale of grinding machines. Get prices now on 
the Clizbe Line of Grinders for all uses and be ready 
to furnish grinding machines for every new shop and 
factory in your territory. 


CLIZBE BROS. MFG. CO. 


PLYMOUTH, IND, 


ane 


Rawhide Faced 
HAMMERS 


RAWHIDE MALLETS 


CHICAGO RAWHIDE FACED HAMMERS AND 
RAWHIDE MALLETS—Strike the hardest blows 
without injuring the most delicate surface. 

Used in hundreds of plants throughout the country 
where hard blows are necessary, without damaging 
results. Rawhide being a non-conductor of electricity, 
they are especially adapted to electrical work. 


INDISPENSABLE TO A MOTORIST’S TOOL KIT 


The preducts of our manufacture include Lace 
Leather, Cut Lacing, Round and Twist Belting, 
Hydraulic Packings, Leather Specialties, etc. 


Catalogue on Request 


If made of leather for mechanical purposes we make it 


(37) The Chicago Rawhide Mfg. Co. 


1301 Elston Ave., Chicago 


HE Industrial Commissions of many 

States are insisting that all wood work- 
ing machines be fitted with suitable guards. 
You can give your customers all necessary 
safety guards on Crescent machines. 


THE CRESCENT MACHINE CoO. 
96 Columbia Street LEETONIA, O. 


When writing to Advertisers please mention MILL SUPPLIES, 
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YOUR BASE OF SUPPLIES 


Our three warehouses—in Pittsburgh—are well stocked with Bar Iron 
and Steel, Pipe, Shafting, Machine and Carriage Bolts, Machine Tools, etc. 


The experience of twenty-five years is back of our enormous stock. 
This, combined with our “Same Day” Shipment Service, means much to you 


during these troublous times. 


That we may continue to serve efficiently through every emergency is 
our earnest desire—and as your base of supplies—we are at your service. 


SOMERS, FITLER & TODD CO., 


both dealer and purchaser. 


THE FORD TRIBLOC 


Il@s a Pleasure to Sell it 


Because this chain hoist has such a wide reputation for speedy, 
safe, efficient and troubleless operation. 


That reputation was built up 


through such hoist merits as Steel Working Parts, Planetary Spur Gear- 
ing and the Loop Hand Chain Guide that prevents ‘‘gagging.’’ Cash in 
on the Ford reputation and don’t forget our five year guarantee protects 


Write for Catalog and Dealer Proposition today 


Ford Chain Block and Mfg. Company 


139 Oxford Street, Philadelphia, Pa. 2100-1 


We made the first and 
best Cotton Belting in 
the world, and we make 
it better today. 


It is RUSCO— 


woven solid from long staple 
cotton, impregnated, coated 
and waterproofed. 


Guaranteed not to harden or crack. 


THE RUSSELL MFG. CoO. 
Middletown, Conn. 
Capital $900,000. Incorporated 1834. 


NEW YORK OFFICE—349 Broadway 


WRIGHT 


HIGH SPEED 


Steel Hoists 


lead the way to chain hoist ef- 
ficiency. For 12 years our 
specialists have spent their time 
devising means of perfecting 


Wright Hoist quality. 


The result is every sale of 
“Wright” Chain Hoists is ac- , 
companied by an_ absolute 
guarantee of perfect satisfac- 
tion. 


“Steel Hoists Never Break’’ 


Send for Catalog B-16 


Wright Mfg. Co. 
Lisbon, Ohio, U. S. A. 


Also Manufacturers of Screw Hoists 
and Differential Blocks 
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